' Fifteen Cents a Cop One Dollar a Year 
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EDITORIALS—The_ Birmingh a 
ing the Game at Genoa—- Aid OuMerehunt, Murine— 
Tariff Bill Comes to Life—Why Labor Pays Its 


Leaders—Another Service for Jobbers. 


Details of Birmingham Convention of Southern 
Supply & Machinery Dealers’ Association and the 
American Supply & Machinery Manufacturers’ 
Association. 


Program for Atlantic City Convention 
The Grandfather Man Frank Farrington 


Announcement of Special Accounting and Cost 
Finding System. 


National Pipe and Supplies Association Convention 
Geo. D. Mcllvaine 
Nine Million Dollar Business in 20 Years 


Mining and Smelting Big Factors in Salt Lake City’s 
Growth Frederick W. Bennett 


How Gobelt Rode His Hobby Into Business Life. 
Reeves-Bond Sales Company Organized 


General News from the Field (Six Pages) 


Fntered as second-class matter August 3d, 1917, at the post Published by The Crawford Publishing Co., 


office at Chicago, Illinois, under the act of March 3d. 1879. 537 South Dearborn Street, Chicago, Il. 
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= A New “Genuine Detroit” Product 





De, The “Detroit” Force Feed Oiler Model JTS provides automatic, positive 
4 and dependable lubrication for all types of steam engines, gas engines, 
on Fj pumps and air compressors. 
eres , : 

JUS -| An extra large filler, exact oil delivery, accurate regulation, simple 
Movet mechanism, positive adjustment, better sight feed and convenient flushing 
peTaorruS& device are some of the distinctive features incorporated in its design. 


This oiler is a standardized product made in one feed, two quart capac- 
ity, with shaft extending through the oiler permitting it to be driven from 
either right or left end and is furnished complete in packing 
case, as iilustrated, with necessary fittings for easy and sub- 
stantial installation. 


A heating coil is mounted inside of the tank, with con- 
nections provided for circulation of steam, exhaust gases, 
etc. This keeps the oil warm and fluid, permitting the oiler 
to be used on all classes of work and under the most severe 
weather conditions. 


It is a ready seller and profitably carried in stock by job- 


bers and dealers in Mill Supplies. Write for Bulletin No. 12 
and prices. 


Detroit L[UBRICATOR (OMPANY, 
DETROIT.U.S.A., 

















GILBERT WOOD PULLEYS 








Design 
Material 
Workmanship 
Finish 
Reputation 
Service 


| Sell 


Themselves 





SAGINAW MANUFACTURING COMPANY 
SAGINAW, MICHIGAN 
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“WE MAKE AND SELL 2 MILLION BRUSHES AND BROOMS A YEAR” 


Quality plus Cooperation 


The high quality of the CAPITAL Line of 
Tre Brooms and Brushes is well known. Our line 
oO. enc uster ° . . . 

Made of Tampico meets every industrial need. Every item is made 
to give extra wear and extra service. I[t will win 
trade for you, and hold it. 


We back up the CAPITAL Line with selling co-opera- 
tion that gets the business. It makes sales for you with 
lower cost and with larger profits. 


Sell the CAPITAL line of industrial brushes and 
brooms. We have a real proposition to offer. Write 


us. Ask for Catalog 17. 











CAPITAL Factory Floor Brush 


Imported Fibre Center Indianapolis Brush & Broom Mfg. Co. 


26 Brush St. Indianapolis, Ind. 








CAPITAL Brushes Brooms 
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“SATISFIED” 


That Is What You Will Say After Trying 


m~ C.D. RAILROAD UNIONS 


The Unions With the Brass Vaive Seated Disc 
NO GASKETS REQUIRED 
DURABLE, ECONOMICAL AND SAFE 


ILLINOIS MALLEABLE IRON Co., CHICAGO, ILL. 


Manufacturers of a Complete Line of MALLEABLE AND 
CAST IRON PIPE FITTINGS Write for Catalogue 





Made of Heavy VPattern Alr 
Furnace Malleuble tron 
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The Highest 
Grade File Made 


‘The File You Will Eventually Use’’ 





DELTA FILE WORKS, PHILADELPHIA, PA., U. S. A. 
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There’s a wonderful talking point in the H Chicago Rawhide 
fact that Hoover Balls are practically | SS 


the unanimous choice of the industry. 











from the 
best green 
salted Packer 
Hides. Strictly 


er for Belt Lacing purposes. 





By all means sell a high grade Belt Lacing because 
there is nothing so costly in power transmission as 
poor belt lacings. We know from experience that a 
dealer who will carry a stock of our “Chicago Raw- 
hide Selected’”’ Mechanical Belt Lacing will double his 


sales in this line in one year. 


“CHICAGO RAWHIDE” Lace Leather and Cut Lac- 
ing will give double the service of the ordinary chems- 











The World's Largest Plant Manufacturing | cal rawhide or surface tanned leather. 
Steel, Brass, Bronze, Monel, Aluminum _ |; OUR PRODUCTS 
and Hollow Balls : include ‘“‘Krome” and Indian Tanned Lace Leather and Cut 
: Lacing—Rawhide and “Krome” Flat Beltings, also Round 
and Twisted Belting—Rawhide Hammers and Mallets— 
gg ag Packings, Cups and U Leathers—L Special- 
HOOVER STEEL BALL CO. ; If made of leather for mechanical purposes, we make It. 





Write for Dealer's Terms 


The Chicago Rawhide Mfg. Co. 


Ann Arbor, Mich. 








Chicago 180 N. Market St. 

Philadelphia 259 Middle City Bldg. . 
Cleveland 3124 Edgehill Road H 1301 Elston Ave., Chicago 
Chattanooga Sanford Bros B New England Branch: LEWIS E. TRACY CoO., 











127 Broad Street, Boston 



































4 When writing to Advertisers please mention Mitt Supp.iss. 




















Sharon 


“BLUENOSE” 
Hand Truck 


Here's a hand truck that will out-last and 
out-wear and out-haul any truck you've 
had experience with. 


There's nothing 
weak or 


about it—and yet the 
price isn't nearly as high as you'd expect. 
In fact, all things considered—repairs and 
replacements and possible injury to goods 
hauled—the ‘“‘Bluenose” is the 


economical truck you can use. 


“cheap” 


most 


It will 
always be on the job—asks no lay-offs. 


Its one-piece frame of heavy pressed steel 
will stand any amount of service and more 
than a little abuse. And—for your heav- 
ier loads—remember the Sharon “‘Brute’’ 
Pressed Steel Trailer. Write for prices 
and specifications. 


‘SHARON PRESSED STEELCO. 


MAIN OFFICE AND WORKS, SHARON,PENNA. 
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yours tly: 


ATLAB ya md Pye. 


Just Another Selling Point for 
the “Toledo” Power Drive 


FFICIENCY, speed and convenience are 
_4 points of excellence which have made 
‘Toledo’ Power Drives instantly popular in 
the pipe-fitting field. 

The above letter from the Atlas Supply 


Company states a specific instance where the 
use of a “Toledo” Drive saved approximately 
$2,000.00 on labor 


This money-saving point, added to other 
features of “Toledo” Power Drives, can be 
advantageously used in selling more of these 
remarkable machines in your territory 


100 P.D. 
It shows additional uses 


Drive. 


Be sure to send for our new No. 
Equipment circular. 


for the ““Toledo”’ 


The Toledo Pipe Threading Machine Co. 
Toledo, Ohio 


New York Office: 50 Church St., 


New York City 


OLEDO 
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The most famous tool in the world 


VERYONE knows the Stillson wrench. 

For more than fifty years, ever since 
Dan Stillson made the first one in the Wal- 
worth plant, it has lived up to its reputation 
of being able to start or stop anything that’s 
round, square or hexagonal in shape. 

Like many another good tool it has been 
imitated again and again. No one, however. 
has succeeded in imitating the quality Wal- 
worth puts into the genuine Stillson or the 
diamond mark Dan Stillson stamped on its 
tool steel head. 


The working parts of a genuine Walworth 


Walworth Mfg. Co. 


New York — Boston — Chicago 


Philadel phia—Seattle —Portland 








WALWORTH 


Stillson are drop forged, and the jaw and bar 
are specially heat-treated to give strength and 
toughness. This tool is so perfectly designed 
that parts made today will fit the wrenches we 
made over half a century ago. 


Extensive advertising in the Saturday 
Evening Post and leading technical journals 
is helping to make “genuine Walworth” on 
the Stillson mean as much to executives as it 


has always meant to mechanics. 


[f you want satisfied customers see that they 
vet Walworth Stillson wrenches that carry the 
diamond mark of quality. 


Boston—Kewanee, III. 
WALWORTH INTERNATIONAL CO. 
NEW YORK 
FOREIGN REPRESENTATIVE 








IF THIS DIAMOND 
WRENCH WALWORTH QUALITY ISN’T IN IT 


MARK ISN'T ON THE 
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Turned and Polished Stee! 
Shafting. Produced in our own 
mill by the well-known Medart 
process. Made of specia 
Steel, particularly adapted for 
shafting, is perfectly straight 
and truc to size, 
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Mate and Fomaic Flange Coup- 
ling. Presscd cn shaft ends 
and faced to insure accurate 
alignment, 
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Double-brace, Ring - olling, 
Four - way - adjustment, Dro 
Hanger. feavy, strong, self- 
lubricating. 











V-groove Friction Clutch, with 
steel-rim pulley attached to 
removable, extended sleeve. 
More than 60,000 in use. 











) 





¢ 

Cast-iron Pulley. Sizes range 

from 3-in. to 160-in. diameter, 
ace. 


and up to 60-in. fa 








I 


Yes! 


E can come as near answering “YES” to your 

every request for need of line shafting equip- 
ment devices as human ingenuity can devise with 
plant facilities and 43 years’ experience. . 


The Medart Line is complete—shafting, couplings, 
hangers, bearings, clutches, gearing, four kinds of 
pulleys, rope sheaves and so on. 


Breakdown, emergency and rush orders have the 
right of way. It’s only a question of your using 
WIRES or MAIL to get our facilities working for 
you. 


/]]//) 
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Everything in 
Line Shafting Equipment 


The Medart line embraces everything required in the 
mechanical transmission of power—Medart is the 
only organization in the world exclusively producing 
line shafting equipment in its entirety and its contin- 
uous expansion since 1879 indicates definitely the 
high standard of excellence to which every Medart 
product must conform. 


Get Catalog No. 26 


Write today for catalog No. 26 and Supplement No. 
1-A —send your specifications for our Engineers’ 
estimate. 


THE MEDART COMPANY 
(Formerly Medart Patent Pulley Co.) 
General Office and Works, St. Louis, U. S. A. 


Offic and Warehouss Cincinnati Offices nd Philadelpl 
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If you are particular about 
the wrenches you handle get Armstrong 


You realize how easy it is to sell supplies that are 
well known and for which there is a constant demand. 

Consider Armstrong Tools, which are known by most 
every manufacturer, superintendent, purchasing agent 
and mechanic, wherever tools are used. 

They have become standard equipment in many fac- 
tories, so that they sell themselves—you simply fill the 
order. 





Practically each and every mill sup- There is real satisfaction and of course, some real 
profits, in selling standard goods that create their own 

+ gga “’ sells all types of at cal ae ck 

pulleys —— wood, steel and iron Armstrong Tool Holders, Wrenches, Ratchet Drills, 

states: Dogs and Clamps belong to this class of tools. 


“For nine installations out of : Send for our catalogue B-20 and full in- “ey 
ten | would rather furnish a ff formation about our complete line of tools ° 


wood pulley. Somehow they 


ee ae ARMSTRONG BROS. TOOL CO. 


‘‘The Tool Holder People’’ 
WHY DO THEY GIVE THIS : : 
SUPERIOR SERVICE? 305 N. Francisco Ave., Chicago, U. S. A. 


Because a wood surface holds a belt If you want tool holders that sell themselves 
better than a surface of metal. : 

Because they are lighter in weight. get the Armstrong Line 

Because they are turned absolutely true. 

Because they cannot crystallize. 

Because they have no riveted joints. 

Because they grip the shaft firmer. 

Because they last longer. 














The design of “THE REEVES" Wood Split 
Pulley combines, with the superior points 
which are common to all wood pulleys, the 
built-in rim construction, arms placed edge- 
wise to the load, every segment nailed and 
glued and thirty-five years service record. 

There are approximately two million 
REEVES Wood Split Pulleys in service today. 


Ask the user of any one of those two million 


what he thinks of ““THE REEVES.” 


REEVES PULLEY CoO. 


Columbus, Indiana 


Reeves-Bond Sales Co. 


39 So. Clinton St., Chicago, Ill. 


TRADE MARK REG IM US. PATENT OFFICE 





THE WORLD'S 
STANDARD 
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ARGUTO Oilless Bearings ~ 


Will Help Cut Manufacturing Costs in Three Ways— 
First Cost, Operation and Maintenance 


Users of ARGUTO can tell this story more forcibly than we can. Read these extracts 
from three of the hundreds of letters that come in from users. 

“We have found the ARGUTO Bushing very satisfactory, as all of our screw machine 
countershafts are equipped with them, and we have never had any trouble whatever.” 
“They have proven so satisfactory that we have used them on all the other machines in 
our shops.” 

“They certainly have given us SERVICE.” 

“Our maintenance and Repair Accounts show a BIG SAVING since adopting ARGUTO.” 
Then this: “The motors run approximately 9,000 R. P. M., but this in no way, so far 
as we have been able to determine, has harmzd ARGUTO after eight years.” 

And another: “The — Knitting Mill advises that they have run these (ARGUTOS) 
for FIFTEEN YEARS WITHOUT OIL 

Just figure out for yourself what ARGUTOS can save your customers in—First Cost, 
Operation and Maintenance. ARGUTOS cost less than metal; they never need oiling 
(what do your customers spend for lubrication?); they run for years without any atten- 
tion; they never cut the shafting; they run at any speeds (30,000 R. P. M. on high speed 
grinders); they save fine materials from being splattered with oil; and they are trouble- 
and neglect-proof. 

Recommend a trial order and your customers will discover a new way of cutting costs. 
Write today to the 


ARGUTO OILLESS BEARING CO. 


Pioneer Manufacturers of Oilless Bearings 


151 Berkley Street, Wayne Junction Philadelphia 


ADG a Ya Z/, i | y] 1 ffeil 4 Smoother Than 


Grease 
i 7 
Yj Z 
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Outwears the Best 
Bronze Metal 





On loose pulleys, ARGUTO 
gives unequalled service. 
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From the supreme Samson 
Ball-Bearing, Ratchet Brace 
to the No. 500 common sleeve 
brace there are 18 styies and 
numerous sizes, but there’s 
PEXTO Quality and PEXTO 
Service in each and every one, 
and a range of prices to suit 
every type of customer. 


Most PEXTO Braces have 
drop-forged steel jaws, steel- 
clad heads to protect them 
from splitting, and solid steel 


WORTH WHILE sleeves with machine cut ie aaa 
7 threads. 












THE PECK STOW & WILCOX Co. 


Southington, Connecticut ,U.S.A. 
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O-B Disc Valves 


FOR ALL CONDITIONS 





In bright surroundings or in places 
where the sun never shines and where 
dirt, grease, water and other corrosive 
agents are at work—O-B Disc Valves 


function properly. 


High grade raw material, care in man- 
ufacture, numerous inspections, enable 
O-B Disc Valves to stand up under the 


hardest of abuse. 


You Can Rely on O-B Valves 








THE OHIO BRASS CO. 


Mansfield, Ohio 


NEW YORK, 50 Church Street PHILADELPHIA, 710 Witherspoon Bldg. CHICAGO, 343 South Dearborn Street 
WM. P. HORN & CO., Pacific Coast Agents San Francisco Portland Seattle Los Angeles 


CALDWELL 
service 


Half a million dollars’ 
worth of well selected 
stock, constantly main- 
tained, and an organiza- 
tion keyed up to the 
theory that plant effi- 
ciency is measured by the 
number of orders shipped 
on the day of receipt, ac- 
counts for Caldwell serv- 
ice. Let us figure on your 
requirements. 


H. W. CALDWELL & SON CO. 
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American Injector Co. 







DETROIT 42. MICH. 
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Get Our Prices 


Before Putting in 
Your Stock Order 


MAHRLAOVIVLAUUUVHLALUUU AOA 





UTUHVOGOVNVITOUUTEARALUTUAUTSRATO ROTTER 














= M 9 

= Engineers LINK-BELT COMPANY, OWNER 

= Red Book CHICAGO, 17th Street and Western Avenue 

= Free for | DALLAS, TEXAS, 709 Main St. NEW YORK, Woolworth Building 
= Asking \_ fj > ) 

= . 5 sin on _—" 
= 2 

Sa a MMM — — . —_—__---.--—— 
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STEPHENSON 


BAR BELT DRESSING 








NO 


pon Nes, 
MILL SUPPLY DEALERS ! 


THE PROFIT 1S GOOD. 


THE DRESSING SELLS. 
ADVERTISED IN THE | 


TRADE PAPERS THAT i? 
REACH YOUR CUSTOMERS)  / \ eae 


> 4 
—_ i / 
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Trade Mark Registered Trade Mark Registered Trade Mark Registered 
Red Label for Leather Green Label for Rub- Brown Label for 
Belts ber, Canvas or Balata Ropes 
Belts 
DID YOU SEE OUR AD IN APRIL MILL SUPPLIES? 
If you didn’t see it, look it up by all means. It Send us your name and address on the coupon 
tells about the percentage of dealers in the Middle below, on a letter head, or on a post card, and we 


West who sell STEPHENSON. It tells the will mail our proposition immediately. 
WHOLE story. 


TEAR OFF HERE AND MAIL 





























/ BAR BELT DRESSING CAW 


PRESERVES. BELTS.- PREVENTS. SLIPPING... 








STEPHENSON MANUFACTURING CO. Est. 1888, Inc. 1897. ALBANY, N. Y. 





Trade Mark Registered a 
Please mail us full details concerning your proposition to Mill Supply Dealers. 


Name ..............-..- er Oa eee gs Ak ete he enh es ge ah eit eee ee rs Address ..... RI ee Ce nC MO NE REIS RR EE Re ee Te - 
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The Way to Get 





Battery 
Replacement 





‘Business 1s -to give 





real battery 





Repair Service 


ATTERY BUYERS just naturally turn, when in need of 

replacements, to the concern whose repair service and 
equipment is known as top notch. And good repair service 
is mighty largely a matter of good tools. 


EVEREADY 


Lead Burning Equipment 


$35 COMPLETE (as illustrated) 


is probably the best known and most widely used on the 
market. It gives good dependable service because it is well 
designed and carefully built by the world’s largest makers of 
oxy-acetylene apparatus. 


This is the season of heaviest battery repairs. Drop us a 
card and we'll tell you all about Eveready equipment and 
where to buy it. Good territory open for a few more active, 
well-qualified distributors. Write us for details. 


OXWELD ACETYLENE COMPANY 
Newark, N. J. » Chicago + San Francisco 


WORLD’S LARGEST MAKERS OF OXY -ACETYLENE 
WELDING AND CUTTING APPARATUS AND SUPPLIES 
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“PIONEER” 
STEEL SHAFT HANGER 
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Patented 


of | 


THE “PIONEER”, as its name indicates, was the first successful 
steel shaft hanger ever made. 


Having graduated from the school of experience, the 
“PIONEER” of today is perfect—hence its wonderful success as 
testified to by several competitors recently following our lead. 


Stock the “PIONEER”’, the original, the genuine steel hanger. 


We also make Bench Legs, Pillow Blocks, Couplings, Collars, 
etc. Ask for catalogues and prices on the full line. 


Standard Pressed Steel Co. 


Jenkintown, Pa. 


(THe “PIONEER” STEEL HANGER PEOPLE) 
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ASBESTOS PRODUCTS 





Asbestos Products GARCO Packings are made by the largest 





Packings manufacturers of Asbestos textiles in America. 
mnie Hee go ae wee Yo utilize a familiar phrase, “Nothing succeeds 
; lo ane like success,” and it is the success of GARCO 
3 Medium and Low Pressure Packings . . . . ° 
‘ Perfect Valee Rigs packings in meeting every packing require- 
High, Low and Medium Pressure ment that has built a great modern plant, 
| pay Rn opens Forel splendidly equipped. A highly trained organi- 
t Asbestos Automobile zation stands back of GARCO asbestos prod- 
[ eerrens ucts to see that every claim for quality is rigidly 


Brake Lining 
Transmission Lining for Fords upheld 
Cone Clutch and Disc Clutch , 

Facings 
sestos Spark Plug Yar 


edna Electric Heater Cord : GENERAL ASBESTOS & RUBBER COMPANY 


Asbestos Textiles Branches: . 
Cloth Cord Yarn New York Chicago Pittsburgh 
Carded Fibre Braided Tubing 


Main Offices and Factories: 


Charleston, S. C. 











i ee 
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‘our Superintendent says it is the 
best leather belt that he has ever used—”’ 








I. B. Williams 
& Sons 


Dover New Hampshire 
BOSTON, MASS., 157 Summer Street 
NEW YORK, N. Y., 71-73 Murray Street 
CHICAGO, ILL., 14-16 N. Franklin Street 
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Destructive Vibration 
Impairs the Efficiency of the Average Hanger 


HE pull of a belt attached to heavily 

loaded machines, the difference in 
height of bearing supports, the slap of 
heavy belt lacings or the settling of build- 
ing foundations often produce shaft de- 
flection and consequent vibration as 
shown in the exaggerated view above. 


There are few hangers—plain or anti- 
friction—which will withstand such de- 
flection without damage to the bearing. 
For the binding strains set up in ordinary 
bearings quickly produce rubbing and 
heating which cause continual trouble 
and expense. 


SKAYEF = 
Self-Al \ligning 
all I Bearing Ji 
 —— : 


ANG: TYPE) 


akF 


Supervision 








Service records prove that it is not only 
possible but practical to eliminate such 
bearing troubles by using Skayef Improved 
Ball Bearing Hangers. Compensation is 
provided within the bearing itself for shaft 
deflection and vibration. Like a ball and 
socket joint, the bearing permits the shaft 
to turn freely without friction, pinching 
and binding. Wear is eliminated to such 
an extent that the application soon re- 
turns its entire cost in value of power 
saved. 


Write to our Engineering Department for 
estimates and layouts on change-overs. 


165 eoniner New York City 
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An Eagle Ejector, on the sterile rinse attachment of a 


hydraulic can washer, is shown in the above illustration 


An Ejector That Will 


Bring Business to You 


It’s more popular than ever before—the Eagle Ejector. 
That’s why it is the leader of many jobbers—jobbers 
who have discovered that the Eagle Ejector is prac- 
tically a necessity in nearly every type of indus- 
trial plant. 


Many jobbers and dealers have centralized their 
sales efforts on the Eagle Ejector because it is con- 
structed to maintain the high standard of reliable 
service characterizing all Sherwood Engineering 
Specialties. 


Because of the increased demand for Sherwood 
Specialties we are enlarging our distributing organi- 
zation and offer an unusual opportunity to jobbers 
of power plant specialties—a connection which 
should prove a most valuable asset. 


We gladly supply catalog pages to jobbers—support 
them with effective advertising —and refer to them 
all inquiries which are received in large numbers 
from steam power plants everywhere. 


Write for Complete Information 
Regarding Our Dealer Proposition 


SHERWOOD MANUFACTURING COMPANY 
BRASS FOUNDERS AND FINISHERS 
Sole Manufacturers of Sherwood Engineering Specialties 


BUFFALO, N. Y. 








“ Eagle’? Ejector 


Have you received a copy 
of the Sherwood Book? 
It is well worth reading. It 
describes all Sherwood 
products including inject- 
ors, ejectors, oil pumps, 
flue cleaners—a complete 
line of power plant equip- 
ment ranging from fusi- 
ble plugs to grease cups. 
Write your name and ad- 
dress on the margin of 
this page. Forward it to 
us, and we will send the 
Sherwood Book to you 
by return mail. 











writing to Advertisers please mention M1tt Supp ies. 























High Quality At a Fair Price 


VERSUS 


Low Quality At a Cheaper Price 


The price of a Lincoln automobile has been 
reduced, but a Lincoln car does not sell for the 
price of a Ford. 


Hill Friction Clutches, Hill Collar Oiling 
Bearings and all other items of transmission 
machinery which we manufacture, like a high 
grade automobile, are built up to a standard 
and not down to a price. 


There are many different grades of power 
transmission machinery. Each grade is justi- 
fied and fills a particular requirement just as in 
the automobile industry. 


Our particular field is that of the discrim- 
inating buyer—the man who desires and insists 


General Offices and Plant 


Cleveland, Ohio 


upon high quality at a fair price—the man 
who looks beyond the first cost and investigates 
the durability and the economical operation of 
the line shaft equipment he buys. He knows 
from experience that the greater service and 
the higher efficiency of the higher priced article 
over a period of years make it the most eco- 
nomical for him to buy. 


In every territory there is a certain percent- 
age of customers of the discriminating kind, 
and they are The Hill Clutch Company custom- 
ers in that territory. 


We gladly co-operate with the Supply 
Dealer in catering to the above class of cus- 
tomers located in his territory. 


New York Office 
50 Church St. 
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®CAST IRON® 


HANGERS MADE OF CAST IRON WITH 
THE FRAME A SOLID ONE-PIECE CASTING 





not built up of several parts—are not only of the best 
material but also of the best construction for line shaft 
service. Why? 


Because Cast Iron is— 


Strong and Rigid, the requisite features to properly and safely 
support line shafting by resisting and withstanding end thrust and 
belt strains indefinitely without in any way affecting the structure. 


Non-Flexible, and of permanent structure permitting construction 
that will remain intact, holding shafting in fixed position, without 
springing, bending or working apart under the service strains 
while in operation. 


A perfect Line Shaft Hanger is obtained when cast 


iron permanence, strength and safety are combined in 
design and construction with 


Ball and Socket Adjustment, permitting perfect alignment of 
shafting and the elimination of bearing friction. 


Ring Oiling Bearings, giving automatic lubrication. 


Our first hanger, which was designed more than 50 years ago and 
which was one of the very first to be designed by anyone, was made 
of Cast Iron and during the years of development all of the improve- 
ments have been in design only. Not once have we faced a condition 
or service which was not best met by Cast Iron construction. 


Some of the first Hangers put into service are still working satisfac- 
torily and will continue to do so indefinitely because Cast Iron is prac- 
tically indestructible. 





MANUFACTURERS OF SHAFTING, COUPLINGS, SET COLLARS, HANGERS 
PILLOW BLOCKS, PULLEYS, ROPE SHEAVES, FRICTION CLUTCHES, BELT TIGHTENERS 








T. B.Woop’s SONS Co. CHAMBERSBURG, Pa.) 
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T. B. Woop’s SONs Co. CHAMBERSBURG, PA. 


MANUFACTURERS OF SHAFTING, COUPLINGS, SET COLLARS, HANGERS 
PILLOW BLOCKS, PULLEYS, ROPE SHEAVES, FRICTION CLUTCHES, BELT TIGHTENERS 














When writing to Advertisers please mention MIL. Suppties. 














MERICAN 
PULLEYS 


Let your engineers and ours work together 


“Unusual” problems in transmission call for unusual 
pulley service. We are prepared to render that service. 
Never are we so eager to “sell” as we are to make 
certain that the “American” Pulley will actually solve 
a given problem. May we also say that our many years 
of specialization often enable us to recognize a problem 
met by us before in what seems to others a new and 
“unusual” condition. 


Service, however, is only one chapter in the story of 
“American” Pulley success. A book entitled “Getting 
Maximum Pulley Efficiency” gives the complete ac- 
count. That book will help you to a greater saving in 
transmission of power, as it has many others. A copy 
will be mailed at once, on request. 


THE AMERICAN PULLEY CO. 


Manufacturers of Steel Split Transmission Pulleys, 
Steel Sash Pulleys and Pressed Steel Shapes 


Philadelphia, Pa. 


For complete list 
of distributors see 
MacRae’s Blue 
Book. 


As a part of our program to 
assist our dealers, American 
Pulleys are being advertised 
to more than ten million 
readers through leading trade 
papers and the Saturday 
Evening Post. 


' 
i 
: 
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Emphasize that 


OSTER 
BULL-DOG 
DIE-STOCKS 


(a) are backed by a third 
of a century of pipe- 
threading specializa- 
tion. 


(b) are advertised in THE 
SATURDAY EVEN- 
ING POST and other 
publications. 


(c) include eleven tools. 
plain and ratchet, in all 
convenient combina- 
tions of size-ranges. 


(d) embody THE 5 BIG 
BULL-DOG FEA- 
TURES, including 
simplified, three - lever 
control. 


“the dies open up” 





If you want to make a quick sale and a sat- 
isfied customer on a die-stock, point out 
the Oster Bull-Dog and tell him that “the 
dies open up at the end of each cut and the 
tool lifts cleanly off the pipe without any 
time-wasting, bothersome ‘unwinding’ 
which only slows down the work and in- 
jures the threads.” 


Special folders for all salesmen 
gladly furnished on request. 


The Oster Manufacturing Co. 
Cleveland, Ohio 


Manufacturers of hand die-stocks, light hand-machines, belt and motor- 
driven combination pipe, nipple and bolt-threading machines. 
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LYTESTRONG 


Pressed Steel 


SHAFT HANGER 


For Line Shaft Purposes 


Scientifically folded from high grade open 
hearth steel. Made in shaft sizes from 
1 3-16 to 2 15-16 inches inclusive. Bab- 


bitted and reamed ring oiling bearings. 


Lytestrong “Junior”’ 
Pressed Steel 
SHAFT HANGER 


For Countershaft Purposes 


The Hanger and Shifter Arm are both made 
from sheet steel. Light, Strong, Durable. 
Removable yoke simplifies erection. Ad- 
justing screws are steel case-hardened. 






Patent 
Applied 
for 


Manufacturers of BOND DOUBLE-SURE Power Transmission Machinery and BOND Ball Bearing Truck Casters. 








JNUL lL GuPpPLuss 


Countershaft 
Hanger 
Bearing 


Solid one-piece ring oiling bearing, with rings placed 
so they can be examined to secure proper operation. 
Oil reservoir an integral part of bearing. No leaky 


joints. 


Bored and ends faced for thrust collar. 


Manheim, Pennsylvania 





Foundry and Machine Co. 
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1922-ENGINEERING DIRECTORY-1922 


The Twenty-ninth Annual Edition—Two Sections 








Recognized by the Trade as Standard 





Our jobber and dealer lists are the most complete and accurate records obtainable. 


Manufacturers of mill, steam and mine supplies, machinery and tools, plumbing 
and heating supplies, hardware and auto supplies, who cover the trade either by mail 
or with salesmen, cannot afford to be without these lists. 


All lists have been thoroughly compiled, and made as nearly complete and perfect 
as possible. We guarantee all lists to the extent of refunding postage on all letters (cor- 
rectly addressed) returned by the United States Post Office as undeliverable. 


You could not buy a single one of these lists separately at the price of the Direc- 
tory. Will be sent, postpaid, immediately upon receipt of order. 


The Sellers’ Guide Section for 1922 will con- 


tain the following lists—comprehensive and plete classified lists of manufacturers of Mill, 
accurate, and in daily use by thousands of man- 


; ; ; aa Steam, Mine, Plumbing, Heating and kindred 
ufacturers. It is convenient in size, 4x 634 i ce Oi is Wie ial 
; ¢ ines of Supplies eavy Hardware, Tools ar 
inches, strongly bound, and contains the follow- nes ei Upptes, s2€aV) — 
ing lists: Machinery. 


The Buyers’ Reference Section contains com- 


Jobbers and Dealers in Mill, Steam, Mine, Heating, Con- ~ i ; . ‘ 
tractors’ and Kindred Lines of Supplies, Tools and Che products of 9,000 manufacturers, carrying 
Machinery in the United States, classified by States over 50,000 trade of brand names, are classified 
and Cities, naming kinds of goods handled, giving ; : : : : 
names of officers, buyers, etc. in this section under 4,000 headings. 

Jobbers of Plumbing and Heating Supplies in the United 
States, Classified by States and Cities, giving names 


tates, This section is handsomely bound in cloth. 
of officers, buyers, territory covered and other de- 


tallied intesuntian, Size 734x 1034 inches. Thousands of buyers 

Jobbers and Dealers in Mill, Steam, Plumbing and Heat- have stated that it is practically indispensable 
ing Supplies and Machinery in Canada, classified by to them. 
Provinces and Cities, specifying kinds of goods han- 
dled. 

Manufacturers’ Agents representing Manufacturers of There will also be found a complete Alphabetical list of 
Mill, Steam, Mine, Plumbing and Heating Supplies, Manufacturers of Mill, Steam, Mine, Plumbing, 
etc., in the United States. Heating, Lighting and Allied _Lines of Supplies, 

Wholesale Dealers in Hardware in the United States Tools and Machinery in the United States giving 
and Canada. Street addresses and branch offices, and specifying 


: . : ; 4 eek kinds of goods produced. 
Dealers in Plumbing Sundries and Specialties. 


Dealers in Automobile Supplies and Accessories (whole- 


sale). Both Sections of the Directory and Mill Sup- 
Dealers in Electrical Supplies (wholesale). plies for one year, $4.00, so why pay more? 


Trade Associations. The only Directory specializing in the lines 


This section alone is $3.00. named. 





The Crawford Publishing Co. 


537 South Dearborn Street CHICAGO 
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Jobbers all over the United States are becoming increasingly impressed by the 
advantages of our Column a Unit Catalogs, National Standard Size. Their adoption 
has not been confined to any one section, as indicated by some of the representative 
localities noted above. In a number of instances a dot represents several customers 
in the same city. These catalogs meet the needs of jobbers regardless of the require- 
ments of their customers in diversified fields. 


Within the past three months a larger number of orders for Column ia Unit Catalogs, 
National Standard Size, have been placed with us than in the preceding three years. 


There is a dual reason for this: 


First, the increasing recognition on the part of Jobbers, that a modern up-to-date cat- 
alog will materially assist them, right from the start, to take the fullest advantage 
of improving conditions in business, notwithstanding the fact that competition is now, 
and will probably continue to be, keen. 

Second, the growing realization on the part of the Jobbers that the Column {gg} Unit 
Catalog, National Standard Size, as compiled and produced by us, is the best form 
that their catalogs should take in order to be productive of the greatest good to them. 


Would you like to have a representative call who can plan intelligently with you on 
your MILL SUPPLY CATALOG printing problems? 


WYNKOOP HALLENBECK CRAWFORD CO. 
“Printing Headquarters” 
Compilers and Printers of Mill Supply Catalogs 


THE COLUMN 





ail UNIT CATALOG 
een. Areas 


80 LAFAYETTE STREET NEW YORK CITY 
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For Large Coils, Loops and Bends 
—it Pays to Specify 


NATIONAL PIPE 


ENDING and coiling is a severe test for any wrought pipe—for this pur- 





pose, the best is none too good. Particular care or special attention 
devoted to the article during fabrication will not compensate for the use of 
unreliable material. The best safeguard for the time and effort spent in shap- 
ing and manipulating pipe into various articles is the careful selection of the 
pipe to be used. 


Pipe manufactured by this company has embodied in it the necessary 
properties to bend, coil and work up well—with a minimum of time loss, labor 
loss, and scrap loss. 


“NATIONAL” IS THE RECOGNIZED STANDARD 
OF WROUGHT PIPE FOR BENDING PURPOSES. 


Ask for Bulletin No. 11—History, Characteristics and The Advantages of ‘‘NATIONAL’’ Pipe. 


NATIONAL TUBE COMPANY, PITTSBURGH, PA. 


General Sales Offices: Frick Building 
DISTRICT SALES OFFICES 
Atlanta Boston Chicago Denver Detroit New Orleans New York Salt Lake City Philadelphia Pittsburgh St. Louis St. Paul 
PACIFIC COAST REPRESENTATIVES: U. S. Steel Products Company San Francisco Los Angeles Portland Seattle 
EXPORT REPRESENTATIVES: U. S. Steel Products Company New York City 
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Emergency Replacements 


Special orders for LIMESTONE 
Pulleys are shipped within 24 to 


48 hours. 





The Ohio Valley Pulley Works, 


Incorporated 


Maysville, Ky., U. S. A. 











COWELL VALVES | 


TRIPLE ACTING NON-RETURN 
REGULATING BOILER CHECK 
VALVE 


Safe-Guards Lives—Protects Property 





It is not necessary to close down the plant when a boiler tube 
blows out, if your power plant is equipped with the new 
POWELL TRIPLE-ACTING BOILER CHECK VALVE. 
Steam governing cylindex—Absolutely non-chattering. 


Cast Iron Body and Yoke for Standard Steam pressures up to 
250 pounds. 


Cast Steel for Superheated Steam. 


Please your customers by handling 


POWELL VALVES AND SPECIALTIES 


The Wm. Powell Co. 


Cincinnati, Ohio 


Fig. 2228 


Write for circular 
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THE BIRMINGHAM CONVENTION 

If vou attended the annual convention of the 
Southern Supply and Machinery Dealers’ Asso 
ciation at Birmingham, Ala., on April 24, 25 and 
26, held jointly with the American Supply and 
Machinery Manufacturers’ Association, you know 
all about it. If you did not attend, vou missed 
something worth while, and can get the story 
further on in Mitt Suppuies. Birmingham is the 
greatest industrial city in the South, as you know, 
and has many charms and surprises apart from 
its ardent industrialism. The attendance at the 
conventions was surprisingly large, and the inter- 
est in joint and individual conferences, addresses 
and discussions unusually keen. The entertain 
ment of the delegates and their ladies by the 
Birmingham clubs and people was generous to a 


fault. But, ‘‘the King is dead, long live the 
King,’’ and the scene will now shift to Atlantic 


City, where the annual convention of the National 
Supply and Machinery Dealers’ Association con- 
venes on May 8, which is Monday, and continues 
through Tuesday and Wednesday. The Amer- 
ican Supply and Machinery Manufacturers’ Asso- 
ciation also meets in convention at the same time 
and place, with headquarters at the hotel Marl- 
borough-Blenheim. The entertainment features 
at all mill supply conventions are rigidly sub- 
ordinated to business. If you missed the Birming- 


ham conventions, you can partially rectify the 
error by arranging vour working schedule to in- 


clude the Atlantic City meetings. 





PLAYING THE GAME AT GENOA 

It is perhaps well that the world is rapidly for- 
getting its hatred of Germany, and willing to 
believe that the men now guiding its destinies are 
worthy of at least a limited measure of confidence. 
The trouble is that nothing is coming out of that 
ill-fated country to warrant either forgetfulness 
or confidence. Events at the Genoa conference 
are disturbing but not surprising, bringing about 
an alliance of renegade Germany and Russia. 
Mach forgives the other all sins of omission and 
commission, and both unite against the police of 
the world in the hope that the inevitable law of 
retribution can be suspended. In a recent edi- 
torial in The Wall Street Journal, the ease against 
these criminal countries was so completely and 
clearly covered under the caption of ** A Blaek- 
leg Bargain,’’ that pleasure is taken in repro- 
ducing it in considerable detail. The subject is 
the recent treaty concluded between Germany and 
Russia, which is called ‘‘Something more than a 
bargain between two convicted blacklegs not to 
rob each other, and to unite in self-protection 


against the police. It does not matter that an 
underhand trick is involved,’’ the artiele con- 


tinues. ‘*The war itself told us that the German 
conception of chivalry and sportsmanship was of 

kind which would turn the stomach of the com- 
monest pool-room parasite. The real meaning of 
the treaty is that it is a despairing threat to fend 
off a receivership for Germany. It is ealeulated 
that ig of France or Great Britain will 
see in i possibility of a new war against Ger- 
many ba Russia united, and that the potential 
occupation of strategical points in Germany, to 
administer her estate, will be impeded by a terri- 
fied public opinion not least voeal in America 
itself. 

‘*So far as this threat is concerned it may be 
dismissed, even now, with contempt. Germany is 
not such a fool as to call in Trotzky’s army to 
settle the question of the French occupation of 
the Saar Basin. It would be too much like ealling 
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the wolf into the sheepfold to rebuke the surly 
and intractable sheep dog. There would be few 
sheep left in the morning, for Trotzky’s army has 
a way of living upon the country where it cam- 
paigns. That Germany will some day exploit 
concessions in Russia is another matter. If she 
elects to stop her printing press, and face her 
reparation liabilities with sincerity, she might 
well be encouraged to rehabilitate her fortunes 
in that way. The necessary regeneration of 
Russia will in any case proceed along the line of 
least resistance. 

‘So far the German chancellor has taken 
nothing except a stinging rebuke, with a further 
limitation of his powers, by playing down to his 
voters and into the hands of the Russian dele- 
gates. The allied powers can terminate the treaty 
us summarily as they disposed of that concluded 
hefore the end of the war at Brest-Litovsk. Two 
hankrupt gamblers have agreed not to press each 
other for money which each well know that the 
cther does not They have according!y 
mutually cancelled uneollectible claims. There 1s 
ali exasperating impudence about the exhibition 
of honor among thieves which might, for a 
moment, create an irritable temper in the pro- 


ceedings at Genoa.” 


possess. 





AID OUR MERCHANT MARINE 

President Harding’s plan for building up the 
American merchant marine, as expressed in his 
message to congress, is worthy of deepest consid- 
eration on the part of all who have the interests 
of their country at heart, for while tnaere will be 
many who differ as to the advisability of subsi- 
dies for any kind of business, there should be no 
one who will deny that it is time that a definite 
policy be adopted for protecting what the presi- 
dent very aptly labels ‘*the second line of naval 
defense.”’ 

Briefly, the plan proposes that the government 
shall collect all import duties without diserimina 
tion between American and foreign bottoms, and 
then take ten per cent of all duties collected and 
place them in a fund to which shall be added ton- 
nage charges, taxes and fees imposed on vessels 
entering United States ports, and also such sums 
as are payable by the post office department for 


carrying the mails to foreign countries. This 
fund shall be used for direct aid of American 


shipping. 

Direct aid alone is not sufficient to build up a 
merehant fleet, and President Harding recog- 
nizes this faet. He proposes that American ves- 
sels be used to transport American officials trav- 
eling on government business. There is no need 
of arguing the wisdom of this; the wonder is that 
there have not been regulations heretofore. 
Furthermore, he suggests that the present trans- 
port services of the army and navy be abolished, 
and that this business be given to the merchant 
Insurance should be made available to 


vessels. 


vessels at rates as low as those afforded to foreign 
ships. Preferential rates for rail shipments to be 
carried in American bottoms is another sugges- 
tion that appears to be sound. 

Probably the strongest of all the indirect aids 
proposed is embodied in the following paragraph 
of the message: ‘‘Contemplating the competition 
to be met, there ought to be an amendment to the 
interstate commerce act, which will permit rail- 
Way systems to own and operate steamship lines 
engaged in other than coastwise trade. There is 
measureless advantage in the longer shipments 
where rail and water transportation are coor- 
dinated, not alone in the service, but in the solici- 
tation of cargoes which ever attend an expanding 
company. 

This is a good example of the proposals which 
make up the entire plan. Cooperation of all exist 
ing American agencies to build up an American 
institution, without class prejudice, all bending 
towards the common goal; that is the key-note. 

The open door to world commerce is not 
through government ownership of the ships. The 
transition from war to peace demands, for sue- 
cessful competition, a privately owned merchant 
marine with which the best individual efforts of 
American ship-owners are backed by every prac- 
tical aid and support that ean be given by govern- 
mental agencies. This, in substanee, is what the 
president asks congress to make possible. 

As he said in one of his closing paragraphs: 
‘*We have voiced our coneerns for the good for- 
tunes of agriculture, and it is right that we 
should. We have long proclaimed our interest 
in manufacturing, which is thoroughly sound, and 
helped to make us what we are. In the evolution 
of railway transportation we have revealed the 
vitel relationship of our rail transportation to 
hoth agriculture and commerce. We have been 
expending for many years large sums for deep- 
ened channels and better harbors and improved 
inland waterways, and much of it has found 
abundant return in enlarged commerce. But we 
have ignored our merchant marine.”’ 





TARIFF BILL COMES TO LIFE 

After being submerged for several months by 
the arms conference, treaties, bonus legislation, 
and other matters of importance, the tariff bill 
again came to the surface on April 11, when the 
senate committee on finance reported its revision 
of the House bill. While American manufactur- 
ers, as a whole, will agree that it is high time that 
this all-important work of protection was brought 
to completion, those who are optimists will say. 
‘* Better late than never.’’ 

It appears from the viewpoint of an impartial 
observer that the tariff, as proposed by the senate 
committee, is the nearest thing to accomplishment 
that has so far been evolved by the solons. It 
has changed the basis of valuation from the Amer- 
ican plan to the former foreign valuation basis. 























ec 





ACL LAs NED LOTS & 


MULL QUPPILUES 








This should eliminate the hostility that has been 
exhibited by importers, retailers and others, 
whose interests appeared to have been endan- 
gered by the plan. On the other hand, it looks 
as if the high rates of duty which are proposed 
would offset in part the disadvantages of the con- 
tinued foreign valuation system, and at the same 
time give real protection to the industries of this 
country. 

It is roughly estimated that the average duties 
proposed under the bill, as it now stands, are on 
a 20 per cent basis, which is higher than that 
under the Payne-Aldrich law. Increases in the 
duties on coal tar intermediates and dyes, on 
earthenware and glassware, on cutlery, and on 
agricultural products are some of the features of 
the bill. 

No industry is more interested in this tariff 
than is the mill supply industry. Protection 
against imported goods means life for American 
industries, which in turn means renewed strength 
for the mill supply houses. It means that Ameri- 
ean workmen will have more employinent, more 
money to spend for goods of American manutac- 
ture, and this in turn means that the manutactur- 
ers will have to keep their mills in condition. 

Mill supply men should, therefore, watch the 
progress of the bill in the senate, and prepare to 
meet the new business conditions that will arise 
from its passage, for as soon as the tariff becomes 
law, then will American business men know what 
to plan and just what they may expect from for 
elen competition. 





WHY LABOR PAYS ITS LEADERS 


The strangest and most tragic thing in business 
life is the contemplation of the vast sums of 
money absorbed personally and wasted generally 
by the leaders of union labor. None of the men 
in control of these millions of men are producers 
of anything but trouble for the actual workers. 
Sometimes they are simply incompetent, but more 
often grafters whose only aim in life is to stir 
up strife between employer and employe. We 
have now on exhibition a moving picture of 
600,000 men on strike in the unionized mines in 
the anthracite and bituminous coal fields of the 
country, with vast stocks of coal on hand and a 
long streteh of warm weather approaching. 

There is ever strife in the coal fields, for many 
reasons little understood by the public, but pri 
marily because there are twice as Many miners 
as there are days work, with a demand on pro- 
ducers for a wage that will give the miner a com- 
fortable living by working about half the time. As 
a result, the industry faces an economic impossi 
bility. Labor leaders demand that the wage scale 
be fixed to suit the miner, regardless of whether 
or not the mine owner or producer can operate at 
a profit. 

The latter situation also prevails in the employ- 
ment of union labor in the operation of the rail- 


ways. The famous Mr. Jewell declares definitely 
that the function of the railways is to provide the 
various union brotherhoods and crafts with em- 
ployment, entirely regardless of whether or not 
there is any return to the capital invested. With 
that kind of propaganda emanating from labor 
leaders, there is natural wonder as to what the 
hdénest toiler, who pays the bills, is securing for 
the millions he pays in union dues. 

The same boneheaded policy was employed by 
the leaders of union labor in Chicago, controlling 
more than thirty allied trades in the building field. 
kor two years work was plenty, with wages rang- 
ing from one dollar to one dollar_and twenty-five 
eents an hour, but strikes, factional disputes and 
impossible restrictions as to materials and work 
ing conditions put the workers on the streets. 
Now they are facing open shop conditions in most 
of the trades, with the remainder working under 
foreed draft under the well-known Landis award. 
The Citizens Committee to enforce this award is 
not primarily against union labor, but is against 
and is bound to erush the crooked business agents 
and the crooked producers and handlers of build 
ing materials who have so long robbed the people 
Secretary of Commerce Hoover says there must be 
a house cleaning in the building industry, and a 
drastic cleaning at that. He does not say the 
federal government will do the cleaning if the in- 
dustry itself does not do it, but he might as well. 
when he declares the reforms demanded can best 
be accomplished by the **decent’? men engaged in 


it. Mr. Hoover is not opposed to union labor. He 
makes that very clear, but states that grafting 
manufacturers, distributors, unions leaders and 


husiness agents must go. 


en} 





ANOTHER SERVICE FOR JOBBERS 

Always seeking new ways of serving the inter 
ests of the mill supply industry, and believing 
that one of the eryving needs of all business mei 
is to know more about the actual facts of their 
business, Miri Suppiies has entered into a con- 
tract with a prominent industrial engineer and 
accountant to prepare a series of articles in which 
he will present to mill supply houses what he con- 
siders the best system of keeping their accounts. 

It is the opinion of 4he publisher that these 
articles will be valuable contributions to the in 
dustry, and to back up this opinion will entail a 
very considerable expense. It will be money well 
spent, however, if the readers of Mitt Suppiies 
will only follow the series and use it as a course 
in accounting, which, in fact, it will be. See to 
it that vour bookkeeper studies each article in the 
series. Read them yourself, and if vou see in 
them worth while ideas for incorporation in your 
own business, do not hesitate to adopt them. 

Elsewhere in this issue, G. W. Hafner, who will 
prepare these articles, tells why business men 
should know the facts and what he proposes doing 
for the mill supply jobbers. 























Atlantic City Convention Program Completed 


Adjusting Overhead Expense to Bring Selling Cost to Normal 
Will Feature Discussion of National and American Associations 


lhe Birmingham convention is now a matter of his- 
torv. Northward turns the tide of migration to that 
famous resort by the sea, Atlantic City, N. J., where 
the National Supply and Machinery Dealers’ Association 
and the American Supply and Machinery Manufacturers’ 
\ssociation will convene for three days, beginning Mon- 
day, May 8. With a promise of favorable weather fol- 
lowing the unceasing rains of the month just ended, and 
with memory of the very successful and enjoyable triple 
convention at the same place last vear, there is every 
indication that the Sunday parade on the boardwalk on 
May 7 will see a majority of the members and _ their 
wives and sweethearts on hand, and that by the opening 
session on the following Monday morning there will be 
an attendance that will compare favorably with any pre 
vious convention of the two associations. The Marl 
horough-Blenheim will be the headquarters for both as 
sociations during their three days’ stay. 

“The outstanding features of this convention,” accord- 
ing to a statement to Mitt Suppiies by Thomas A. 
Fernley, secretary-treasurer of the national association, 
“will be highly important, but not numerous. In other 
words, the important problem in mill supply distribution 
today is that of adjusting overhead expense to the 
changed conditions so that, even though it be difficult, 
the percentage of selling expense may be kept some 
where near what we used to call normal. 

‘Members are anxious to do everything in their power 
to conduct a bigger. volume of business during the re 
mainder of 1922, although it is fully realized that this 
~ to a considerable extent dependent upon the general 
and gradual resumption of industrial activities in many 
lines of manufacture. Then, the members want to talk 
over ways and means of increasing the turnover of mer- 
chandise so that distribution under exacting and difficult 
conditions may be conducted with maximum efficiency. 

“In other words,” says Mr. Fernley, “every member 
of the association who comes to the Atlantic City con- 
vention will have an active part in the general effort of 
all for efficiency under the changed conditions of 1922. 
lhe members of the association have withstood the shock 
of the slump in a remarkable way through conservative 
operation during the war years and by the building up 
of surpluses which have been highly essential during 
these times of inventory shrinkage and of losses through 
a deticit between gross protits and total operating expense. 

“The manufacturers who will be present at the con- 
vention and who will address us on the subject of 
conditions in their line, will be urged to heartily co-oper- 
ate with their distributors in the aggressive efforts being 
made to meet the situation as above described. 

“Then, we will have before us the subject of the gov- 
ernment co-operation with business as exemplified by 
Secretary Hoover's work in the Department of Com- 
merce, as well as the adverse influence which has been 
exerted on the business of the distributor by the federal 
trade commission. Members are convinced that this con- 
vention will be a highly important one.” 


President N. A. Gladding of the American association, 
in a pre-convention letter, states that he is looking for- 
ward to the Atlantic City convention with the hope that 
all members will attend and make this a banner year. 

“If you expected two or three hundred buyers,” says 
Mr. Gladding, “to visit your city for two or three days, 
you would not leave the city during their stay for five 
hundred dollars. For a little travel expense, you now 
have the same opportunity. Your competitors will be 
there; why not you? This is a personal appeal in which 
I ask you to make an earnest attempt to attend and help 
make this year a big one for manufacturer and for 
buver.” 

There follows the program of the National Supply and 
Machinery Dealers’ Association: 

Monday, May 8, 10:30 A. M.—Opening remarks and 
address by the president, Crannell Morgan, the Hard- 
ware & Supply Co., Akron, Ohio; discussion of the 
president’s address; report of the secretary-treasurer, 
Thomas A. Fernley; discussion of this report; appoint 
ment of nominating committee; interchange of informa- 
tion concerning the business situation dealing with con 
ditions of members’ stocks of merchandise, whether 
heavy or light; rate of activity, and prospect of activity, 
of industry served by members; discussion—reinstate- 
ment of manufacturers’ pre-war selling terms and con 
ditions. 

Monday, May 8, 2:30 P. M.—Joint session of the 
American Supply and Machinery Manufacturers’ Asso- 
ciation and the National Supply and Machinery Dealers’ 
Association ; address by speaker of national prominence; 
chairman, President Crannell Morgan of the national 
association. : 

Tuesday, May 9, 10:30 A. M.—Talks by manufac- 
turers of important lines giving information with respect 
to conditions in their lines. It is planned that these dis 
cussions shall cover conditions of supply and demand, 
raw material and labor conditions, prospect of larger 
consumption during remainder of 1922, price tendencies 
in finished products, and other subjects of interest. j. 
H. Williams, president J. H. Williams & Co., Brooklyn, 
N. Y., will talk on “Drop Forgings and Drop Forge 
Tools,” and other manufacturers in various lines will 
talk on their individual lines. 

Tuesday, May 9, 2:30 P. M.—Report of treasurer ; re- 
port concerning overhead expense and discussion regard- 
ing readjustment of overhead expense account to meet 
the changed conditions created by lower prices and slow 
business. Discussion: How may the right of the supply 
trade to considerations for their service and distribution 
be impressed upon governmental body such as the fed- 
eral trade commission? Discussion: “Does our asso- 
ciation desire to follow up work of the war period, rec- 
ommending the elimination of needless variety of manu- 
factured goods ?” : 

Wednesday, May 10, 10:30 A. M.—Unfinished busi- 
ness, new business, expression of preference regarding 

(Continucd on page 45) 
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irmingham Conventions Hear 
Encouraging Business Reports 


Southern Supply & Machinery Dealers’ Association and American Supply & 


Machinery Manifacturers’ 


Questions of Vital Interest, 


Association 


Learned Business 


Held 


Jomt Sessions, 


Trend, Ileard 


Discussed 
y Iddresses, 


And Enjoyed the Hospitality of Birmingham During Three Successful Days 


The annual convention of the Southern Supply & 
Machinery Dealers’ .\ssociation was held in Birming 
ham, Ala., on April 24, 25 and 20. The American Sup 
ply and Machinery Manufacturers’ .\ssociation also 
held a three days’ convention at the same time and 
place. Headquarters were at the Hotel Tutwiler. The 
attendance was good, the addresses fine, the discus 
sions interesting and instructive and the entertainment 
for delegates and their ladies generously ample, so that 
on the whole all events could safely be pronounced 
successful. 

Birmingham is a live city, with a population of 
than 180,000. Contrary to general belief, its 
elevation above sea level is but slightly more than 
600 feet. It is in the heart of a remarkably rich min 
cral district, producing annually approximately fifteen 
million tons of coal, four million tons of coke, two and 
one-half million tons of pig iron, and more than one 
million tons of steel. Bank deposits exceed $56,000, 
000, with bank clearings approximately one billion 
dollars. 


more 


\s for crops they are diversified and abundant, in- 
cluding corn. The climate must be wonderful, too, 
for there is moonshine in Alabama all the time, as the 
feller said. Then, there is the Tutwiler Hotel, in 
Birmingham, owned by a syndicate with a flock of 
similar hostelries in many cities, probably all accumu 
lated from the results of the original investment. 
much cannot be said regarding the gracious 
hospitality of many ladies and gentlemen in Birming 
ham. Convention guests enjoyed the golf links and 
club houses of two country clubs, and the ladies were 
entertained at luncheon and bridge, and were motored 
about the city and country to their heart’s content. 

Now for the conventions. Both 
executive sessions in the morning of Monday, 
24, and a joint meeting in the afternoon. 

The Southern Association listened to an interesting 
address from President J. H. McKinnon, followed by 
the annual report of Secretary-Treasurer -Alvin  M. 
Smith, who stated that questionnaires sent out re 
vealed that while business was considerably less in 


Too 


associations held 


\pril 


volume than a year ago, business was improving and 
inquiries were numerous, without a corresponding in 
crease in orders. Declines in the number of employes 
averaged 25 per cent, compared with a’ year ago. 
Unrestricted price competition, Mr. Smith stated, was 


a very disturbing feature of member reports, and 
demonstrated that jobbers generally did not  thor- 


oughly understand their cost of doing business, which 
he estimated ranged between 18 and 20 per cent. 
Secretary Smith strongly favored local association 
activities as one of the greatest of the jobbers’ assets. 


\ttention was called to the fact that in the last 


eighteen months there has been an average drop of 
58 per cent in the price of commodities. Routine 
business filled the remainder of the~morning session. 

The .\merican .\ssociation, in executive session, lis 
tened to the address of President N. .\ 
said in part: 


. Gladding, who 


It is sincerely a great pleasure to greet you upon this occasion 
of the meeting of our association in this thriving, 
city of the South. 

You do not need to be reminded of the business vicissitudes 
of the past twelve months, for you have all heard the charges 
wrung on that so much, that you're doubtless tired of it. You 
together with many thousands of men, have been 
through the acid test. The whole world has been in a turmoil. 

While it is no doubt true that this great and universal business 
depression has been to a large extent psychological, and like an 
epidemic of disease, its direful results spread like a wild fire; 
yet, it is also true that it was largely based on fundamental 
reasons, mainly the great war, which created immense economic 
loss and upset the world politically and otherwise 

Prior to 1920, during the height of so-called prosperity, after 
the signing of the armistice, we 
people that we were “riding to a fall,” but very few people, 
comparatively speaking, took the warning themselves. 

The thing that has been giving us much concern of late is 
the large number of people who seem to think their troubles 
can be cured by \fter being waited along by the 
favorable an intlated prosperity, sailing along, as it 
were, in beautiful aeroplanes among the clouds, their engines 
suddenly gave out and they came rapidly down to earth again, 
and Janded in a quagmire of disaster and troubles, and instead 
of trying to work their way out, they have seemed to think 
the state or government should do the motherly act and pass laws 
to furnish the machinery for pulling them out of their bad 
situation. And, so we have various and sundry “blocs,” as 
they are called, seeking special legislation for certain classes, 
and more is the pity that some of them are getting what they 
ask for. We will certainly suffer for it in the long run, if 
we do not stop this class legislation and try to steer our way 
hack to those ideas and principles and good, old common hors¢ 
sense, which means for everyone to work and work hard and 
to hoe his own row. 


industrial 


business 


were warned by numerous wist 


legislation. 
breezes of 


It was only a short time ago that there was a great cry by 
certain classes about their products being at too low 
and they went on a “buyers” strike” 
those same commodities have 


a price, 
in consequence of it. Now, 
in price again, showing that 
it was not necessary to pass special legislation to help them out. 
They are like the people who held Liberty bonds and kicked 
hecause the price went down. Ii they had just held on to them 
they would have been enjoying the present market, which on all 
issues of Liberty bonds is around par or above it. 

Then there are certain trades unions. Now, | do not mean 
to criticise labor, because we all labor, and we all believe 
in it, and we want to see labor have fair wages, whether 
union or non-union. But the particular ones we have in 
mind are those who demand the same wages, and in some 
cases even more than they received during the years when 
things were so inflated. 

How is the cost of living to be reduced if the 
duction is to remain up? 

It seems to me that the so-called leaders of labor them 
selves, who are protesting against any 
are smart enough to know 


risen 


cost Of pro- 


reduction in wages, 
that the laws of economics are 
such that in the end they must do their bit in helping to 
bring about normal conditions if they ever want to have 
them normal. Both the employes and emplovers are entitled 

















to a fair return for their work and investment. Neither side 
should or can profiteer indefinitely on the other, with bene- 
ficial results, and the failure of these two elements to get 
together sooner in some trades and industries is one of the 
main causes of holding back the return to normalcy. 

\s for the future, most of us hope for the best and manv 
f us believe that the worst is over, and that we are now in 
ie dawn of a new day in the business world, when every- 
ling will be on a more sensible basis than it has been for 
le past two or more vears 
Everything points that way and everybody talks that way; 
and the latter has a tremendous lot to do with it. The 
change in the prices of farm products has a great deal to 
do with this better feeling. 

\s to our association, we have, along with many other 
trade associations, suffe red Very much on account of the 
depression in business. It is the effect of what has been 
termed as “mob psychology” showing up one of the peculiar 
raits of humanity 

Does it not seem queer that in times of adversity, when 
of all times business men should counsel together to study 
the causes of their troubles, and to try to find ways and 
n of remedying them, that some of them should want 
to drop out and isolate themselves and try to go it alone? 
\n association of this kind ought to be worth a great deal 





more to its members in hard times than in good times. We 
have lost a few members, as you will learn from the secre- 
tary’s report, but not as large a number as we expected to 


lose when the slump began On the other hand, we have 





had a few come back to us and a few new members. One 
of the most encouraging things about this situation is that it 
has been the means of spurring quite a number of our fellow 
members to working harder for the good of the association 
than they ever have worked before. 


I wish to take this occasion to especially commend the 
work that has been done by our vice-president, Jack Ruf. 1 
have never seen, in all my business experience, a man devote 
hit If to a cause from which he received no pecuniary gain, 
more devotion and determination to do all that he pos- 





sibly could to save the day He and his committee have 
vorked hard and labored long to not only eet new members 
but to get those who left us to come back, and he deserves 
your greatest thanks and praise. 


Brief reports were made by committee chairmen, and 
some were passed, to be taken up at Atlantic City in 


Mav. The way was then cleared to permit Col. Peter 
©. Knight, of Tampa, Fla., to deliver his talk on “Op- 
timism.” At least that was the title on the program, 


but it was mainly a tale of the birth and growth of the 
Constitution of the United States, with sidelights thereon. 
Some of the recent amendments Colonel Knight refuses 
to think very highly of. At this point the manufacturers 
were joined by the jobbers. 
part, as follows: 


Colonel Knight spoke, in 


Having the views that I have with reference to the prin- 
ciples for which this great republic was founded, believing 
as | do that the security of property, the security of rights, 
and the perpetuity of this republic depends upon a strict 
adherence to the constitution of this country, as it was orig- 
inally framed, and viewing the manner in which that mar- 
velous instrument was butchered and emasculated within the 
past ten years, it is strange that I could be optimistic; but 
I am, and after a while I am going to tell you why 

When our forefathers left the old country and came here, 
they came for the purpose of escaping the persecutions of 
the old world, and establishing a government of their own. 
They held the view that man had certain inalienable rights, 
the right to live, the right to be happy, the right to have 
liberty, and the right to have and hold and enjoy property, 
and that it was the purpose of a properly constituted gov- 
ernment to secure men in those rights. It was a thought 
different than in any other government then existing in the 
world, because in all of the governments then existing, the 
subjects, the people, derived their rights from the govern- 
ment, but they held that the purpose of a properly consti- 
tuted government was to secure to man his inalienable rights. 
They held the view that a man had the right to do what 
he pleased, to exercise his mentality and his ambitions to 
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the utmost; that he could do what he pleased, provided 
that he did not infringe upon the rights of other men. 

They held the view that man did not derive his rights 
from the government, but that upon the contrary, the gov- 
ernment derived its just powers from the consent of the 
governed. They held the view that there should be no 
sovereign in any country except the sovereign will of the 
people. They set forth those principles in that remarkable 
document, the Declaration of Independence, which was 
framed on the 4th of July, 1776. Afterwards, in 1778, the 
greatest men then living in this country met in a convention 
in Philadelphia for the purpose of formulating the funda- 
mental law for the government that they expected and 
intended to establish for this country. That convention was 
composed not only of the greatest men that then lived in 
this country, but the greatest men that then lived in any 
other country or who have since lived, or who ever will live. 
\fter four months of deliberations, characterized by such 
wisdom, such foresight, such calm, deliberate caution, as 
has never before or will never in the future characterize 
the deliberations of any body of men, brought forth that 
immortal document, the greatest instrument ever penned 
by mortals, the Constitution of the United States, under 
which instrument every state was guaranteed a republican 
form of government, free from ecclesiastical domination or 
civil tyranny, and every individual the right to live, and to 
be happy, and to have liberty, and to have, hold and enjoy 
property. 

They wanted a government of majorities, where the ma- 
jority should rule, but still under constitutional limitation 
so that the majority could never arbitrarily take away the 
rights of the minority. In order that that might be done, 
they divided this government into the legislative, the execu- 
tive and the judicial departments, so that each could be 
check upon the other. And so careful were they to provide 
that, that they provided in the Constitution of this country 
that no man occupying a position in one department, either 
the executive or the judicial or the legislative, could occupy 
a position in the other department. 

In line with that, they provided that the legislative depart- 
ment should be divided into two bodies, the lower hous 
of congress and the upper house of congress; the lower 
house of congress to be elected by the people, so that we 
would always have in the congress of the United States 
delegates there representing the people. In order that there 
might be a check upon the impulses of the lower house, 2 
higher house, composed of senators, the senators to be 
elected for six-years, one third every two vears, so that 
always two-thirds could hold over, was created. In_ line 
with that precaution they provided that these senators should 
be elected by the legislatures of the various states, so that 
you might have men of a higher order and more conserva- 
tism in the senate of the United States, so as to operat 
as a check upon the lower house of representatives: In suit 
with that, they provided that if any measure, with all those 
precautions, passed congress, if the chief executive of the 
United States disapproved of the measure, he could veto it, 
and then it could not become a law unless it was passed by 
two-thirds of each branch of congress over his head. 

In suit with that, they provided for the supreme court ol! 
the United States that could declare invalid and void any 
enactment of congress that infringed upon the slightest right 

i the humblest citizen of the land. A remarkable document! 

Please remember that the Constitution of the United 
States does not represent a grant of power to the peopl 
of the United States, but that it represents a surrender of 
the rights of the people to the extent that it was surrendered 
at that time. 

In order that these rights might be more perfectly secured, 
they defined in this Constitution the rights of the individual, 
so that no matter how great he might become, no matter 
how powerful he might become, he could never interfere 
with the rights of the states or of the nation. It provided 
for the rights of the states, so that no matter how powerful 
anv state might become, no matter how great that state 
might grow to be, it could never interfere with the rights 
of the individual or of the nation. They prescribed in that 
Constitution the rights of the federal government, so that 
no matter how powerful that government might become, it 
could never interfere with the rights of the states or of the 
individuals. It was the almost perfection of human govern- 
ment. They labored for four months there, and it developed 
that there were certain things that still needed perfection, and 
so for a period of some years, until 1803, some twelve amend- 
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ments were adopted to the constitution of the United States; 
not amendments to deprive people of their rights, not amend- 
ments to take away from people their rights, but to perfect them. 

No demand was made to amend the constitution of the United 
States until the necessities of the civil war compelled the con- 
stitution to be amended; and then because of the abolition of 
slavery, from 1865 to 1869, the thirteenth, fourteenth and 
fifteenth amendments were adopted. After that no further at- 
tempt was made to amend the constitution of the United States 
for more than forty years; and then the intellectual sky-climber, 
the mental joy-rider, the half-baked theorist, and the demagogue, 
got in their work; and from 1913 to 1922 we have had the 
sixteenth, seventeenth, cighteenth and nineteenth amendments 
adopted to that remarkable instrument. And I assert here, to 
you business men that ninety-five per cent of the trouble in this 
country today, your losses, your complaints and your dissatis- 
faction, have resulted from the adoption of the primary 
to the election of United States senators by the people. (Ap- 
plause.). The adoption of this principle, the primary system, 
and that constitutional amendment were exactly opposite to those 
principles that actuated and animated our forefathers when they 
adopted our constitution. Our forefathers were wise enough to 
know that the people of the United States as a whole could not, 
in reason, be qualified sufiiciently in the art of government to 
make legislation directly or to nominate officers directly, and so 
the theory of our wonderful government was that the peopl 
might select representatives to do these things. I am treading 
upon dangerous ground, but those things always have to be 
treaded upon. If you are going to have United States senators 
elected by the people, you might as well have no two houses. 
You might as well have one house, because the history of this 
country since the adoption of that constitutional amendment 
shows that the senate of the United States has, asa rule, been 
more radical than the house. See the haste with which the 
present senate of the United States are endeavoring, against 
the advice of the secretary of the treasury and the president of 
the United States to pass that iniquitous bonus bill, when ninety- 
five per cent of the members know that it should not be passed. 
If the senators of the United States were elected by the legis- 
latures of the various states, it would never register from the 
committee. 


system 


Who would ever have thought that under such a government 
as our forefathers founded that we would have a constitutional 
amendment adopted whereby three per cent of the people of the 
United States should pay federal income taxes? And when that 
bill was first passed, subsequent to the adoption of the constitu- 
tional amendment, only one-half of one per cent of the peopl 
of the United States were to pay those federal taxes. It is 
provided in our constitution as originally framed that all laws 
should be equal and of uniform operation throughout the United 
States; and that taxes should be equal and that every man 
should pay his just share of the expense of this government. 
If it is permissible, if it is moral, if it is right, that a man who 
has an income of five thousand dollars a year should pay a cer- 
tain percentage of that income to the United States government 
to carry on its affairs, and that a man with ten thousand dol- 
lars a year should pay a higher percentage, and that a man with 
twenty thousand dollars a year should pay higher percentage, 
and that a man with fifty thousand dollars a year should pay a 
still higher percentage, then | Mr. Chairman, that it were 
moral and right in each state in this country to say to the man 
who has ten thousand dollars worth of property, “vou shall pay 
upon a mills”; and to the man who has twenty 
thousand dollars worth of real estate, “you shall pay upon the 
basis of twenty mills”; and to the man who has forty thousand 


say, 


basis of ten 


dollars worth of real estate, “You shall pay upon a basis of 
forty mills’; and so forth and so on. If one is defensible, the 
other is defensible; if one is right, the other is right. And 
neither is right. You will never have happiness and content 


in this country until each man carries his share of the load. And 
that is why, besides many other reasons, | am in favor of a sales 
tax 

By this constitutional amendment that has been -adopted, by 
the adoption of the primary system, the people of the United 
States have placed in the hands of congress the power, without 
the court’s interference, to destroy absolutely the private owner- 
ship of property in this country. 

Who would have thought, that with the magnificent fight that 
the American people made years ago for the preservation of 
their rights and the abhorrence that those people then had of 
sumptuary legislation, that we would have ha! a national 
hibition amendment ? 


I don’t care 


pro 


whether a tan ts in favor of prohibition or 
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against prohibition. That is beside the question. I say that 
according to our theories of government it is absolutely inde- 
fensible in view of the rights secured to the individual and the 
state and the nation that the people of the state of New York 
should have the power to impose upon the people of the state 
of Alabama against their will, a question of purely local regu- 
lation. 

And so with woman’s suffrage. I don’t care whether a man 
believes in woman’s suffrage or not. That is beside the question. 
It is contrary to the spirit of our institutions, contrary to the 
constitution, that the people of Illinois should have the right, 
against the will of the majority of the people of Georgia, to 
impose upon them some law that is entirely within the province 
of the state and of its individuals. Yet we have done that. 


There is more dissatisfaction existing today in the United 
States, more discontent, more criticism, than in any nation in 
this world—civilized nation—except Russia. We have = seven 


hundred thousand federal officeholders. And added to that the 
city officeholders, the county officeholders, the township ofhce- 
holders, and the state officeholders. There is now 
to every forty people in the United States. 

\ friend of mine in the United States senate some several 
weeks ago sent me a copy of a bill that had just been intro- 
duced, and he wanted my views about that bill. I wrote to him 
and said I would like to map out a routine program for con- 
gress. I said frankly the American people are disgusted with 
Washington, not with the democratic party or with the repub- 
lican party, but with the congress. If I could map out a routine 
program of legislation for the future, this is what I would do: 
1 said, commencing next Monday, | would have each branch 
of congress open up with prayer, and then after the chaplain 
in each branch had delivered his prayer I would adjourn for 
the day. I would continue that throughout the week. (Laughter 
and applause.) So for the first week we would have nothing but 
prayer from the chaplains of the two branches of congress. | 
said for the second week I would, of course, have each house 
opened with prayer, followed in cach house by the reading of the 


one official 


constitution of the United States, because | don’t believe that 
fifty per cent of the membership have ever read it. Then | 
would adjourn for the day. I would follow that for the week. 


(Applause.) And then on the third Monday, of the third week, 
I would have some liberal, careful, properly-prepared appro- 
priation bill, taking care of the necessities of this government 
for the next twenty and then after that was passed | 
would have some gentleman arise and say, “In the name of the 
Lord and of common sense | move that this congress be now 
adjourned for twenty years.” (Applause.) And, I said, I he- 
lieve if that was done, this country would bloom as the rose 
The trouble is not with business, it is with politics. I never 
have voted any other ticket except the democratic ticket. | 
have always believed in the principles of the democratic party, 
but I was so sick and so tired of the administration from 1912 
to 1920 that in my inmost soul I hoped that Harding would be 
clected. \nd he was elected. It was a glorious Not 
for republicanism, don’t think that, but for con- 
stitutionalism as against (Ap- 
plause. ) citizenship, 
President Harding, got the message, but th¢ 
United States has not got it yet. 


Col. Knight then told why he was optimistic, re 
called our freedom from famine and pestilence, told of 
cur three hundred billions of dollars of wealth, of our 
surplus of gold, our reviving of trade, of prospective 
ereat crops, of our sound banks and banking system, 


years 


victory. 
\mericanism, 
socialism and damnfoolishness ! 

That prince, the Napoleon of American 


congress of the 


our inventive people, our freedom from entangling 
foreign alliances and of our wonderful revival of build- 
ing construction. The size of our national debt wor- 
ried him not at all. The amount the world owed us 
came within two billions of dollars of balancing that 
debt—two billions against three hundred billions of 
debt—less than one per cent. It made little difference, 
anyway, Col. Knight argued, how much you owed 
when you owed it to yourself, and paid principal and 
interest to yourself. He had no patience with the busi 
ness man who was waiting for the business tide to 
turn, for it had already turned, and it was surely up to 
all of us to realize it and our 
opportunities. 

The joint meeting of the two associations Monday 
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afternoon drew the fire of three large calibre guns. 
C. H. Huston, assistant secretary of commerce, came 
from Washington to tell of the new relationship be- 
tween Mr. Hoover's department and trade associa- 
tions. Mr. Huston spoke as follows: 


The chairman has been very generous in his introductory 
remarks, but when I realize that your officials came down to 
Washington and selected me out of that inexhaustible supply of 
effervescent ability domiciled there that it was because you 
probably wanted a message from the United States Department 
of Commerce. 

Let me digress just a moment, however, and give you a little 
primary talk on our government as a whole, as I view it after 
twelve months of official life. 

We are all familiar with the legislative, judicial and executive 
branches of the government, consequently [| will confine myself 
to the executive branch with which I have a direct connection. 

Through various acts of congress governmental functions have 
heen authorized, and they have been given names almost as 
varied as the duties to be performed. I think at this time of the 
terms bureau, board, service, survey, commission, administra- 
tion, corps, etc 

\s a rule, after being created they are put under the control 
and direction of one of the ten departments with which you 
are familiar. 

In frequent cases such bodies have been created to serve 
only a temporary emergency, and their duties are performed 
under the direct supervision of the president. In other cases 
the duties are considered of such paramount importance that they 
are assigned to no department, but report directly to the presi- 
dent, thus we have the Interstate Commerce Commission, Fed- 
eral Trade Commission, United States Shipping Board, ete. 

\s early as 1785, and before the adoption of the constitution, 
the states of Maryland and Virginia met at Mount Vernon to 
“adjust and promote commerce,” and the next year at Annapolis 
five states were represented. Notwithstanding the importance 
even at that time of industry and commerce, when the govern- 
ment was organized after the constitution was adopted, only the 
departments of foreign affairs, war, and treasury were author- 

red, and other departments continued to administer to our com- 
mercial needs until 1903, when the Department of Commerce and 
Labor was created, and later in 1913 when the Department of 
Labor was created, which is the tenth and last department of the 
executive branch of the Government. 

\t present in addition to the normal duties of a governmental 
department proper, the Department of Commerce has under its 
direction eight bureaus, including the bureau of navigation, 
steamboat inspection service, United States coast and geodetic 
survey, lighthouse service, bureau of fisheries, bureau of 
standards, bureau of the census, and bureau of foreign and do- 
mestic commerce, all of them having a chief or head reporting 
to the sec retary or the assistant secretary. 

When I mention industry in its broadest sense I mean 
the proper amalgamation of capital and labor, whether on 
he farm, the mine, or in the factory, and in every case the 
direct product of industry is commerce. You would there- 
fore naturally expect from me a word about business con- 
ditions 

We have just gone through the fourteenth business de- 
pression this country has faced—a crisis more acute than we 
have ever met before—yet it has not resulted in a financial 
panic, because our foresight and intelligence in the creation 
of our federal reserve system has given us a bulwark of 
security, and it has thrown behind us an aid of the first 
importance on our road to recovery. 

At the close of the war the world was short on commodi- 
ties, and we entered upon an extravagant era of speculation, 
with the result that deliveries became delayed, and ultimately 
our warehouses became burdened with excessive stocks 
bought at excessive prices. The readjustment was inevitable, 
and much of the profit, in which the government so gener- 
ously shared, has gone to meet the heavy losses from shrink- 
age in values. However, the wise jobber reduced his prices, 
took his loss and is now ready to take advantage of improved 
business conditions, which have been evident in many lines 
since last July, and which is becoming more apparent in all 
sections of the country and in all lines of endeavor. 

In a study of the terrific period of deflation we have seen 
the pendulum swing far beyond the normal point in those 
lines of industry unorganized and unintelligent. The farm- 
er’s prices fell below the pre-war levels. His purchasing 
ability was reduced accordingly, and the public at large 
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suffered because the pendulum swung too far. It is to the 
interest of all our activities to proceed with such intelligence 
as to supply and demand, costs and available stocks, as to 
take the peak from the inflation and the bottom out of 
depressions, because the public suffers from excessively high 
prices, and it never gets the full benefit of the subnormal 
prices. 

With a view of supplying one crying need in this country, 
the bureau of the census has been reorganized to furnish 
current statistical data as a guidepost for those interested 
in production and consumption. In addition, the Bureau oi 
Foreign and Domestic Commerce has been expanded and 
divisions created to look after different commodities and 
industries, also on a geographical basis representing different 
parts of the country as well as different parts of the world. 

Neither the government nor the individual is competent 
to handle the problems of the day without basic information 
bearing on the subject. 

The department of commerce has to meet problems of 
agriculture. The study of these problems also involves one 
of finance. When the foreign countries, through unfavorable 
credit conditions, were unable to buy cotton from the South 
except as necessities required’ from month to month, they 
thrust upon the United States the burden of financing the 
cotton crop. There was no machinery for carrying this load, 
and the cotton grower therefore faced the necessity of car- 
rying his own crop. The result was a loss of confidence 
in the value of cotton, and the price fell to a point wher: 
it brought some 3,000 banks into financial jeopardy and 
added another to the long category of financial depressions 
in the South. 

To meet this situation, the taxpayers had to get behind 
the agricultural products of the United States, and those of 
you who have followed the matter know that after money 
was made available through legislation, the price of cotton 
advanced to a reasonable point, and while the financing of 
the cotton crop requires six or seven hundred millions, vet 
the governmental loans do not exceed cighteen million dol- 
lars today, because confidence has been restored. 

While we are facing probably the most critical period in 
the history of our country, with some remedies known and 
others yet to be found, it emphasizes the need of friendly 
cooperation through associations, local and national, and the 
further need of taking the public into our confidence in the 
various steps that we make. While it is true that our prob- 
lems of reconstruction require courage, it is equally true 
that they require coordination and cooperation. 

One individual is only capable of covering thoroughly a 
small area in our national development, and we must depend 
upon each other for counsel and advice. When this counsel 
or advice is backed by information, thorough and authentic, 
our statements then inspire confidence, and confidence sta- 
bilizes acute conditions. 1 therefore urge it on you to advo- 
cate and insist upon the needs of organized commercial and 
trade associations, and in order to carry with your activities 
the weight of public sentiment, that the public itself be taken 
into your confidence and asked to stand behind you in mak- 
ing the industrial and commercial agencies of the country 
function on a scientific and intelligent basis. 

Probably a year ago six million men—more than one-third 
of the employed population of the United States—were out 
of employment. It was necessary to take emergency meas- 
ures to meet this acute situation. Secretary Hoover called 
a conference on unemployment, and as a result of this con- 
ference, facts were ascertained, improvements were inaugu- 
rated and confidence was strengthened. We have gone 
through the winter with the minimum of suffering, and with 
hardly a soup line in the entire United States. I mention 
this because those charged with the responsibility of gov- 
ernment should lend their efforts to stabilize our activities 
and prevent the cycles of inflation and depression, both being 
extremely injurious to our public welfare.. 

The department of commerce, under the direction of Sec- 
retary Hoover, is engaged in a thorough exhaustive study 
of our economic problems, and much has been accomplished 
through associations, national and local, who are falling in 
line and seeing beyond the horizon of their own selfish 
interests, and are being guided somewhat by the national 
scope of their particular activities: 

Next come trade association activities, which I will dis- 
cuss from a personal point of view. However, what I shall 
say is largely concurred in by the secretary of commerce 
and the administration. 

I believe the development of trade associations, with their 
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activities and ramifications, is of vital interest and essential 
to both industry and the public. 

I believe that more than ninety per cent of those in exist 
ence are conducted and functioned along such lines as to 
warrant them being given a clear go-ahead signal by the 
government and the public. 

I believe the remaining ten per cent are fundamentally 
honest, and if they are infringing in any way on the vague 
interpretations of the Sherman anti-trust law, that they would 
cheerfully comply with proper rules and regulations if sup- 
plied to them by some responsible agency. 

I believe the Sherman law was framed by those who had 
fundamentally in mind the mass organization of capital, 
which, when once consolidated, is very difficult to un- 
scramble. I believe trade associations should be dealt with 
from an entirely different angle, as such a relationship, if a 
question arises, can be modified at any time without difficulty 
or delay 

I believe that men engaged in open price association activi- 
ties are performing functions considered lawful by them— 
based on the best legal advice they can obtain—and probably 
are lawful in the great majority of cases, and on account of 
the fact that practically every decision has been clouded by 
extraneous issues, I believe it would be right and proper, 
upon an agreed case or otherwise, to have a clear-cut deci- 
sion on tHis disputed point before our business men are haled 
into court and headed for jail 

I believe much of the complaint “about open price asso- 
ciation activities and other movements bordering on_ the 
question of restraint of trade could be eliminated if such 
activities, through the medium of the government or other 
igency, were made available to the public. and that in doing 
so the trade associations themselves would lose none of the 
value of their efforts. 

I believe the reason men of industry are eyed with sus- 
picion by the government and others is frequently becaus« 
their point of contact with both is not sufficiently close to 
enable all phases of their work to be fully understood and 
appreciated. 

I believe with every other good citizen that those who 
knowingly and wilfully violate the laws should be prosecuted 
without fear or favor, but I do insist that business men as 
a class should not be viewed with suspicion because som« 
law violators are identified with their activities, any more 
than I think a bank should be closed or viewed with sus- 
picion because some fraudulent check might have been passed 
over its counters. 

One final word about our government itself when you con 
clude to take an inventory of the department of commerce 
Ninety-two per cent of our revenues are used to pay for 
former wars or to prepare for future war emergencies, leav- 
ing only a minimum amount for the normal expenses of thc 
government, and a minimum of one per cent for the promo- 
tion of our industrial activities. The department invites you 
to use its facilities and to watch the appropriations made by 
congress in determining its aid to the interests you represent 

Dixon C. Williams, president of the Chicago Nipple 
Co., Chicago, captioned his address, “Retrospective, 
Introspective, Prospective,” and it was. He said in 
part: ‘ 


We of this day and time may well assure ourselves that 
we have lived during a period without parallel in the world’s 
history. 

We have seen political, financial, commercial, military, na- 
tional, international, and even religious developments and 
changes such as no ancient historian has ever been able to 
record. 

Anxieties of every kind have beset us. The feelings of hope, 
wrath, exultation, fear, determination, and despair have 
alternated. 

The world has never known such a war as that in which we 
have just participated. Business men in our country have never 
had such a period of seeming prosperity, so much expansion and 
inflation, nor been called upon to endure such dangers of de- 
flation and readjustment. 

The prosperity of many has been short lived, disasters un- 
paralleled in number, and losses staggering beyond compare have 
eclipsed all known records. We have confronted dangers that 
fortunately for us were never fully developed. 

Multitudes of men embarked during that frenzied period from 
1914 to 1919 into all kinds of business without either sufficient 
capital, proper experience, or fitness, because then business was 
an “easy mark,” requiring neither money nor brains nor expe- 


rience. The result has been a fading away of great seeming 
prosperity as competition is again enthroned, while a multitude 
of financial wrecks have occurred on our commercial seas such 
as have never been equalled. 

These luckless adventurers, who have come to grief, handi- 
capped by their lack of qualifications when pitted in com- 
petition with seasoned, well-equipped and experienced organ- 
izations, in desperation began extending so-called confiden 
tial favors to customers, only to find themselves drawn 
beyond their depth into uncharted seas, and, throwing cau 
tion and common sense to the winds, inaugurated an era of 
price cutting which was extended in ever-increasing areas 
until costs were never considered, and ruin, gaunt ruin, 
grabbed the foolish offender by the throat, ending his mete- 
oric and maudlin career. But the evil they have done lives 

The great business depression which has destroyed s: 
many enterprises and weakened to the danger point so many 
others might in a large measure have been avoided had we 
possessed in our legislative halls more statesmanship and 
less partisan politics. 


\s an expression of my personal opinion only, I wish to 
say that in the light of later developments, the further w« 
vet away from the date of the armistice, the more convinced 
] am that if at the time of the signing of the armistice this 
country had adopted some form of a league of nations, and 
remained true to our war allies, America would have know1 
far less of disaster, and readjustments would have been more 
easily accomplished, and our future national security mor: 
firmly established. 

It is not conceivable to me that if by some fortunate 
turn we could have at that time proceeded with some asso 
ciation of nations, that the closing of our factories, the de 
struction of business enterprises, which has occurred by the 
wholesale, might have been averted, and the saving of many 
thousands of lives of people who have died from exposur¢ 
and starvation have been prevented, and our greatest buying 
power—agriculture—might have been saved its enormons 
losses, and further we might have rendered vast service in 
aiding the stabilization of European conditions. 

That which has happened in our commercial life and ex 
perience has had its counterpart in society, politics and 
religion. Never have human life, property and = rights been 
so lightly regarded as now. Murders, thefts, betrayals and 
all forms of crime are so frequent and common today that 
occurrences which formerly shocked and startled now caus« 
only a shrug of the shoulders, lifting of the eyebrows, ; 
deprecatine wave of the hand, a passing ineffectual comment 
The best of us are struggling to maintain our former con 
ceptions of human obligations, still convinced that thos. 
conceptions were well conceived. 

One strange phase of the situation is that society finds 
itself suddenly estranged and divided into classes. You will 
observe that the current literature of the day has practically 
ceased to use the old terms, the good old terms that dealt 
with society in masses or with the integers that compose 
it. The words people and person have all but lost signifi 
cance. You rarely meet with them—and when they are met 
with they have a hollow, insincere and archaic sound. Re- 
placing them we have capital and labor, employer and em- 
ployes, reformer and saloonkeeper, defender and desecrator 
of the sabbath, a nomenclature that betrays the new = and 
sharp divisions of the day, and the threatening antagonisms 
that animate them. 

Agencies which have slumbered for centuries have waked 
up to find themselves bitter, uncompromising foes. Interests 
that have hitherto walked and worked hand in hand for ages 
seemingly are clutching each other by the throat in mad 
combat. Aggression and defense are the order of the day— 
aggressive movements and crusades against somebody’ 
rights and resultant counter-movements ‘for protection of 
these rights. Eating, drinking, traveling, working, playing 
the common daily and hourly functions of life—have become 
the center points of violent and desperate battles. Books, 
pamphlets, magazines, newspapers, essays, orations, sermons, 
speeches of statesmen, the proceedings of legislatures, congresses 
and conventions, the pleadings of lawyers, and the decisions of 
courts are all burdened with one phase or another of the uni- 
versal unrest. Human society seems to have lost control of 
itself. 

It is an alarming thing to consider that we are no more a 
united people. We are divided commercially into a multitude of 
units, each unit seeking its own and not the general good. 

Sectional divisions no longer command attention, but each 
bread winning pursuit, regardless of region, for itself seeks to 























shape legislation in their own interest and have made the legis- 
lators their creatures. 

Congress suffers and submits to intimidation and legislation 
s a crazy quilt expression of class conflicts, and congress is in 
danger of becoming a mere rubber stamp, executing the will 
of that unit or group which for the money is in the ascendency. 
There are at the present time more than 5,000 such groups in 
United States, and hundred of magazines and journals em- 
phasizing the group view of their particular constituents. The 
resources of many of these groups are enormous, mounting into 
millions. It is stated that the farmers group has an income of 
more than $5,000,000 for national promotion. Wars of one in- 
lustry against another are becoming common. Agriculture de- 
mands certain liberties and manufacturers become antagonistic. 
The railroad group demands greater privileges and freedom of 
action, commerce mobilizes her fighting forces on the firing 
lines and then our hearts make us inclined to cry out, “God pity 
the poor Congressman.” 

Some people believe that the deterioration of the congress in 
our day is due principaily to our primary laws and the election 
§ senators by direct vote of the people. A change in both 
methods is seriously advocated. 

This criticism is not levelled at the present congress only, 
ior the congress as a whole, nor at the members of any par- 
ticular party. So ordinary in attainments are many of our 
national legislators that the position has become cheapened and 
undesirable to the type of men who should represent us. 

Whatever else may be said, however, of the shortcomings and 
nanity of this present congress, no man can successfully attack 
ts industry. Think of it, fellow citizens; in the first three 
months of the life of this congress, more than 11,000 bills have 
heen introduced in the house and over 3,000 in the senate, while 
the record of the enactment of remedial and constructive legis- 
lation is almost bare. .\ constantly reiterated charge is that no 
other congress has ever so sadly lacked intelligent leadership. 
The press dispatches tell us of hours and hours of senate speech 
making with never more than a fifth of the senators present. 

It is political propaganda, pure and simple, to. ascribe all of 
the disaster to the war. If the public will accept such a state- 
ment, then the partisan political office holder has established 
in alibi. It is true the world war was the originator of our dis- 
tressful condition but its full development is due entirely to 
the lack of congressional wisdom, fitness, and statesmanship, 
plus an unexampled exhibition of individual partisan politics. 
sut for this unfortunate fact most of the ills of the war from 
which industry has suffered could have been long since cured. 

The president and this present administration are pledged to 

se, conservative and economical administration of the nation’s 
With the president, two members of his cabinet, Messrs 
Mellon and Hoover, particularly, are working heroically to better 
mditions and keep our Ship of State on even keel, but at 
nearly every turn there appears a congressional barricade. 

Suggestions of the secretary of the treasury, a wise financier 

wide experience and unquestioned patriotism, are flaunted as 

his seasoned judgment were the vaporings of an experi- 
ientalist. 

Mr. Hoover, with a no mean record of achievements in former 
helds of large endeavor, meets with the same rebuff and possibly 
with less consideration. Mr. Hoover has made and endorsed 
some most salutary suggestions of approved value, such as the 
New Edge resolution looking to the appointment of a committec 

port some restrictions upon business 


iffairs 


method of lessening 
judicious amendments to our stringent anti-trust laws. 

In the dim future we may expect that committee to report, 
ut when dloes some one or more of the various occupational 
zroups will be ready with stuffed clubs, lest Congress have the 
temerity to lessen some of the statutory shackles which bind 
usiness 

The former group “bloc” 

ombine and that they 

im federal interference. 

Labor haughtily declares its purpose to bring defeat to any 

neressman who dares to vote for any restrictions upon their 

vities. 

The government seems acquiescent and to make things equit- 
hle insists that Industry shall not even have the right of con- 

rence upon vital matters affecting their prosperity. 

\ll attempts of trade associations to gather together to discuss 
nutual problems are met by denunciations and the Attorney 


insists that the farmers be permitted 
must have their combinations free 


(;eneral is as clear as mud in his advice as to how the poor 
vanufacturer may conduct his business and yet keep out of jail. 
\What will industry do? 
Why should agriculturists be permitted to fix prices and manu- 
turers he cast into a 


deep, dark dungeon for trying openly to 
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do the same thing? The answer seems to be that the farmer 
has the greatest number of votes. 

What of the future? To me it is full of promise conditioned, 
of course, upon certain developments. Indications are that we 
will have in some respects a better year than in 1921. Internal 
and seasonal demands will favorably affect the situation. 

We will have an increase in tonnage without a correspond- 
ing increase in values. Prices will increase slowly. 

The margin between cost and sales will remain narrow. The 
terrific inventory losses of 1921 will not be repeated in 1922. 

Our industry will pay the government little, if any more, in 
taxation next year than we were able to do this year, for under 
the new law if a profit is made this year we shall be permitted 
to deduct the losses of last year before dividing with the govern- 
ment. 

This will be strictly a year of “survival of the fittest” in com- 
merce. Incompetency, bad management and prodigality will con- 
tinue to take heavy toll until the new year. 

Genuine and continuous prosperity will come to America only 
as the result of wise attention to certain fundamentals. One 
of the very first of those in importance it seems to me is the 
coming elections in November. We need a house cleaning in 
both branches of our national legislature. 

Vote for your party candidate if he or she is far and away 
the best man or woman, but do not allow yourself to be beguiled 
by the label of republican or democrat, see beyond such desig- 
nation the man. Mix with the already too great number of 
lawyers men of other professions and above all successful busi- 
ness men even if you must draft them and they go at a personal 
sacrifice. 

Our relationship to the other nations of the world is a prime 
factor in our achievement of prosperity. We need the friendship 
of the world. With deepest regret, we must admit we do not 
have it now. 

In the light of what has happened abroad and is now 
happening, I have become convinced that we have few 
friends across the seas and that Europe is almost wholly in 
accord with the plan much discussed of denuding us of every 
foreign market possible and leaving us to live within our 
own borders in accordance with our boasted ability. 

In our sober non-partisan moments we know we cannot 
attempt this experiment and prosper. Foreign markets are 
absolutely essential to our welfare. We must sell abroad, 
and to sell abroad we must buy. Our debtors abroad cannot 
pay us if we so order our laws as to prevent traffic with 
them upon a fair basis 

Another difficulty not so immediate in its results, but 
greater in its potentialities, is the progress of urbanization 
in this country. The drifting of our agricultural population 
to the cities is a real menace, the evil effects of which are 
being even now felt. For the first time in the history of our 
country there are more persons now employed in factories 
than on farms. 

The 1920 figures show that while farm laborers since 1870 
have doubled in number, those employed in manufacturing 
and mechanical industries have increased five times. The 
legitimate result of this condition unchecked spells disaster. 

One thing is sure, desertion of the farm for the city 
weakens the most important of all our industries and cur- 
tails seriously the farmers’ buying power, and until the 
stabilization of foreign exchanges can be effected and our 
foreign trade restored we will need the farmer as a life 
saver, so to speak. 

Our government should be urged to lend every assistance 
to every legitimate effort of Europe looking to the restora- 
tion of that country to her rightful position in the commerce 
of the world. 


Many things are necessary to enable us to attain and to 


hold commanding positions of influence and power. Our 
vovernment cannot cure all of our ills by legislation or diplo- 
macy. In fact, our government should curtail many of its 


activities and remember its promise to see to it that there 
be hereafter “more business in politics and less politics in 
business.” 

One of the greatest aids to our recovery will be the per- 
sonal equation. What you and I do, but more what you an: 
I actually are, will count in efforts to restore prosperity 
There is no business problem which does not have linked 
with it a moral problem. Thoughtful men everywhere are 
realizing this more and more. 

In the March Bulletin of the National City Bank of New 
York, discussing the general business situation, the follow- 
ing paragraph occurs: “Another demonstration has been 
afforded of the profound truth that the economic law and 
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the moral law are always in harmony, and that it is wise 
management to bring business affairs into line with them.” 

The foundation of good morals is religion. Religion, to 
be most effective, should be instilled in the child from its 
babyhood, beginning in the home and having its full fruition 
in the man and woman. 

W. H. Kettig, chairman of the board, Birmingham 
branch, Federal Bank, sixth district, ad- 
dressed the convention on the subject, “Federal re 
serve banking—its relation to business.” He explained 
in detail the operation of the system and the functions 
of the reserve banks. 


Reserve 


“The reserve banks,” he explained, “are the sole 
custodians of the legal reserves of its member banks, 
and the necessity of throwing safeguards and limita- 
tions around their loan transactions is evident. It is 
necessary that these loans be liquid, that they be of 
short maturity and easily collectible. The strength of 
the entire banking system of the United States de- 
pends on this. If the federal reserve banks should 
allow themselves to get weak and disabled, it would 
affect seriously all the banks in the United States. The 
Federal Reserve Board is not authorized to pass or 
lend a single dollar. This is a function which must be 
exercised by the directors of the banks or their officers. 

“Much has been said about the large earnings of the 
federal reserve banks. When the system was started 
in 1914, the earnings the first year were not sufficient 
to pay the dividend to its member banks, which is lim 
ited by law to 6 per cent. Complaints were made that 
the banks were not earning any money. At that time, 
there was little demand for loans, although the dis 
count rate was only about + per cent. The war came 
on, business increased, money was in demand and the 
Then the critics said 
the banks were earning too much, were profiteering, 


earnings increased accordingly. 


although by law all earnings over the six per cent 
dividend to stockholders after certain allowances, go 
to the government.” He explained that the federal 
reserve banks for the year 1921 paid to the government 
nearly $60,000,000 as a franchise tax. 

After explaining further the effect of reserve bank- 
ing on business, he concluded his address with the 
prediction that the immediate future will be followed 
by a new era of prosperity. 


JOINT SESSION, TUESDAY MORNING 


A joint executive session of the manufacturers and 
dealers was held Tuesday morning, with a general dis 
cussion of the business situation in all its phases, and 
consideration of the standardization and simplification of 
products and stocks. 

Charles W. Beaver, Yale & Towne Manufacturing 
Company, reported a very marked improvement of busi- 
ness since January. This increase amounted to about 
thirty per cent, and his company was already finding 
some difficulty in securing the labor needed. This was 
accounted for by the fact that in the Buffalo, Chicago 
and Cleveland districts foreign labor was very largel\ 
employed, and reports were made that at least thirty 
per cent of this class of labor had since the war returned 
to home countries. 

Farnham Yardley, president of Jenkins Bros., New 
York, had about the same report to make regarding the 
increase in business. It had been exceptionally good dur- 
ing the first three months of the vear. It was his belief 
that there was little hope of price changes downward in 
the immediate future. It was his observation that there 
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Was quite a marked increase in the general efficiency of 
labor. 

S. D. Baldwin, of the Cincinnati Rubber Mfg. Co., re- 
ported a very strong upturn in orders, and expressed his 
belief that prices were at the bottom, with an upward 
tendency. 

William R. Simpson, American Pulley Company, Phil- 
adelphia, reported that business was generally better, 
with improvement on the Pacific coast very marked. 
W. H. Fisher, T. B. Wood’s Sons Co., Chambersburg, 
Pa., noted that their business depended very largely on 
new installations, and a favorable change in conditions 
was well reflected in the fact that their output was now 
seventy-five per cent of normal. The volume was about 
the same as a year ago, and he looked for a steady im 
provement. = 

J. A. Riechman, The Riechman-Crosby Co., Memphis, 
fenn., also reported improved business, and stated that 
orders were coming in more freely, and that he did not 
look for lower prices from manufacturers at the present 
time. 

W. P. Simpson, C. T. Patterson Co., Ltd., New Or- 
leans, made an appeal for national assistance for all the 
southern states subject to flood water perils, owing to 
the fact that they had to take care of the accumulated 
waters from twenty-nine states. 

The joint meeting was greatly instructed and inter 
ested in a straight from the shoulder talk from William 
\. Durgan, from the department of commerce, Wash 
ington, covering standardization, or, as he termed it, sim 
plification. He considered the present time one of the 
greatest hazards and greatest opportunities tor the Amer 
ican manufacturers that had presented itself in many 
years. Quoting Mr. Hoover, he declared that America 
was very much more disturbed than injured. He called 
attention to many manufacturing lines which were in 
keen competition with products turned out by subsidized 
foreign labor, but declared that the time was practically 
here when this phase of foreign competition would disap- 
pear. Many products, he said, had been thrown on the 
market under the financial stress of foreign manufac 
turers, that could not now be reproduced at the prices 
quoted, and could not be again offered at those prices. It 
was his opinion that there was too great a spread between 
prices of raw materials and finished products. It 
his belief that taxes, railroad 
remain high for some time. 


was 
rates, rents, etc., would 


Mr. Durgan declared that in the metal trades there is 
a waste of a billion dollars annually in manufacturing 
and distribution owing to the wasteful methods, and the 
duplication of unnecessary sizes and styles of products. 
To eliminate this waste, simplified practice rather than 
standardization was necessary. To emphasize this, he 
declared that through the assistance of the department 
of commerce there had been a reduction of the varieties 
of brick manufactured from seventy-nine to twelve, as 
the result of the first meeting in Washington with the 
manufacturers. Later the manufacturers themselves re 
duced styles and sizes to seven. In the case of bed- 
steads, both wood and metal, the speaker declared, the 
varieties were so numerous that in the making of mat- 
tresses, it was more of a tailoring than a manufacturing 
proposition. It was his belief that under a plan of com- 
mon sense simplification, styles and sizes of most lines 
could be halved or quartered, which would result in the 
same reduction in the amount of stock to be carried by 
the dealer, which naturally would mean a marked cutting 
down of the money invested in this stock, which would 
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Here is a bearing you can see is good 


The heavy substantial construction, simple design and 
satisfactory performance of Dodge ring oiling bearings is 
the reason why thousands of them are in successful opera- 
tion daily under the most severe conditions in the largest 
plants in the country. 


The operation of this bearing is positive—an absolutely 
uniform and unbroken film of oil is maintained between 
the revolving shaft and the bearing lining. The shaft does 
not come into actual contact with the bearing surface at 
any time—it revolves on a film of oil. 


The installation of Dodge bearings means more than 
merely the filling of present requirements—they will 
serve as efficiently after ten years of gruelling service as at 
the time they were installed. 


The adoption of Dodge as your shop standard for trans- 
mission equipment is always safe—always productive of 
maximum efhciency and economy in power distribution. 


You can buy Dodge bearings as well as Dodge hangers, 
pulleys, collars, clutches and couplings from your local 
dealer on an immediate delivery basis. 


— Seattle 
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Dodge Sales and Engineering Company 
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The shaft revolves ona 
film of oil —~ 











Nature’s infallible law of capillary attraction provides a 
continuous, uniform and unbroken film of oil between the 
shaft and bearing lining—holding apart these two surfaces 
whose contact invariably means friction loss, wear on bear- 
ing and ultimate disalignment of shafting. 


There are no moving parts in this bearing—it is designed 
and constructed to successfully operate under the highest 
practical speeds—will give a life time of service and is so 
guaranteed. 


Anyone can erect a Dodge bearing—anyone can maintain it 
in use. The large oil reservoir requires filling but once 
every six months. 


You can buy Dodge Capillary Bearings as well as every other 
item of the complete Dodge line, including hangers, pulleys, 
collars and clutches, from your local dealer on the immediate 
delivery basis. 
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— advertisements are circulated widely and reg- 
ularly—they carry an impelling message to valve 
buyers in every locality. These advertisements tell of 
the merit of Jenkins Valves; of the superior method and 
manner of their making; of the fact that Jenkins are the 
original and true stock, and why they have become the 
standard of dependability and service. 


The directing phrase—“at supply houses everywhere” is 
carried in Jenkins advertising. To valve buyers in your 
town it is the informant of where they may obtain genu- 
ine Jenkins Valves. To you, their supply dealer, this 
phrase means old buyers retained, and new buyers 
directed to you. 


Your salesman can speak with confidence of the Jenkins 
“Diamond Mark,” for Jenkins advertising acquaints 
valve buyers with this symbol of the genuine, and its 
significance. 


There is a Jenkins Valve for every requirement. For 
you there are distinct advantages in supplying Jenkins 
only. In so doing you avoid duplicate investments in 
stocks. You can sell them with the least effort and con- 
sequently least expense; and, of greatest importance, you 
are making satisfied and permanent patrons. 


Discriminating buyers are demanding, in ever increasing 
numbers, genuine Jenkins Valves— 4t supply houses 
everywhere, 


JENKINS BROS. 


New York Chicago Philadelphia Boston 
Montreal London 
FACTORIES: Bridgeport, Conn.; Elizabeth, N. J.; Montreal, Canada. 
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in turn result in the doubling of the turnover and profit. 

It was the speaker’s belief that in most cases eighty 
per cent of the turnover of the mill supply distributor 
occurred on ten per cent of his line. To secure relief, 
he suggested that the mill supply people name a strong 
committee to secure direct contact with manufacturers 
who were willing to take up the question of simplifica 
tion, and present the results to the department of com 
merce. He promised that Mr. Hoover would give the 
matter personal attention, and would call a conference 
and carry the matter to a definite conclusion, as he has 
done with manufacturers in many other lines. 

J. H. McKinnon stated that he was entirely sold on 
the need of action by the manufacturers in simplifying 
their lines, as jobbers carried altogether too many styles 
and kinds, and he felt the time was ripe for action. It 
was his belief that the Southern Association members 
should immediately get busy in an effort to eliminate 
unnecessary items from stock, as well as to cut out dupli- 
cates and slow moving articles. He admitted that the 
situation is complicated by the activities of specialt 
manufacturers and the activity of the electrical and auto- 
mobile dealers and mail order houses in the distribution 
and selling of many items carried by legitimate mill sup- 
ply dealers. 

Mr. Durgan said that he believed that the trouble with 
the action of local associations was that in one action 
they would suggest cutting out items A and C, and re- 
taining B and FE, while in another locality sentiment 
would favor cutting items B and FE and retaining A and 
C. That would be confusing, so it would be necessary, 
to secure proper action, for the department of commerce 
to get all the groups together and settle the entire ques- 
tion nationally. 

H. FF. Yeargan, Battey Machinery Co., Rome, Ga., pre- 
sented an original suggestion that all items sold to the 
mill supply trade by the dozen or by the gross be packed 
and sold in units of ten. His idea was that it would save 
a vast amount of work in discounting, billing and inven- 
tory, as under this plan all items would be carried and 
figured in line with our money units. 

Mr. Riechman introduced a resolution, which was 
adopted, expressing the appreciation of the jobbers and 
manufacturers of Mr. Durgan’s remarks, and the splen- 
did aid being given to industries generally by Mr. Hoover 
and his department. 

Alvin M. Smith, Smith-Courtney Co., Richmond, 
Virginia, declared the time was coming when manu- 
facturers generally must either sell through the jobber 
exclusively or to the consumer direct. He realized 
that it was up to the jobber to correct this condition. 
It should be no longer possible for the manufacturer 
to load up the jobber with a stock of his goods then 
go around the corner and sell the jobber’s customer. 
l1e knew of two cases recently where the manufactur- 
ers sold a jobbing house their lines and then sold big 
orders to local enterprises at prices lower than quoted 
to the jobber. He declared that the only way to stop 
this sort of thing was to refuse to handle lines of 
manufacturers who try to carry water. on both 
shoulders. 

Charles E. McFarlan, Wm. Powell Company, Cin- 
cinnati, stated that his company sympathized with the 
mill supply distributor in his disapproval and criticism 
of manufacturers. He stated that the manufacturer 
was many times confronted by the statement from big 
buyers that they wanted quotations direct and would 
not consider the dealer. It was also true of many 


purchasing agents. He admitted that in cases like this 
there was only one thing to do, where the manufac- 
turer had a representative in, the territory, was to 
make the quotation direct, fill the order and give the 
local representative a commission on the sale. Mr. 
Smith’s idea of the way to handle the case was to give 
this proposed buyer the name of the dealer represen 
tative in the territory, announcing that the dealer 
would quote as low a price as the manufacturer could 
or would, and that the manufacturer's distribution in 
that territory was through the dealer and the dealer 
only. 

Then the question came up that comes up at evers 
meeting of manufacturers and distributors, and that is 
the question of cash discounts in ten or thirty days, 
as the case may be. N. A. Gladding, FE. C. Atkins & 
Co., Indianapolis, said that the great trouble the dis 
count question was that many of the buyers either 
did not attempt to take advantage of the discount or 
sent in a check after the discount date. It was his be 
lief that if a ten-day discount was given, the check 
should be in the hands of the seller on the morning 
of the tenth day, or the check should be returned. 

There were no meetings of either associations Tues- 
day afternoon, the time being left open to attord the 
dealers and manufacturers to hold business 
ences. 


confer 


GET-AWAY DAY 


Wednesday morning both dealers and manufactur- 
ers held executive sessions. The Southern Supply and 
Machinery Dealers’ Association was addressed by 
Robert S. Carter, vice-president in charge of sales of 
the Whitman & Barnes Manufacturing Company, 
Akron, the subject being the twist drill situation. Mr. 
Carter went straight to the heart of the subject, de- 
claring that his company considered the dealer an ab- 
solutely necessary part of his company’s organization. 
The company realized that the present situation was 
not satisfactory to the distributor, and that there was 
no question that the distributor must have a legitimate 
profit in handling drills and reamers, as in every ar- 
ticle he stocked. He had no cure-all for the ailment, 
but made some pertinent suggestions. The matter 
was discussed at considerable length, but no detinite 
conclusion arrived at. There followed a discussion, 
led by J. Hl. McKinnon, covering standardization of 
stocks, which followed very closely the discussion of 
the same subject at the joint session of the two asso 
ciations Tuesday morning. 

LL. Z. Larzelere, Farquhar Machinery Company, 
Jacksonville, Fla., led the discussion on how best to 
handle credits under the present trying conditions. 
The matter was very thoroughly discussed, and 
brought out as many different points of view as there 
were speakers. No particular light was shed on this 
mooted question. 

Then came the election of officers, the following be 
ing elected unanimously: President, T. G. Hyman, 
Hyman Supply Co., Wilmington, N. C.; first vice- 
president, James Hardwicke-Etter, Sherman, 
Tex.; second vice-president, J. J. Disosway, Cotton 
States Belting & Supply Co., Atlanta, Ga.; Secretary- 
Treasurer, Alvin M. Smith, Smith-Courtney Co., Rich- 
mond, Va. 

The executive committee for this year consists of 
J. H. McKinnon, chairman, The Cameron & Barkley 
Co., Jacksonville, Fla.; W. Marshall Turner, Turner 
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FLEX-A-TILE SELLING PLAN 
FOR DISTRIBUTORS AND DEALERS 


The Richardson Company announces a new advertising plan that will interest 
every distributor of roofing and wall board. 

Remarkable building activity already prevails, and The Richardson Company 
is placing behind its dealers a newspaper advertising campaign that will enable 
them to increase their profits for 1922 on the resulting business in roofing materials. 

This plan is something new in sales helps, and is a vastly more ambitious 
marketing program than a roofing manufacturer has ever before placed at the dis- 
posal of dealers. It gives you advertising in your own newspapers, Over your own 
name. It costs you nothing but your co-operation in pushing the Flex-a-Tile line. 


RICHARDSON 
(... roduct 





Do you realize the growth and importance of Flex- 
a Tile in the building field? Building contracts award- 
ed in 27 states during January, February and March, 
show an increase of 68% over 1921; and some Richard- 
son dealers show an increase of 200%. Building con- 
ditions mean prosperity for dealers in asphalt roofing, 
and the Richardson advertising campaign will turn the 
tide of business to the doors of Flex-a-Tile dealers who 
take full advantage of it. 


Richardson representatives are now carrying with 
them full details of the program in portfolio form. 
Frankly, we believe this is going to be a case of “‘come 
early and avoid the rush.” If you want to be in the 
advance guard of progressive business men who reap 
the full benefit of this advertising, just drop a line to 
The Richardson Company, asking that a representa- 
tive with the Sales Plan Portfolio call on you right 
away. 


Address Dept. M 


The Richardson Company 


Lockland, Cincinnati, Ohio 
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Supply Co., Mobile,..\la.; W. S. Stevens, The Bailey- 
Lebby Co., Charleston, S. C.; J. L. Pitts, Brown-Rob 
erts Hardware & Supply Co., Alexandria, La. The 
Southern Association then adjourned. 


The American Manufacturers’ Association held its 
final meeting Wednesday moring. Charles. W. 


Beaver, Yale & Towne Manufacturing Co., was called 
on for a few remarks on our export business. He 
stated he had very little to report. Business was im- 
proving, and his particular message was this country 
need have no particular fear of Germany or any othe1 
country in the world of competition. In the future 
it would be the same old story, quality of goods, hon 
esty of purpose and methods, and efficiency in manu 
facturing and distribution. John Trix, American In 
jector Company, Detroit, talked of present business 
conditions, and declared his belief in the value and 
necessity of the American plan of valuing foreign ship 
ments to this country. After clearing up miscellaneous 
business, the convention adjourned for the “get-away” 
meeting with the Southern jobbers, immediately fol 
lowing, for the particular purpose of meeting and con 
ferring with the new officers and the executive com- 
mittee of the Southern Association. 

The American Manufacturers’ \ssociation will meet 
with the National Supply and Machinery Dealers’ \s 
sociation in .\tlantic City on May 8, 9 and 10, as else 
where announced. 

tor 
(Continued from page 32) 
place of next convention, report of nominating commit 
tee, election of officers, installation of officers. Adjourn 
ment, 12 noon. : 

There follows the program of the American Supply 
and Machinery Manufacturers’ Association: . 

Monday, May 8, 10 A. M.—Executive session of the 
members in west solarium of the Blenheim; president's 
address; report of secretary-treasurer; and committee 
reports as follows: auditing, H. S. Demarest; executive, 
J. G. Deericks; membership, John C. Ruf; entertain 
ment, George T. Bailey; promotion, Irving W. Lemaux ; 
sales correction, S$. D. Baldwin; publicity, H. F. Wright; 
sales promotion, Edward Blake, Jr.; foreign 
Charles W. Beaver; business economics, A. T 
industrial legislation, Dixon C. Williams. 

Monday, May 8, 2:30 P. M.—Joint session with the 
National Supply and Machinery Dealers’ Association; 
address by speaker of national prominence; chairman, 
President Crannell Morgan of the National Association ; 
report of entertainment committee; announcements. 
John W. Gorby, Cyclone Fence Co., Waukegan, IIL, 
will address the session on the subject, “How to Meet 
the Problems of a Declining Market.” 

Tuesday, May 9, A. M.—No session of the American 
Supply and Machinery Manufacturers’ Association. 

Tuesday, May 9, 2:30 P. M. 
ers of national prominence. 

Wednesday, May 10, 10 A. M.—Executive session of 
the association in west solarium; report of resolutions 
committee ; action upon resolutions ; report of nominating 
committee ; election of officers; miscellaneous business; 
adjournment. 

The entertainment for the convention guests includes 
a dance Monday evening in the Marlborough-Blenheim, 
a concert followed by dancing Tuesday evening, and 
other features which will be announced later. 

Through typographical errors in the pre-convention 
story in last month’s issue of MiL_ Supptics, it was dif- 


trade, 
. Simonds; 


Addresses by two speak 


hotel rates at the 
The following is 


ficult to determine just what the 
Marlborough-Blenheim would be. 
the schedule of rates: 

American plan—single room with bath, one person 
to a room, $11, $12, $14 per day; single room without 
bath, one person to a room $8 per day; double rooms 
with bath, two persons to a room, $16, $18, $21, $25 
per day ; suites of rooms consisting of two double 
rooms with connecting bath four persons to suite, $32 
to $40 per day; double rooms without bath, two per 
sons to room, $14 per day. 

European plan—single room with bath, one person 
to room, $8, $9, $11 per day; single room without bath, 
$5 per day; double rooms with bath, two persons to 
rooms, $11, $14, $18 per day ; suites of rooms, four 
persons to suite, $18 to $26 per day; double rooms 
without bath, $7 per day. a 
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THE DEAF-MUTE SALESMAN 
Infirmities No Handicap to Salesman Who Has a Pleasing Person- 
ality, a Convincing Manner, and Is Brief 
WM. F. SCHAPHORST 

Manv is the salesman I have refused to interview 
for one reason or another, or possibly for no reason at 
all. Sometimes I feel as though it is time wasted to 
let them in. They talk too much and say too little 
so 1 think. 

But the other day in deaf 
salesman, which was a new one on me. 
bright smile and a jovial eye and out of his right hand 
coat pocket he pulled a nickel plated spring—a coil 


and dumb 


He wore a 


walked a 


spring—with all the pomposity of a motion picture 
hero. With his left hand he twinkled some signs at 


me that I couldn't understand but he had my interest 
aroused just the same and I decided to go half way 
with him at least. 

I inquired, “What is it for?” I know he didn’t hear 
me, but I can’t talk with my fingers. No doubt he 
read my lips for he quickly produced a pad and wrote 
on it, “For your machine,” and walking over to our 
typewriter, he pointed to the spot where the spring 
could be used. 

“How much?” I wrote on the pad. 

“Two dollars and fifty cents a dozen,” he wrote in 
return. 

“Guaranteed as good as the ones we are using now?” 

“Better, ’ 

“Send 10 dozen to our factory,” I wrote. 

The man was all smiles and politeness. He bowed 
and But the most remarkable thing to me 
was that he slipped me a carbon copy of our conver- 
sation. The sly old fox kept the original for himself 
and it made it look just as though he expected an 
order the minute he pulled out his pad. 

It was all over in a jiffy. The only talking that 
was done was my own when I asked what it was for. 
The trick was accomplished so neatly and so quickly 
that I marveled after he had gone and almost wished 
that I, too, were deaf and dumb. With him it is a 
business asset. 


was his answer. 


bowed. 


This man’s price was no lower than prices we had 
been paying for the same spring but he carried a con- 
vincing air with him that assured me that he was all 
right and the novelty of his silence and his directness 
were the other factors that compelled attention. 
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Standardize on these Packings 


From our line of tested packings you can select a type 
to meet every power plant need, whether for steam, 
air, water, ammonia, gas, oil or chemicals. 


These highly specialized packings are the result of a 
careful study of the packing requirements on modern 
power plant machinery, and their proved efficiency is 
the outcome of exhaustive tests of each packing under 
actual service conditions. 


You can STANDARDIZE on these packings with 
the certainty that each item is right for the service 
intended. A few of the leading styles are shown 
herewith; 


Indestructible White Sheet Packing—Style 10. A high 

grade rubber packing for general use: air, water, gas, 

\ creosote, ammonia and steam to 150 pounds pressure. 
Carried in stock in rolls 36” wide, 1/32”, 1/16", 3/32”, 
g”, 3/16", 14" thick. 


Cobbs Piston Packing—Style 2. For steam to 150 
pounds pressure, air and gas. 


Firo Superheat Sheet Packing—Style 1846. For 
superheat steam, acids, ammonia, alkali and all cases 
requiring a heat-proof, non-absorbent, firm sheet pack- 
ing. Made from long fibre asbestos, with suitable 
binder, compressed into sheets under tons of hydrau- 
lic pressure. Carried in stock in sheets 40” x40", 1/32”, 
1/16” and &%” thick. 


Turxo Valve Stem Packing—Furnished braided or 
twisted, on spools of one, two or five pounds each. 


Make use of our consulting  serv- 
ice by submitting your packing 
problems for advice and _ solution 


NEW YORK BELTING & PACKING CY. 


Rubber Goods for Mechanical Purposes 
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BRYAR NOW VICE-PRESIDENT 
Changes Announced by Pittsburgh Gage & Supply Co. Include 
Return of Harris as Sales Manager 

David M. Bryar was elected vice-president of the 
Pittsburgh Gage & Supply Company, Pittsburgh, at 
a recent mecting of the board of directors. He is a 
director of the company, and has been actively en 





DAVID M. BRYAR 


gaged in the mill, mine and railway supply business 
with the organization for the past 28 vears. He has 
a large acquaintance among the mill supply jobbers 
of the country. 

Another change in the personnel of the company 
is the appointment of William H. Harris as sales man 
ager of the supply division. Mr. Harris is well known 
in mill, mine and railway supply circles, having for 





WILLIAM H. HARRIS 


merly been connected with the company to which 
he now returns. During the past four years he has 
been division sales manager of the Colonial Supply 
Co. in the Youngstown and Cleveland districts. 
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OBERMAYER GIFT CONDITIONS 
Prize Will Be Given to Foundry Employe Who Submits Best 
Device for Economic Production 

Conditions governing the award of a gift made by 
the S. Obermayer Co., Chicago, jobbers of foundry sup- 
plies and equipment, have been announced by the board 
of directors of the American Foundrymen’s association. 
The company’s gift was pledged at the 1920 convention 
in Columbus, Ohio. It provided that the sum of $1,000 
be contributed and that the interest of this money should 
be used at the discretion of the board of directors as 


an award for some accomplishment by workers in the 
foundry. 

The directors have decided that the award will be 
given to the person submitting a drawing or model of 
some jig or device, which, in the opinion of the judges, 
embodies the best ideas for a device to help in the 
economic production of castings. The jig or pieces of 
equipment shall not be patentable, but shall be such as 
can be constructed in any foundry and used in the pro- 
duction of castings, in coremaking, molding, pouring or 
handling operations. 

The models or drawings of the devices submitted will 
be placed on exhibition during the annual convention 
of the association, which will be held at Rochester, N. 
Y., during the week of June 5. Contestants are limited 
to employes in foundries, or in somg department of a 
plant operated in connection with a foundry. 
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L. S. STARRETT PASSES AWAY 
Death Comes to Noted Pioneer Toolmaker After Two H eeks’ 
Illness at His Winter Home in Florida 

Laroy Sunderland Starrett, president of the L. 5. 
Starrett Tool Co., Athol, Mass., of which he was the 
founder, died April 23, at his winter home in St. 
Petersburg, Fla., after two wecks’ illness with intes- 
tinal influenza. Mr. Starrett would have been 86 years 
old on April 25. He was born in China, Me., in 18306, 
started his career as a farmer at Newburyport, Mass.. 
and later became interested in mechanics. He sold 
his farm in 1865, and one year later took out patents 
on a meat chopper, which he began to manufacture at 
Newburyport. 

He later added a line of vises and patented the first 
shoe hook. In 1886 the Athol Machine Co. was or- 
ganized to manufacture his products. He soon left 
this company and established a shop of his own. Mr. 
Starrett, in addition to his own company, controlled 
the Athol Mig. Co., the Athol Machine Co. and the 
Metropolitan Air Goods Co., and was one of those re 
sponsible for the founding of the Union Twist Drill 
Co. He was one of the pioneer toolmakers of this 
country. 

er 
BENJAMIN T. LEUZARDER DEAD 
Treasurer of Chicago Belting Co. and First Controller of Allis- 
Chalmers Co. Succumbs After Long Illness 

Benjamin T. Leuzarder, treasurer of the Chicago Belt 
ing Co., died at his home, 813 Buena avenue, Chicago, 
Wednesday, April 5, after a long illness following an 
operation for intestinal trouble a vear ago. He was born 
in New England in 1850 and has been widely known in 
business circles in this country and in Mexico. In his 
early life he spent much time prospecting for gold in 
the West. He was for five vears auditor and treasurer 
of the Mexican Central Railroad, and later became asso- 
ciated with Charles Allis of Milwaukee. He was the 
first controller of the Allis-Chalmers Co. 

He organized the Power & Mining Machinery Co., 
which was later merged with the International Steam 
Pump Co. He was owner of extensive mining interests 
in Mexico. In 1915 he joined the Chicago Belting Co. 
and had been treasurer of that organization up to the 
time of his death. He was a thirty-third degree Mason 
and the funeral services were in charge of Kilbourne 
Lodge, A. F. & A. M., of Milwaukee. Ten past com- 
manders of Milwaukee Commandery participated at the 
services. 























Capitalize the Improving Conditions 








O observant business man can fail to see 
increasing evidence of improvement in busi- 

ness conditions. The iron and steel situation, 
always a great barometer of business, has been 
steadily improving. The prices of farm products 
are now much nearer in line with the prices that 
the farmers have to pay for their needs. The 
farmers’ outlook in all districts is brighter today 
than for nearly two vears past. 


Are you getting ready to go after business eff- 
ciently and aggressively—and economically— 
when the new crop comes to market ? 


The mills that have been putting off even neces- 
sary purchases for the last year or two will have 
to buy a good deal to get their equipment into 
shape. Other things being equal, the jobber 
who puts a new general catalogue into the hands 
of the buyer this Fall, is going to get the lion’s 
share of the business—particularly the mail 
orders which are the most profitable orders of all. 


Ncthing else will equal a new catalogue in helping 
your salesmen cover your territory thoroughly as busi- 
ness gets better. Such a book will make itself felt 
immediately. It will continue to work for you for four 
or five years. And vet it will not cost you more than 
a couple of extra rounds of calls by your road salesmen 

if that much 


This is not the time to experiment. You don’t have 
to gamble with your catalogue investment. You will 
buy proven quality, and the best there is in catalogue 
compiling experience when you turn the production of 
the book over to Donnelley’s. 


For the better handling of your catalogue work, we 
are again increasing our facilities. At this writing 83 
different supply jobbers’ catalogues are in course of 
compilation at the same time in this department, indicat- 
ing that many other jobbers have already got work 
under way for adequate catalogue representation when 
the new crop gets to market. 


A Donnelley layout man is ready to go over the 
matter with vou without obligation. 


DANY 


RATED 


incORPO 





A Donnelley Catalogue 
? t al 


It will take very little time from 
your regular work to issue the new 
catalogue by the Donnelley method. 
Our layout man will bring to your 
office a classified set of proofs of 
otr many thousands of standing 
pages of mill supplies. In two or 
three days he will list your selec- 
tion of goods and will then submit 
a proposal on a catalogue “built to 
your measure.” 


Through our large highly- 
specialized organization you can, 
with the very minimum of demand 
on your time, have a catalogue 
ready for distribution late this 
Summer, or in the Fall, if you take 
action at once. 


R. R. DONNELLEY & SONS COMPANY 


Jobbers’ Catalogue Headquarters 


731 PLYMOUTH COURT 


CHICAGO 
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1 don’t know whether vou know just what I mean by 


a grandfather man. I don’t mean a man who has grand 
children, and I don’t mean an oldtimer with long white 
whiskers, a heavy cane and a benevolent disposition. 
None of those characteristics are in my mind in this 
connection. 

What I do mean is a salesman, perhaps a mill supplies 
salesman, who is satistied to do business in the way it 
was done in his grandfather’s day, satisfied to work with 
his grandfather’s speed, perhaps with some of his grand- 
father’s ideas and methods, who thinks that what was 
good enough to endure for 50 years, is good enough to 
be continued. 

Probably none of the readers of MILL Suppiirs merit 
the title of grandfather man, but I incline to the belief 
that there are in all lines of business some men who 
lean that way a little, especially in their less ambitious 
moments. 

There are more of these grandfather men in the small 
towns and villages than elsewhere, but haven’t vou seen 
a few of them on the road—men satisfied to follow pla- 
cidly along in the footsteps of those who have gone 
before them, satisfied to be drummers, instead of trying 
to be salesmen, satistied to get their inspiration from the 
business cemetery, instead of seeking it in the study of 
modern business literature and in observation of modern 
business activities ? 

The grandfather man does not know from experience 
what pep means. He has heard of its use in baseball, 
but he never thinks of it as anything that would be of 
value in playing the bigger game of selling. He has 
heard of live wires, but he never touched one or allowed 
one to touch him. He is asleep at the switch, dead to 
the world, a back number, an also ran in the business 
race. His idea of enjoyment is a pipeful of bully dur- 
ham, an armchair in the hotel lobby with a rail to put 
his feet on, someone to page him if he is wanted, and 
a gong to arouse him when the dining room is opened 
for dinner. 

We all think we are the ones who will never get to 
he grandfather men. Somebody else may get that way, 
but not you and I. But let me tell vou that if vou as 
sociate with such men, vou will get the sleeping sickness, 
or the hookworm, into your system before you realize 
what is happening. This tendency toward taking it easy 
is something we have to fight off. Only a few are born 
with the quality that makes them 100 per cent ambitious 
and immune to the temptations of comfort and ease. 

It isn’t human nature to pull on the traces every 
minute. There are sure to be times when the best man 
sags back a little. Occasional relaxation may be a neces- 
sity, but because it is necessary at times, that is no 


excuse for making it habitual. Take your rest when it 


The Grandfather Man 


uccessfdl Salesmanship 


By Frank Farrington 


4l Rights Reserved 


is due you, when you ought to take it. Rest nights and 
Sundays and holidays. Rest all you want to when off 
duty, but if you don’t want to degeneyate into a grand 
father man, don’t rest while on your job. You know 
how easy it is to get into the habit of letting the Gold 
Dust Twins do the work. But you cannot get ahead 
on somebody else’s efforts. You have to make efforts 
yourself. There is no twilight sleep way for the live 
mill supplies’ 
his line 


salesman to get his territory covered and 
introduced. 

The reason why the grandfather man does not become 
extinct in today’s hustling conditions is that there are 
always, and always will be, some men who are contented 
when they can see three square meals a day, an overcoat 
for winter and a Panama hat for summer, 
at one time. 


all in sight 


When any salesman reaches a point where he its sat- 
isfied with what he has done and with what he is doing, 
he is in danger of stopping on the dead center. A 
grandfather man is a man who has stopped on the dead 
center. Of course dead centers have, to some extent, 
been eliminated in this day of twin sixes and counter- 
balanced crankshafts, but wherever the human element 
is concerned, there will always be some danger of dead 
center relaxation. 

A grandfather man, like many of our grandfathers, 
is apt to be contented when he has a business income 
that provides for keeping the family housed and fed 
and clothed, and perhaps provided with a flivver. Con- 
tentment is a good thing but it may easily become too 
much of a good thing. Most of us need something in 
the way of inspiration now and then to kick us past 
the dead centers, something to keep us from being con- 
tented, satisfied, when we still lack between 98 and 99 
per cent of having developed our full horsepower or 
selling power. 

I don’t believe you and I have any right to allow a big 
part of our power to go to waste. I don’t believe a 
man with a 40-horsepower brain has any right to allow 
39 of those horses to stand at the crib and eat their 
heads off while the other one works enough to support 
them. We are all given ability, force, talents, to use, not 
to wrap up in a napkin, against the time when we will 
be called upon for an accounting of what we 
accomplished in this wortd. 

The first requisite of a man who is to get away from 
the danger of becoming a grandfather man is ambition. 
Ambition, and determination to back it up, will get a man 
anything he really wants. A good bump of clear grit 
is worth more to a man than a cash capital of $10,000. 
It is the gritty, determined attitude of mind that enables 
a man to get what he goes after. It puts a punch into 
his efforts. It makes him a living, acting force, not a 
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Every Wire Rope User 






patented Tape marked Wire Rope 


in America 


is being introduced to ‘‘Telfax’”’ 


HIS Telfax Tape is being woven thru the core of Williamsport Wire Rope—each grade 

indicated by a different color and the grade clearly marked on the tape, so that anyone 
can distinguish the grade of wire rope he gets and the danger for substitution is eliminated 
entirely. It is the greatest advancement of all times in wire rope manufacturing. 


Mill Supply Dealers 


are indicating a keen interest in WILLIAMSPORT Wire Rope for they 
realize that the day of unmarked wire rope is rapidly passing and that 
WILLIAMSPORT has the outstanding wire rope proposition for responsible 
dealers who measure up to our high standard. WILLIAMSPORT dealers 
are bound to profit from WILLIAMSPORT’S very broad and compre- 


hensive co-operative sales and advertising campaign. 


GREATER PRODUCTION PROGRAM 


Millions of dollars have been spent to make 
ours the most modern wire rope plant in 
America. Special labor-saving machinery 
built to maintain a larger production with the 
same scientific precision that has characterized 
Williamsport as a super-quality product. 


TREMENDOUS ADVERTISING CAMPAIGN 


Fifty-three leading business publications carry- 
ing our message to nearly three million interested 
readers every month. 

300,000 smashing six-color broadsides, reaching 
every wire rope user. 

Hundreds of thousands of co-operative letters 
are being used to direct Williamsport Wire Rope 
business to distributors who handle our product. 


Don’t Delay—Get the Williamsport Dealer Proposition—Now 


WILLIAMSPORT WIRE ROPE COMPANY 


Main Office and Works 


Williamsport, Pa. 


“accepted as the best” 


General Sales Office: Peoples Gas Bldg. 


Chicago, Illinois. 
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dead weight, a drag upon himself and a brake on the 
wheels of the selling organization to which he belongs. 

It is not the mere possession of simple, straight ability 
that gets a man into a high position and keeps him there, 
that makes him efficient and proficient. It is ambition 
backed by determination. If a man does not have the 
ambition to be, does not want to be efficient, he need not 
worry, for he never will be. 

Your grandfather may have been an exceptional man. 
He may have been ambitious, and he may have been 
a long way ahead of his times. All the more reason 
you should not fall into a rut. You certainly want to 
be as much alive as vour grandfather. The salesman 
who gets into a rut will be buried there if he doesn’t 
fight his way out. That is just as sure as it was that 
the soldier who went into the trenches would be buried 
there if he had no fight in him. 

The salesman who allows himself to get into a rut and 
jogs along there, is sure to find the rut growing deeper 
and deeper, until he gets to where he cannot see over 
the sides, and then it is only a little while until the rut 
becomes a grave for him and his ambitions 
had any. 


if he ever 


If vou have ambition and determination, vou will want 
to impress others with the idea that there is something 
to you, that you are not a mere joyrider on the business 
wagon. You can impress others if you have qualities 
of an impressive sort, coupled up with some self-con- 
fidence and self-reliance, with faith in vour own ability. 
Read [emerson on self-reliance for inspiration in this 
direction. 

Be self-reliant 
overdo it. 


and have self-confidence, but don’t 
Don’t be obtrusive in your self-assertiveness. 
You know the inscriptions on the three gates of ancient 
Busyrane. Qn the first gate, “Be bold!” 
gate, “Be bold, be bold, and evermore be bold!’ On 
the third gate, “Be not too bold!’ Control your self- 
assertiveness to keep it from impressing people with the 
idea that you are a boaster and a braggart, rather than 
with the fact that you have the goods and can deliver 
them when occasion demands. 


On the second 


There is one kind of salesman who represents self- 
reliance gone to seed. He is the chap who goes around 
with a chip on his shoulder. He resents any form of 
criticism. He thinks he knows more about what buyers 
want than they can tell him. He thinks he knows more 
about how the sales manager ought to run things than 
the sales manager himself knows. Some of these chip- 
on-their-shoulder chaps have an idea the sales manager 
has nothing to do but sit tipped back in a swivel chair 
fashioning fantastic selling ideas out of the clouds of 
cigar smoke hovering around him. They don’t know 
anything about the sales manager’s job and they resent 
his suggestions as interference, and because they are 
grandfather men, they think his new ideas are all wrong 
because they are new—to them. The sooner the sales- 
man gets the right idea of the sales manager and his 
job, the better for both. 

Some men are grandfather men because they want 
to be; some because they don’t care what they are; a few, 
perhaps, because they cannot help it. But I want to 
say to you that the sooner the grandfather man, as a 
type of salesman, becomes extinct, the sooner he goes 
the way of the hoopskirt, the highwheeled bicycle and 
the congress shoe, the sooner we shall have a_ high 





average of efficiency among salesmen, and the sooner 
business will resume its normal ways and volume. 
Every sales manager ought to pick out the grandfather 
men in his organization and release them from their 
contract, and every grandfather salesman ought to make 
up his mind that his day of release is coming soon. 
There is nothing in keeping in their positions salesmen 
who are drawing their salary on their past records. 
The business that keeps the smoke pouring out of the 
factory chimney 
not yesterday's. 


is today’s business, and tomorrow’s, 
There has to be a better reason for 
keeping the organization together from now on than the 
mere satisfaction of keeping it together. 

So, let every grandfather man salesman dye his hair 
black, shave off his white whiskers, throw away his cane, 
take an injection composed of equal parts pep, ambition 
and determination, and get on the job. 
we 


REORGANIZE GRATON & KNIGHT 
Vew Elected to 
Business of Big Worcester Company 


Seven Directors and New President Vanage 
Reorganization of the management of the Graton & 
Knight Mfg. Co., Worcester, Mass., manufacturer of 
leather belting, was effected at the annual stockholders’ 
meeting on March 30. It was marked by the retirement 
of seven of the nine old directors from the board, the 
election of John E. White as president and general man- 
ager, and of Walter M. Spaulding, formerly president, 
as chairman of the board. These two men are the onl) 
members of the old board to be retained on the new. 

The following new directors were elected: Dr. Homer 
Gage, president Crompton & Knowles Loom Co., 
Worcester; Harry G. Stoddard, vice-president and gen 
eral manager, Wyman-Gordon Co., Worcester; W. R. 
Grace, vice-president and treasurer, Ingersoll-Rand Co., 
New York; Stanley A. Russell, vice-president, National 
City Co., New York; George de B. Greene, FE. H. Rollins 
& Sons, bankers, New York and Boston. Charles <A. 
Bartlett was elected treasurer, Stanley G. Barker, clerk, 
and Charles M. Thaver, counsel. 

The new president is also president of the Worcester 
Bank & Trust Co. He will, however, devote the larger 
part of his time to the active management of the com- 
pany. Mr. Spaulding, who has been president since 
1909, will continue to be active in the business. 

The financial report for the vear showed a decrease 
in the company’s current assets from $15,677,443 to 
$8,045,404. Inventory reduction was $5,131,852. The 
operating deficit for the vear was $3,567,772, which was 
partly offset by a surplus created by revaluation of the 
plant and securities amounting to $1,834,937. Capital 
stock, surplus and reserve were reduced from $13,335,- 
852 at the beginning of the past vear to $8,733,686. The 
net deficit for the vear was $1,732,835. 

The company’s main plant is at Worcester. 
tion, it operates the Edward R. Ladew Co., Glen Cove, 
N. Y.; the New York Leather Belting Co., Brooklyn ; 
the Schultz Belting Co., St. Louis; and also subsidiary 
factories at Cleveland, Detroit, Lewiston, Me., Buffalo, 
San Francisco, South Attleboro, Mass., and Montreal. 

+o 


Germany's Tool Exports Drop 
Latest figures received from Germany by the depart- 
ment of commerce indicate that there has been a con- 
siderable decrease in the volume of that country’s ma- 
chine-tool exports during 1921, as compared with the 
figures of 1920, and of the pre-war vear, 1913. 


In addi- 
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RUBBER GOODS 
FACTORY THAT DELIV- 
ERS ONLY WHAT THE 
CUSTOMER BUYS:: 


ANYBODY CAN 
SUBSTITUTE 


EMPIRE MECHANICAL 
RUBBER GOODS 
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Valuable Series for All Mill Supply Jobbers 


Complete System of Accounting to be Given by a Prominent Industrial 
Isngineer ina Series of Articles Which “Mill Supplies” Will Publish 


G.. We. 


G. W. Hafner, Inc., 


Lhe correct keeping of accounts is the means by 
which the business man may know all the vital 
facts im connection with his business, in order that 


he may plan providently. 

Believing that the new era of business, which wall 
now follow the industrial depression of the past 
eighteen months, demands that mill supply men should 
pay more attention than ever before to the facts of 
their business affairs, Mut. Suppiies has made ar- 
rangements with G. W. Hafner, manager of G. W. 
Hafner, Inc., accountant and industrial engineer, to 
develop for the mill supply industry complete and 
comprehensive methods of accounting and cost finding 
procedure, which will serve to furnish mill supply 
jobbers everywhere with the facts and figures of their 
business affairs. ; , 

Mr. Hafner will prepare a series of articles which 
will be published in Mitt Suppiits. He and his as- 
sociates will first make personal investigations in the 
field, visiting jobbing houses, both large and small, in 
vartous sections of the country, so that he may be 
thoroughly familiar with the needs of the jobbers. 

The articles will present in complete detail routine 
transactions, cash and credit accounts, stock p 
ing methods, cost accounting, tax accounting, inven- 
tory and depreciation, and all other phases of book- 
keeping as applied to the mill supply jobber. They 
will include forms and tables for explanatory pur- 
poses. 


keet 


The first of these articles will probably be ready 
for publication in the June issue. The series will 
continue for a period of twelve issues. In the judg- 
ment of the editor, this accounting plan will lead to 
some wunportant and far reaching resulis, and no job- 
ber can afford to miss a the 


surg 
series, 


mistallment of 


America is a nation of business men. The farmer no 
longer buys pretty gold bricks, or signs his name on the 
dotted line to enrich a confidence man. The progressive 
manufacturer no longer depends upon intuition to guide 
him in his decisions. The up-to-date merchant realizes 
that estimates and guesswork and approximations are 
poor things upon which to base his judgments—the shift 
ing sands which will undermine his business structure at 
the first heavy storm of economic pressure. Every vil 
lage, and town and city in the land is filled with hustling 
persons who find joy in chasing a dollar, and know full 
well on which side their bread is buttered. 

In the past the business man took little or no interest in 
knowing the actual facts of his business. 
he had no adequate means of knowing. 
days when business was done by 


To start with, 
In the good old 
“rule of thumb,” and 
memory was first assistant to the bookkeeping depart 
ment, the so-called business man got along very well, 
perhaps, with primitive methods and a primitive office. 
Perhaps he kept his valuable papers in his hat, as Lincoln 
is said to have done—at best a pocket memorandum book 
and a wallet. 

But competition is the life of trade. It has caused 
astounding progress and changes, at which our fore- 
fathers would stand amazed. 


Business was much simpler 
then than it is 


now. Communities were more nearly 


HAFNER 
Industrial 


Engineers, Chicago 

self-contained; transactions were settled in conversation 
rather than by letter—business was just beginning to 
be done on a large scale. What few letters were writ 
ten were transcribed with a quill pen. But all that is 
changed now. The quill gave way to the steel pen; the 
typewriter displaced writing by longhand. Transactions 
have grown more voluminous; competition has become 
keener; the margin of profit between cost and _ selling 
price has shrunk to a thin segment—and the memory 
system fails in consequence. 

“And, today, the business man is not so easily satisfied. 
He has been jarred out of his rut, and is looking around 
a bit. He sees things he hadn't noticed before. In the 





G. W. 


HAFNER 

davs of his comfortable rut travel, he had a satisfying 
conviction that patient, plodding industry would win out 
in the end: that all things would work together for good, 
if he were honest and upright in his dealings ; that mone) 
could be made anywhere by hard work and sticking to 1t. 
If vou did not have the art of sticking by nature, it was 
thought, you must acquire it. Put a couple of pounds 
of birdlime on your office chair, and sit down upon it. 
Get a chain around your leg, and fasten yourself to your 
business. Nail yourself up against the wall of your place 
of business, like a weasel or the sign of the spread eagle. 
In short, only be a sticker, and you could get fat on a 
rock. 

Such was the golden rule of business in the past. Today 
these convictions on the part of the business man have 
viven wav to questioning. He has obseryed that other 
men, in the same line of business as himself, are passing 
him in the race for success. He has observed that often 
he is hard pressed to raise the money for the month's 
bills. He has observed that something is wrong with 
his theorv of business. He is beginning to understand 
that what he needs is some sort of system of management, 
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rhe Marvel Steel Hanger 
Duplex bearing. Only 1-3 
wt. of cast iron. 


Angle clamp block 
reamed babbitted bearing 
especially recommended 
for conveyor work, 


Duplex Hanger Box, Sec- 
tion. Ring oiling. A 
iype you can recommend 
safely. 


The Human End of 


Resales 


The warm personal feelings that 
our mill supply connections express 
toward us, mean that they find 
something more here than an up- 
to-date, fairly priced line. 

More and more men are finding 
our personal interest and helpful 
council desirable. 

That is why we have been grow- 
ing quietly and solidly for years. 

And You Can Rely on This Too 


Interesting Profitable 


s 
Equipment FREE 
1922 Catalog 
Everything a complete transmission line should carry—and several 
especially active new specialties of our own. Write for it now! 


Chicago Pulley & Shafting Co. 


41 So. Clinton St., Chicago 
S. A. Ellicson, Manager 


Cast iron hanger, stand- 
ard grade universal ad- 
‘ustment. Shown with ball 
bearing hanger box. 


The Chicago Duplex Oil- 
ing Ball and Socket Post 
Hanger. Universal ad- 
justment, 


Duplex Hanger Box, Sec- 
tion Wick oiling. Pre- 
ferred by many good 
users. 
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by means of which he may get control over his business. 
At no time in industrial and commercial history has 
good management been more essential than at present. 
We are in an era the like of which we have never experi- 
enced before. We can argue until blue in the face re- 
garding the importance of money or capital in business. 
All sorts of arguments may be advanced in an attempt 
to prove that industry—hard work—is the keynote of our 
commercial life. The fact remains nevertheless that, in 
the last analysis, the thinker who conceives, plans, or- 
ganizes, and puts his ideas into effective action, is the real 
director of affairs, because he co-ordinates the dollar and 
the hour to results. 

Success in business exacts from the business man the 
broadest kind of knowledge of his affairs. No judge or 
juror in civil or criminal case ever had to unravel testi 
mony, to sift and weigh conflicting statements more 
carefully than a business man has now to balance prob- 
abilities, and decide what and when it is best to buy and 
sell. Only the sharpest sagacity, the most far-reaching 
penetration, and the soundest judgment will now enable 
him to discriminate between what is profitable and what 
is ruinous. The day has gone by when mere industry 
and honesty would qualify a man for success in business. 
The times demand men who know the facts of all their 
affairs, and who base their conclusions and judgments 


upon them, and the man who insists upon doing business 
in the old-fashioned, jog-trot, hum-drum way is as much 
out of place as he who insists on traveling with an ox 
team instead of by railway, or on getting news by the old 
stage-coach instead of by the lightning telegraph. 

The question is, then: How to get the facts of busi- 
ness? The only way is through an adequate and com- 
prehensive system of accounting and cost finding. The 
correct keeping of accounts is the means by which the 
business man may know all the vital facts in connection 
with his business, in order that he may plan providently 

The business man, today, needs to have records’ of all 
the transactions of his business, and especially records 
of the relationship which one transaction bears to another 
transaction, as well as to.all others. He needs to have 
these records at his command while the transactions are 
vet fresh. He must have each fact™interpreted for 
instant use. 

It is evident, then, that the question of what is 
quate in the way of bookkeeping and cost-finding for mill 
supply jobbers, is one which dealers, individually and 
collectively, would like to have clearly answered for 
them. Hence, Mitt Suppiies has made arrangements 
for this series of articles, which will serve to furnish mill 
supply jobbers everywhere with the facts and figures of 
their business affairs. 
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The Thirteenth Convention 


Of The National Pipe and Supplies Association at Pittsburgh 


GEO. 


The thirteenth annual convention of The National 
Pipe and Supplies Association will be held at the William 
Penn hotel, Pittsburgh, Pa., Tuesday and Wednesday, 
May 16th and 17th. 

The officers and members of the executive committee 
and advisory board will meet on Monday, May 15th, to 
give consideration to the affairs of the association, and 
?lso to pass upon the program for the annual meeting. 

The session of Tuesday morning, May 16th, will be 
open to all manufacturers, visiting jobbers and friends, 
as well as the members of the association. It is ex 
pected at this time to have a very thorough survey of 
the business situation made through representatives of 
the leading manufacturing interests, whose products are 
assembled and distributed by the members. 

The feature of this opening session will be an address, 
“Statesmanship in Industry,” by Dr. Charles Aubrey 
Eaton, president of the American Educational Associa- 
tion, and formerly director of personnel of the emergency 
Heet corporation. Dr. Eaton is a man of national 
prominence, and what he will have to say at that time 
will be of unusual interest, in view of the conditions 
that have prevailed for the past fifteen montss. 

The afternoon session of Tuesday will be given over 
largely to the presentation of committee reports and 
reports of the officers. There will also be an address 
on the present financial situation by James H. *Tregoe, 
treasurer of the National Association of Credit Men, 
and all who have been privileged to hear this gentleman 
will realize that he will have a message of real import- 
ance and value. 

The morning session of May 17th will be of an execu- 
tive character and devoted to the problems of the in- 
dustry. One of the most interesting reports to be sub- 


D. McILVAINE 


mitted at this time will be that of the cost of doing 
business in 1921, as shown by statements submitted by 
members. This is always an interesting and important 
feature, developing, as it does, the average cost of doing 
business throughout the entire country. The discussion 
that will follow this report, with particular reference 
to the effect upon gross of declining, advancing and 
stationary prices and also the effect of price variations 
upon expenses will be interesting and helpful. 

Another important discussion of this session will be 
the compensation of salesmen, this being a matter that 
has caused all jobbers great concern in their effort to 
readjust and reorganize their affairs in harmony with 
present conditions. 

The closing session of Wednesday, May 17th, will be 
featured by an address on “Taxation” by M. L. Seidman, 
chairman of the committee tax consultants, of American 
business men. 

At this time there will also be submitted the report 
of the special committee on plumbing supplies. This will 
be followed by the report of the nominating committee 
and the annual election and installation of officers. 

Indications now point to a large company of jobbers 
and manufacturers, it being quite evident that the 
rapidly changing conditions in industry invite the 
gathering of men of common interests in conference. 

The unknown quantity in the steel industry at 
present is the nation-wide coal strike, and it may have 
some far-reaching effects upon all industry by the 
time the convention assembles. 

We desire to extend, through the columns of MILL 
SUPPLIES, a cordial invitation to all manufacturers and 
jobbers to attend this convention, believing that they will 
find much of interest and profit in doing so. 
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‘Every Tooth A Vise’ 


In the powerful vise grip lies the secret of Alligator’s 
greater strength—and of its constantly growing sale. 
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This and the metal rocker hinge pin al 


make of Alligator a hinge lacing that CD) 
a jobber can recommend with assur- po aie 
ance and safety. For tape belts from 


1/16 inch to 3/32 
inch thick 


FLEXIBLE STEEL LACING CO., 
4633 Lexington St., Chicago, U: S.A. 


In England at 135 Finsbury Pavement, London, E. C. 2. 
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Nine Million Dollar Business in 20 Years 


Kelley-How-Thomson Company Started in 
ginnings L:apanded to Its Present Siz 


ee 


hardware business. 
Thomson Company. 
two associates, J. 
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‘Twenty years ago, there was formed in Duluth, Minn., 


a corporation for the purpose of conducting a wholesale 


It took the name of the Kelley -How 
Its president, M. H. Kelley, with 
I, Killorin and George W. Welles, had 


conducted a retail hardware store in the city for several 
vears. <A. 
with the three retailers and in 1902, they laid the founda- 


D. Thomson and B. W. How joined forces 


tion for the present organization. 

The mere narration of the fact that a score of years 
have now passed since this company came into existence 
would scarcely be of more than trivial interest, were it 
not that, from the start of its business life, this organi 
zation has expanded its activities and increased its busi- 
ness to such an extent that today it can boast of a capital 
of $2,000,000, an annual business in excess of $9,000,000, 
and a force of ©O salesmen, covering every community 
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MAIN BULLDING OF 
from Michigan to Idaho, and handling complete stocks of 
mill, steam, plumbing, heating, mine, electrical and auto 
supplies, hardware and machinery. It is highly depart- 
mentized, including departments covering every branch 
of the general hardware business. One of these is de- 
voted to mining and mill supplies, and has among its 
customers big consumers such as mining companies, 
lumbering and logging concerns, coal docks, grain ele- 
vators, and others. 

It is, therefore, of more than ordinary interest to seek 
the reasons for the remarkable growth of this big house, 
the underlying causes for its success. The search for 
these facts brings the conclusion that the main factor 
was the high personal qualifications which the organizers 
of the company brought into the combination. The con- 
tributing factor was the adoption of a definite policy of 
merchandising the company’s products under a company 
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that the policy trade-mark adoption had its origin. The 
—— 
a)" 
a) al a) 9 
a) il a .— 
St) 6S a 
S| Sli @] s J ; 
i} | el a al = ae 
| 17 
é) al mee 
radi 
22] 
KELLEY-HOW-THOMSON CO., DULUTH 
question arose shortly after the incorporation. (me of 


1go2, and Trrom Small Be- 
Sound  oldvertising Methods 


trade-mark, and backing up the business by a judicious 
advertising 

In the early days of the company, much of the detail 
work was handled by Mr. How and Mr. Welles. Both 
of these men had vears of experience in the retail busi 
Ta 


program. 


ness. They had in these vears become personally 
miliar with the retailer’s point of view, and so, when the 
came to the problem of how to get the broadest distribu 
tion for products, they immediately figured it out from 
their former point of view. Mr. How had been located 
for vears at Sauk Center, 60 miles north of St. Paul. 
He, therefore, brought into the business a broad experi- 
ence rural Mr. Welles, 
other hand, knew the city end of the business, and so con- 
tributed this experience. 

It was in the use of the other fellow’s point of view 


hardware man. on the 


as ia 




















the partners hit upon the word, Hickory, while con- 
templating an axe with a hickory handle which lay before 
him on his desk. 

After the adoption of this trade-mark, it was decided 
best to identify the manufacturer’s brand by placing his 
own name under the company’s trade-mark. Thus the 
dealer secured a double trade-mark which not only identi- 
fied the manufacturer and gave the dealer an absolute 
check on prices, but also effected an economy in 
advertising. 

Then, a definite advertising program was mapped out. 
This included newspaper and trade-paper advertising, 
backed up by direct work by mail to the customers of 
the company’s dealers, using lists furnished by the deal- 
Mailing cards, personal cards and circular letters 
The inquiries are 


ers. 
are used, and also personal letters. 
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| AKRON Barrow Jobber Advantages 


jobbers of AKRON Barrow have four outstanding advantages 





No. 1—Factory Organization 
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ade ee THREE LEADERS 
, No. 3—AdvVvertising of the 
No. 4—Exclusive Agency Plan COMPLETE AKRON LINE 
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Product AKRON Barrows are actually as 


* strong as they look. The main 

features of design and construction are exclusive. 

It is these exclusive features that appeal to all 
users. AKRON Barrows sell on sight. Set a sample 
in your show room; have your customers look it over 
from top to bottom. The distinctive features are appre- 
ciated at a glance with the results of at least a trial order. 
A trial order is all you need to convince your customers Contractor's Wood Handle Barrow. 
that AKRON Barrows are built to stand the gaff. Re- 
peat orders follow. 

Let us go into detail regarding the AKRON complete 
line and advantages No. |, 3, and 4—look into No. 4 
especially as this should be of particular interest to every 
wide awake jobber. 


THE AKRON BARROW COMPANY Conerete Cart. 
Factory: Akron, Ohio Offices: Cleveland, Ohio 





Tubular Steel Barrow. 
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answered individually and the inquirers are then referred 
to the dealer in their particular locality. 

Mr. Welles, in discussing this phase of advertising 
some time ago, said: ‘‘To the dealer we send systematic 
letters and other advertising matter. We take each line 
of goods and analyze it to see what talking points we 
can give, always looking for something that will give 
the dealer points on which he can hang an intelligent 
sales talk. We give him points that his competitors 
won't have. We emphasize the point, for instance, that 
our nail hammer has claws that will pull out a headless 
nail, or that our planes are constructed so as to prevent 
jumping and chattering. Our advertising to dealers in- 
cludes large posters for window and outdoor use. Then 
we encourage the dealer to advertise locally himself, and 
we supply, free, a large variety of cuts for use in such 
advertising. We also have various little wavs of keeping 
the dealer actively interested, such as gold-plated lapel 
emblems of our brand, done in blue enamel. 

“In our work with the dealers we go farther than some 
houses do. Thus we furnish him a complete outfit for 
window display and then send out advertising to every 
interested person whose name he will give us. This class 
of advertising not only brings direct results, but gives 
the retailer a large amount of advertising which costs 
him nothing but the time it takes to make out his mailing 
list. Therefore, we show him that when he comes with 
us, he not only increases his business on the items of our 
We make 
It is our aim to furnish dealers 
ammunition with which to meet all kinds of competition. 

“Our business,” concludes Mr. Welles, “has grown 
steadily, and through our advertising we have extended 


line. but adds to his business in other lines. 
his store better known. 


our territory far beyond what we could have done 


without advertising and our other selling features.” 


Through the adoption of this advertising policy, backed 
up by a system of absolute guarantee of the company’s 
goods, the Kellev-How-Thomson Company stands today 
in its enviable position, known throughout the entire 
northwest. Its main establishment is an eight story 
structure, and the entire plant, exclusive of a large out- 
lving warehouse, occupies a frontage of 557 feet, with 
a large private dock, accommodating two large package 
freighters, and with a belt-line railroad track running 
through the plant, with room for 12 cars, and switch- 
tracks from the dock directly into the shipping and 
receiving rooms. 

Conveyors, special bin storage, classification of goods 
by floors, and the latest in handling equipment mark the 
company’s methods of shipping. Within one vear, the 
company expended $40,000 in equipment of this nature. 
A highly developed svstem of accounting and a method 
by which the emploves are given a portion of surplus, 
saved as a result of falling below the average of costs 
for a given period in any department, have added _ to 
the efficiency of the entire plant. 

Forty or fifty of the emploves are stock holders in 
the company. There is a plan of insurance and savings 
for the workers, and a relief committee takes charge of 
raising funds for worthy causes. 

The deaths of A. D. Thomson and B. W. How, both 
of which occurred last vear, made some changes in the 
organization. Mr. Thomson was succeeded on the 
board of directors by his son, A. G. Thomson, and R. 
W. Higgins was made treasurer and director to succeed 
Mr. How. M. H. Kelley is still president, J. K. Killorin, 
vice-president, and George W. Welles, secretary. A. S. 
Dunning is general sales manager and assistant secretarv. 
The last named is a comparatively new-comer in the 
organization, but reports show that he is keeping up the 
sales records of earlier days. 


Prices Nearing Low Level 


New York Company Ilas Compiled Very Interesting Table of Valites 


Oliver Brothers, Inc., 71 Murray street, New York, 
buyers for jobbers of mill, steam, mine, machinery and 
other supplies, have recently completed compilation of a 
revised table of market values, which furnishes an inter 
esting and valuable study in price movements and an 
indication that basic commodities have, in| many in- 
stances, reached very close to their pre-war levels. The 
table includes a list of the current values from December, 
1897, to January, 1922, of the principal iron, steel, wire 
and metal materials entering into the manufacture of a 
great variety of mill supplies and hardware. 

The table shows that beginning in April, 1915, a long 
price movement started prices advancing steadily until 
July, 1917. In November, 1917, prices were fixed by the 
government on a number of the items. The strong 
market continued until the signing of the armistice. Then 
there was a gradual easing off until late in 1919, when 
market prices began advancing again by leaps and 
bounds until July, 1920, when the turning point was 
reached in the five-vear movement. 
have been steadily declining. 

The last three columns of the table, reproduced be 
low, will serve as a basis of quick comparison. One 
column represents the lowest prices since 1897 on each 


Since then, prices 


individual item, the second shows the highest prices 
during the same period, and the last shows the prices on 
Feb. 1, 1922. The first six items represent prices in 
dollars per gross ton. The next fourteen items represent 
dollars per hundred pounds. The © last 
discounts from the price list. 


represents 


Material Pr. 0: 5. Low High Feb. 1, °22 
Pig Tron, Basie Valley Jul 1904, S11.00 July N17, S$ 54.00 $18.00 
Foundry Pig Tron, No. 2 Chicago Dee., 1897 11.00 July 117 ao 19.20 
Bessemer Pig Tron Pittsburgh Dee., 1897 16.000 July 1917, 6.95 21.46 
Steel Billets Bessemer Pittsburgh Dee., 897, 14.90 July 17 95.00 29.06 
Wire Rods Pittsburgh Noy., 1898, 26.25) July 117 100,00 6.00 
Hleavy Steel Seray Chicago Nov.. 1898, 7.25 June, 1917, 45.00 11.50 
‘ommon Tron Tears Pittsburzh Dec 1897 0.95 July, 1917 2 1.8 
Merchant Steel Bars Pittsburgh De« 1887 O95 July WT + 1.5 
Tank Plates Pittsburch Dee I8o7 Li duly WT no 1 
Structural Material Pittsburgh Dec 187 July 1917 4 1 
Steel Sheets, No. 28 Black — Pittsburgh May, 1915 7 July, 1917 on 
Steel Sheets, No. 28 Gal Pittsburgh July ila 2.75 July, 1917 11.04 4.04 
Barb Wire—-Galv Pittsburzh Dee ISNT J 1917 1.85 15 
Wire Nails—Standard Pittsburgh Dee., S87 1.20) Jan., 1920 4.5 2.5 
Cut Nails Pittsburgh Jar 1912 1.50 <Apr., 1920, 6.85 ot 
Copper, Ingot New York Dec 18n7 10.75 Mar 1917 6.01 1 0 
Speltcr, Zine St. Louis Dec 1897 75) June, 1915, 27.00 
Lead— Pigs St. Louis Oct 114 5 June, 1917, 12.00 } 
Tin—Pizs New York Dee ISh7 13.74 May 1918, Dee 1.51 
Tin Plat Pittsburgh Nov ISOS 2.85 July, 1917. i8.(@ 4.75 
Steel Pipe Pittsburgh D 1 1 Sl‘ June 17 42 























Water proof | : 
Leather Belting 4 


W E. recognize the mill sup- 

ply jobber as the logical 

distributor of leather belting. 

It is our business to make it 

and yours, if you are a supply 

jobber, to sell it. This policy, 

ComBeR consistently followed, has 
co made Comber belting one of 
the most widely distributed 

brands of leather belting on 

the market today. Write us 

if you are interested in a 

profitable belting connection. 
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GEORGE RAHMANN ECO. 


31 SPRUCE STREET NEW YORK CITY 
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Mining and Smelting Big Factors in Growth 


Salt Lake City Supply Houses . 


Fact That It Does Not Claim to 
FREDERICK 


Salt Lake City, founded in 1847 by a group of re 
ligious zealots, when the Rocky Mountain region was 
little more than a name to the rest of the country— 
and a rather fearful one at that—is perhaps better 
equipped with mill supply houses than most cities of 
its size. This is due to the extensive mining and 
smelting and sugar manufacturing activities in the 
territory which it It can boast of one firm 
doing an annual business of between four and five 
millions of dollars. This is the Salt Lake Hardware 
Company, located on lower Main Street in the heart 
of the city’s shopping district. The rise of this firm 
is almost as romantic as that of the city itself. 

The company established by its president, 
Benjamin F. Bauer, thirty-one years ago, in a small, 
insignificant structure on the site the present 
Orpheum Theater, and has grown until it is not only 
the leading house of its kind in the mountain country, 
but one of the largest in the West, as will be gathered 
from its annual sales. It is capitalized at $2,000,000, 
and carries enormous stocks of machinery and equip 
ment used in mines, mills, power and industrial plants. 
In addition, as its name implies, it carries a large 
supply of tools, general hardware, and miscellaneous 
eoods. There are 600,000 square feet of floor space 
in all, 100,000 of which is consumed by the Main 
street store and offices, where a large retail business 
is done. The remainder is divided between the two 
warehouses, one at Salt Lake City with 400,000, and 
the other at Pocatello, Idaho, with 100,000 feet. The 
buildings owned by the company are substantial brick 
structures but the Main street building is not fire 
proof. The firm employs 300 salespeople, 42 of whom 
ase ™ the The territory covered includes 


serves. 


Was 


ol 


on road.” 
Utah, tdaho and Nevada and parts of Wyoming, Mon 
tana, Colorado, Oregon, Washington and Arizona. 
S. E. Pier, the salesmanager, told the writer that all 
the “outside” men handle mill supplies, though many 
of them are specialists in their line. The writer asked 
Mr. Pier to what he attributed the marked success of 
his company. For a moment he hesitated. “Well,” 
he said, “we are not looking for publicity, but if you 
think it would be of interest I would say that, among 
other things, our success may be dte to our intensive 
cultivation of the territory covered. We send our men 
out often, and we cover the whole ground instead of 
leaving out some of the towns—the smaller 
Mr. Pier also said that his company made a point of 
Specialties appeal 


ones.” 


“looking for new things to sell.” 
to them strongly. 

Another successful home company is the Galigher 
Machinery Co., located in the Dooly building. This 
company has as its specialties sugar and ore concen 
trating machinery, which are manufactured in its own 
shops, furnishing employment in normal times to 150 
men. The company ships its products to various parts 
of the world, but it cultivates the mountain territory 
especially. In addition to its manufacturing activities. 
this firm does a good jobbing business along general 


Ire Exceptionally Large Despite 
Be Great Manufacturing Center 
W. BENNETT 
mine, mill and factory lines. It has a capital stock of 
$600,000, and was organized in 1902. ‘The value of 
the stocks carried is about $300,000, and annual sales 
are around the million dollar mark. When asked what 
his selling policy was, J. E. Galigher, the vice-presi 
dent and general manager, replied: “Service,” and 
added, “that may be short, but it means a whole lot.” 
A very interesting Salt Lake Cit«. concern, not by 
reason of a very large mill supply business, but on 
account of its historical interest, 1s Zion’s Co-opera 
tive Mercantile Institution. This company carries a 
large variety of merchandise, and is really a depart 
ment store, said to be the first in America. It was 
founded by Brigham Young, famous Mormon pioneer, 
in 1868. ‘The capital stock is $6,000,000—it was re 
organized and placed on an ordinary commercial basis 


some years after it was established—and enjoys an 
annual business in excess of $13,000,000. The floor 
space, excluding warehouses, of which it has several 


in Utah and Idaho, covers an area of 300,000 square 
feet. The total value of the stocks carried is $3,000, 
000, and there are between five and six hundred sales 
people, sixty of whom are traveling. The 
done in the mill supplies and hardware department 
amounts to $600,000 annually. Lee Wright is the 
head of this department and John F. Bennett, well 
known throughout the territory as a paint man, is 
managing director. Heber J. Grant, head of the Mor- 
mon church, is the president. 

One could hardly deseribe the policy of Z. C. M. I., 
as it is generally known as “aggressive” in the sense 
in which that term is usually applied to business. The 
company has been conspicuously successful in all it 
has undertaken, and its business is on a thoroughly 


business 


sound basis. Its credit has been likened to that of 
the Bank of England. 

Among other local concerns of importance are 
Landes & Co. and the F. C. Richmond Machinery 


Company. The former is housed in a fireproof build- 
ing at 246 West South Temple street, and does an 
annual business of $500,000. 
industrial and construction machinery and equipment, 
and the stocks on hand run into the hundreds of thou 
The territory covered includes the whole of 
the mountain country, H. D. Landes, manager, told 
the writer. The firm employs five salesmen. It has 
a capital of $20,000. The other company jobs power, 
mining and mill supplies, carries stocks of from $190, 
000 to $200,000, and has an annual business of $500,000, 
in these lines. 

The “outside” concerns having branches in the city 
include the Mine & Smelter Supply Company and the 
Mountain States Rubber Company. The Mine & 
Smelter Company has been in the territory fer twenty 
five vears. This company is located in the annex of 
the Dooly building. It has five departments—machin- 
ery, mill supplies, chemical and laboratory supplies, 
electrical equipment and heating supplies. Manager 
W. Butler said their stocks were well balanced, 


It has as its speciaitics 


sands. 
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Announcing 
The Ferry Bright-Finished 
Heat-Treated Cap Screw 


Not being satisfied with making the most perfect cap screws 
possible for uniformity and strength, we wanted to make 
them the best looking as well— 


We have done it—and at no extra cost. It’s the “Bright- 
finished” heat-treated cap screw. The dark finish left by 
the heat treating process has been eliminated, giving them 
that bright appearance so desired. 


Send for sample of the Ferry Process, Bright-Finished, 
Heat-treated Cap Screw illustrated above — Check its 
advantages against other makes——See for yourself their 
superior quality and workmanship. 


“If it’s upset, it must be heat-treated” 


The Ferry Cap & Set Screw Co., Cleveland, O. 





PROCESS SCREWS 
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and that they ordinarily carried about $700,000 worth 
at the local branch. In normal times they employ 70 
persons, 12 of them as traveling salesmen. The terri- 
tory covered includes most of the Intermountain 
country. 

The Mountain States Rubber Company, located on 
State street, carries stocks of $100,000 and enjoys an 
annual business of about $200,000. This company’s 
wholesale and retail floor space covers 40,000 square 
feet. It has been doing business in Salt Lake City 
five years. It carries belting, hose, packing, tires, and 
fire protection supplies. Another concern represented 
here is the Crane Co., of Chicago, which has a large 
five-story building on West 2nd South street. L. B. 
Hampton is local manager. They stock plumbing and 
heating supplies. 

Salt Lake City makes no claim to recognition as a 
manufacturing center and, outside of the mine and 
smelter interests, most of the plants to which the mill 
supply houses look for support are small. They in- 
clude a box factory, one or two planing mills, an 
automobile factory and some small machinery, tool 
and iron concerns. The total output in all lines last 
year was valued at $86,512,000. It is as a distributing 
point, however, that the city is known. As may have 
been gathered from the activities of the firms men 
tioned above, Salt Lake City is the metropolis for an 


area of hundreds of square miles, nearly 400 in fact. 
At the end of 1921 no less than 9,500 country mer- 
chants were doing business with Salt Lake City job- 
bing and wholesale houses, the total business for the 
year amounting to $148,174,000, and during a period 
when every industry was below par. The city’s retail 
business for the same period amounted to $51,579,000. 
Nearly every national distributing sales organization 
has an office in the city. 

The closing of the metal mines last spring was a 
blow to Salt Lake City’s mill supply houses, but 
before these lines appear in print they will have re 
opened, and it is confidently expected that before 
many months they will be back to a normal produc- 
tion. The mountains around Salt Lake City abound 
in wealth, no less than 36 minerals being found in 
the state, according to United States Geological Sur- 
vey authorities. The smelters treated 2,600,000 tons 
of copper and 1,830,000 tons of silver-lead in 1916, 
which makes Salt Lake City one of the largest smelt- 
ing districts in the country. Should the city ever 
become a large manufacturing center, and efforts are 
already being made to establish a big steel plant, there 
will be 11,008,864,000 tons of coal from which to draw 
power. That is the amount of coal estimated to be 
in the state of Utah. The present population of the 
city is 120,000, according to the latest census. 


Topping Bros. in New Home 


Prominent New York Jobbers Now Occupy Four-Story Concrete Building 


Topping Bros., New York, jobbers of mill, mine, 
railroad, marine and contractors’ supplies, and hard- 
ware, are now located in a new four-story home at the 
Northwest corner of Varick and Van Dam streets. 
For thirty-six years the company had been doing busi- 
ness at 122 Chambers street, but the expansion of 
activities necessitated larger quarters and last year 
work was begun on a new building. With its com 
pletion, the company can boast of one of the finest 
and most up-to-date supply houses in the country. 

The building is of concrete and steel construction 
and affords an available floor space of 70,000 square 
feet. It has two basements. A three-ton elevator, a 
two-ton elevator, an escalator running up from the 
cellar, and a spiral chute from all floors to a 70-foot 
covered loading platform, are some of the conveniences 
which have been installed as part of the handling 
equipment. Provision is made for permitting four 
trucks to load goods at the same time. 

The first floor is devoted to the general offices, 
receiving room and shipping department. The re- 
mainder of the building is used as a warehouse. Here 
tofore, the company found it necessary to utilize three 
separate warehouses, but the new building allows it 
to handle all its goods under one roof. 

It is interesting to note that the property on which 
the new building stands was purchased by Topping 
Bros. from the Trinity Corporation of New York, and 
that, previous to the purchase, the title had remained 
unchanged since the reign of Queen Anne, who gave 
it to the corporation as part of a land grant. 

The business was founded in 1885 by the late Fred 
erick Topping, his brother, the late Joseph P. Topping, 
and Walter Fox, under the firm name of Topping & 


Fox. In the early nineties the name was changed to 
Topping Bros., and in 1903 the business was incor 
porated under this name. Frederick Topping was 
elected president and held the position until his death 
in 1912, when John Bertram, who had been with the 
company since it was founded, became president. He 
had up to that time been secretary. Mr. Bertram held 
the position of president until 1917, when he resigned 
and was elected chairman of the board. He retired 
from all active participation in the business in 1919, 
after 36 vears of service. 

George .\. Wesson succeeded him as president, and 
is still active head of the company. The other officers 
are: W.C. Douglas and J. H. Browning, vice-presi 
dents: H. Edge, treasurer, and A. S. Topping, secre- 
tary. The last named is the son of the late Frederick 
Topping, one of the founders of the company. 


tor 


When Every Knock Is a Boost 


Speakman Company, Wilmington, Del., manufacturer 
and jobber of plumbing supplies, has recently notified 
The Crawford Publishing Company, publishers of MILL 
Suppiirs and the ENGiIneerING Directory, that it has 
been receiving a number of inquiries lately bearing the 
wrong address of the company, and that an investiga 
tion had proved that the prospective customers had 
taken the company’s name and address from the 1920 
edition, ENGINEERING Directory, Buyers’ REFERENCE 
Section. The address listed in that edition for the 
Speakman Company was 113 Market street. 
address now is as follows: 
Riverview Works; 
street. 


The proper 
Manufacturing department, 


jobbing department, 816 Tatnall 
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GAUGE GLASSES 


In ordering Libbey Standard Gauge Glasses you 
have absolute assurance that they will fulfill all of 
the claims we make for them and more—simply 
to meet ordinary requirements would never be 
sufficient to meet Libbey ideals, which have set a 
standard of excellence for the world since 1818. 
Each Libbey Gauge Glass is produced with ample 
margin of safety above and beyond its normal 
specified capacity. 

The Libbey Standard Gauge Glasses withstand 
pressures up to 200 pounds remain clear in service. 
They have the unconditional Libbey guarantee 
to be absolutely uniform in size. 

The Libbey High Pressure Gauge Glasses, for 
pressures up to 400 pounds have passed the most 
exacting tests by railroads and other corporations 
with a liberal factor of safety. 


We welcome inquiries for prices or literature 


THE LIBBEY GLASS MFG. CO. 
CToledo, Ohio. USA. 








When writing to Advertisers please mention M1LL Supp.ies. 
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How Gobelt Rode His Hobby Into Business Life 


Things Looked Hopeless, and the Wall Loomed High Until a Well 
Directed Piece of Advice Showed the Dealer the Way to Success 


JOHN SAYBURY 


John Gobelt sat in his office in the Podam Mill Sup- 
ply Co. headquarters, but his mind was not in the 
office. Nor was it concentrated on the counters and 
shelves in the salesrooms of the company of which he 
had been for many years, by 
the sole proprietor. 


reason of inheritance, 
In fact, John’s thoughts were not 
for the moment on business at all, for like most mor 
tals, John had a hobby and rode it whenever the op- 
portunity permitted, and now that spring had put in 
an appearance his entire being centered more than 
‘ver on that hobby—devotion to his garden, his king 
dom of flowers and vegetables. The cultivation of 
growing things held full sway in John’s heart and 
soul. Ele revelled in its possibilities, and the thought 
that soon he would begin to see the treasures of his 
thoughts budding to their full filled him with keen 
enthusiasm. 

Ile did not note the that ap 
proached his office door. He did not even hear them 
as they crossed the threshold. Roses and asters, corn 
and string beans, tomatoes and celery; 
all of his thoughts. 

“Good afternoon, Gobelt. Real springy down here, 
isn't it? to have to interrupt your peace of 
mind, but the fact is that my firm ordered me to make 
il special trip to see you today.” 

The supply man came back to normal at the sound 
of the 


hurried footsteps 


these absorbed 


s« TT \ 


voice and looked up to see Higby of the Fas 
teed Belting Co. “Oh, hello, Higby,” he said, but 


there was no joy in the salutation, for did he not know 
that the appearance of the general sales manager of 
the well known house of Fasteed portended in this 
instance only trouble. Gone was the the 
roses, gone was the smell of sweet corn. In its place 
was the thought that on the ledgers of his company 
was a balance item in favor of Higby’s company which 
might, if Higby so decided, spell business ruin. 
Following the greeting, 
details of his reasons for coming. 


scent of 


Higby plunged into the 
“You understand,” 
he began, “that we have been exceedingly lenient to 
you. Langs, Smoothem, Saunders and the others 
have all placed their accounts against you in the 
keeping of my house. They have given me the sole 
right to declare whether or not we will take legal 
action against you. Now, Gobelt, your house has long 
been a customer of ours. The payments were prompt. 
Since your father’s death, you have fallen down. 
There's a reason, Gobelt, and I, for one, think that it 
isn’t your lack of ability. It may be that you haven't 
the right slant on the business. Now, it isn’t pleasant 
to have a young fellow like you go to the wall, and I 
am willing to do my part if you'll do yours. First of 
all, where’s your stock sheets. I think we can get a 
little idea of what the trouble is after looking over 
vour records.” 

Two hours spent in poring over the books showed 
the visitor and the jobber alike that a number of 
things were out of proportion. First of all, there was 
too much stock of certain lines on hand. Secondly, 


purchases for the past year had been entirely too large 
for the amount of business done. Third, there was 
an utter lack of system in the handling of the selling 
end of the business. In fact, there was nowhere any 
indication that the business had a head. It seemed to 
be all feet and running the wrong direction. From 
the data, though, it appeared as though there was a 
possibility of saving the house from” wreck providing 
something was done to bolster up a head and body to 
fit the feet. 

It had grown dusk by the time the two had finished 
their investigations. Higby, puffing a perfecto, gazed 
upwards at the curling smoke as if to formulate a deci 
sion, and then suddenly “Gobelt, 
vou a hobby 7” 

“Why do you ask?” ventured the jobber. 

“Because | think all men need one, but some ride 
their hobbies to the utter exclusion of reason. Now, 
ve been trying to figure out just what was your 
trouble here in business, and the thought strikes me 
that maybe you are riding your hobby too hard.” 

“Well, then, guess I fool you this time, because the 
only hobby I have is right alongside my home on the 
outskirts. Don't know what you'd label it, but I guess 
you'd call it cultivation. That's what I do. I love to 
see things grow. Why even now, if you could only 
come out home and spend the evening, I'd show you 
where | have planted row after row of flowers and 
shrubs and vegetables and a few fruit trees, and 
Higby, if you could only realize how much pleasure 
there is in planting the seeds and watching for the 
first buds, or the little shoots, and then guiding them 
day by day until they blossom forth into beings. I 
tell vou, man, there’s real companionship in it all.” 

Higby watched him literally swell with enthusiasm. 
Here indeed was a genuine hobbyist. There was no 
denying it. .\nd as he watched, an idea flashed into 
his mind. .\ few minutes afterwards he had accepted 
an invitation to go out to Gobelt’s home for the eve- 
ning to talk still further and see what solution could 
be reached. 

\rrived at 


questioned : have 


the attractive suburban home of the 
(iobelts, he was impressed immediately by the appear- 
ance of the house and grounds. Both bespoke the 
vigilance of personal attention on the part of the 
owner. Even before entering the house, he had to 
make a tour of inspection. Here was.a row of genuine 
I-nglish boxwood. There were some perennials that 
would later in the season be a delight to any eye. 
Here and there were beds that ere long would be pic- 
tures of color and life, each entailing an explanation 
from the proud and enthusiastic Gobelt. The = gar- 
dens, which stretched out in back of the house, showed 
evidences of the same care, and with the assistance 
of Gobelt, it was easy to picture the long rows of corn, 
the twining vines of string beans, and all the other 
greens so delectable in the summer months. 

After dinner, Gobelt could not refrain from again 


broaching his favorite occupation. Higby did not 
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HEN your customer asks for Gandy Belt he knows what he wants. And 
you can appreciate the advantage of being able to fill his orders. 


There is more than a profitable sale involved. The trustworthy service, 
long wear and thorough satisfaction Gandy Belt gives is the best possible 
business promotion for you. 


The only come-back on a sale of Gandy Belt is the repeat business of a 











satisfied customer. 


Full particulars of dealers contract sent on request to all established 
dealers. 








GANDY BELTING COMPANY 


MAIN OFFICE AND FACTORY: 757 WEST PRATT ST., BALTIMORE. MD. 
New York: 36 Warren Street. 





Chicago: 552 West Adams Street 
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interrupt for a considerable time. Finally, as he lit a 
fresh cigar, he cleared his throat and waiting for, an 
opening, began: 

“You know, Gobelt, this hobby of yours has given 
me a thought. <As I said in the office this afternoon, 
some men ride their hobbies to the exclusion of all 
else. You are not exactly in that class, but man, you 
have a real hobby and I know you're genuine in your 
liking. Now as I think over the condition of your 
business, it seems to me that if you would ride that 
hobby, not only as at present, but in an entirely new 
direction, your worries would soon be over.” 

“T don’t quite understand,” ventured Gobelt. 

“Well, Pll explain. You start with your hobby, 
cultivation. In riding it, you first prepare the soil, 
then the seed, then you plant, always on the alert to 
watch the developments. Then you see the first signs, 
still on the alert. There is weeding to be done and 
pruning and watering. The dead plants must be 
taken out. The sick ones are nursed back to health. 
When all is done, you watch the buds blossom and 
soon you thrill with the fullness of the flower. Man, 
did you ever stop to think that you can cultivate your 
business in almost the same manner?’ Treat it as a 
garden, your garden, the riding place for your favorite 
hobby. First clean up the ground, lay out your plans 
systematically, just as you do your garden at home. 
Then decide what seeds to plant. Go through your 
items of stock, sort out the live from the dead, nurse 
the slow moving ones, bend your efforts to the devel- 
opment of those that promise the most. Weed out 
your dead accounts. Prune your overhead. Rake 
over all your prospects and keep them well covered 


and yet watered. Above all, cultivate your customers. 
Make them your friends, just as you do your flowers. 
See that they feel the treatment and will respond by 
returning orders much the same as do your flowers. 
Play the hose around a bit. Make your stock fresh 
and your place clean. Then you won’t have to worry 
about my bill and Langs’ bill and the other fellows’, 
because all the time you will see your garden crops 
growing. Your bank account will be swelling.” 

“That's a wonderful idea,” gasped Gobelt after he 
had recovered from a moment of delirious thought. 
“You know, I never did get any pleasure out of my 
business, and it never occurred to me that there could 
be any comparison between my garden and my busi 
ness, but you know, I believe you’re right. Cultiva 
tion is just as useful in business as it is in other 
things in life, and by jove, Higby, Pll ride that hobby 
and I'll get joy out of it, if I don’t get anything else.” 

Six months later, Higby sat in his spacious office in 
New York City. He was rereading a letter which his 
secretary had placed on top of his morning mail. It 
read: 

“Dear Higby: I am enclosing a check in final settle- 
ment of my account. This constitutes payment to your 
company in full to date, but Higby, old man, I'll never 
be able to pay you in full. Run down and see me and 
I'll show vou a few specimens of my work in the gar- 
den. Ever a hobbyist, John Gobelt.” 

Higby beamed, reached for the telephone and called 
a number. This is what the party on the other end 
heard, “Jim, I’m on with you for those eighteen holes 
this afternoon, and watch me drive.” 


Greenfield Workers’ Plan 


employed Contribute Share of Wages to Less Fortunate Fellows 


I:mplovees of industrial plants in Greenfield, Mass., 
have recently devised and put into effect a plan by 
which assistance is rendered to those workers who have 
been laid off by their emplovers during the period of 
depression. It is strictly an employees’ cooperative 
plan, worked out and administered entirely by workers’ 
committees. Generally speaking, it proposed that the 
more fortunate workmen, who, whether by reason of 
longer service, greater ability, or by reason of certain 
skill, were enjoying continued employment, should 
remember that there was a Golden Rule, and should not 
forget their less fortunate fellows. Specifically, the plan 
called for voluntary subscriptions of a certain percen- 
tage of the weekly earnings to be turned into a fund for 
the relief of those former employees of the company 
who were temporarily off the pay-roll. 

Ralph Barstow, general sales manager of the Green- 
held Tap and Die Corporation, in whose plant the plan 
originated, when questioned as to the working of the 
cooperative idea, made the following statement: 

“In company with a good many other places, Green- 
field has felt the business depression, and of course a 
good many employees of this company have been tem 
porarily laid off. During the summer months a large 
number of these went out on the farms and did work 
which carried them along, but with the coming of win 
ter, this became more difficult. About the first of Feb- 
ruary, the employees of the various factories and divis- 


sions got together and voluntarily subscribed approxt- 
mately one per cent of their weekly pay for a period of 
thirteen weeks toward a fund to be administered by a 
committee of their own choosing which was to be used 
for the relief of former emplovees of the company. 

“The plan was also put into effect in the factory of 
Goodell-Pratt, and in some of the other plants around 
Greenfield. Each plant takes care of its own people, 
and then the Chamber of Commerce started a general 
fund for people who would not be reached by these 
special factory measures. 

“It is wholly an employees’ move, with the money 
distributed by them, and the friendliness and generosity 
of the action has been one of the fine features of the 
plan. The committee has its headquarters in our indus- 
trial relations office, and is distributing the fund in a 
way that will leave no sting, because it is a free-will 
offering.” 

Greenfield is a typical New England town. It has a 
population of 15,462, and its chief manufacturing is cen 
tered in the tap and die and tool industry. It is situated 
on the Connecticut river in a section that was the scene 
of many of the bloody encounters of the French and 
Indian wars. While located on the main line of the 
Boston & Maine railroad, and a junction point for the 
branches of this road, only an hour’s journey from 
Springfield and but a few hours from Boston, it is, 
nevertheless, practically a self-sustaining community. 


























A Dealer Who Represents JONES 


has one supply source for a complete transmission line 
gets quick service on factory shipments 

reaps big benefits from our free direct-mail advertising 
-supplies his trade with the most modern transmission made 








Some Territories Still Open—Write for Exclusive Sales Plan 


W. A. Jones Foundry & Machine Company 


MAIN OFFICE and WORKS: 4416 W. ROOSEVELT RD., CHICAGO 
BRANCHES: 
20 MURRAY ST., NEW YORK UNION ARCADE, PITTSBURGH 
Ist WIS. NATIONAL BANK BLDG., MILWAUKEE 


Manufacturers of Cast Iron Pulleys, Gears of All Kinds, Couplings, Lemley Friction Clutches 
Pillow Blocks, Hangers, Speed Reducers and General Power Transmission Machinery 
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House of Varied Interests 


Manning, Maxwell & Moore, Ine.,( 


Manning, Maxwell & Moore, Inc., New York, is a 
mill supply house which can boast of large and varied 
manufacturing, as well as distributing, interests, for not 
only does the organization market the products of other 
companies, but it also controls several old established 
factories. Having over half a century of business life 
behind it, and with the aggregate age of its component 





J. D. NICKLIS, MANAGER, MILL SUPPLY DEPARTMENT 
companies totaling over 380 vears, the history of the 
company offers an opportunity for interesting study. 

The present organization traces its descent in a direct 
and uninterrupted line from the partnership of H. 5S. 
Manning & Co., which was established in 1871 by the 
late Henry S. Manning. Two years later, ugene L. 
Maxwell entered the firm, and in 1880 Charles A. Moore 
became a partner. At this time, the firm’s name was 
changed to Manning, Maxwell & Moore. 

With the advent of Mr. Moore into the business, the 
partners acquired control of the Ashcroft Manufacturing 
Co., which had been established in 1852, and of the 
Consolidated Safety Valve Co. Later, the Shaw Electric 
Crane Co., the Hayden & Derby Manufacturing Co., the 
Hancock Inspirator Co., and the United Injector Co. 
were purchased. In 1905 Henry S. Manning sold his 
interests to Mr. Moore and the present corporation was 
formed. Mr. Maxwell had died in 1894 at the very 
height of his business career. After the incorporation 
of the company, the Putnam Machine Co., established in 
1836, was purchased. 
business federation rather 
than a corporation, because to an unusual degree each 
of the component companies has retained its individual- 
ity and continuity of life. Manning, Maxwell & Moore, 
Inc., as partnership and corporation has been in business 
48 years, the Putnam Machine Co. 86 years, the Shaw 
Electric Crane Co. 30 years, the Ashcroft Manufactur- 
ing Co. 70 years, the Consolidated Safety Valve Co. 
43 years, the Hancock Inspirator Co. 45 years, the 
Hayden & Derby Manufacturing Co. 34 vears, the United 


It is, therefore, really a 


Jems Seven Manufacturing Plants 


Injector Co. 20 vears, and the baby of the group, the 
Western Manning, Maxwell & Moore, Inc., two years. 
lor 28 vears, the general offices of the partnership 
and its associated companies were at 111-113 Liberty 
street, New York City. In 1899 the offices were moved 
to the Singer building annex, 85-87-89 Liberty street. In 
1913, a third move made, and since that time 
the headquarters have been at 119 West Fortieth street, 
occupying two entire floors of over 20,000 square feet. 
housing the executive and financial departments of the 
corporation, as well as the main sales offices. 

The corporation owns at Boston, Mass., and at Bridge 
port, Conn., two modern and well equipped factories for 
the manufacture of brass specialties. At Fitchburg, 
Mass., is located the new factory of the Putnam Machine 
Co., erected on the site of the original factory of 1836 
In this are manufactured heavy 
machine tools. 

At Muskegon, Mich., the Shaw Electric Crane Co. 
factory is located. At this place the company has recently 
completed a foundry with an annual capacity of over 
10,000 tons. This plant specializes in the construction 
of electric cranes and hoists. 

The officers of the company are: President, J. M. 
Davis; vice-presidents, Perey M. Brotherhood, Eugene 
Maxwell Moore, Henry D. Carlton; secretary and treas- 
urer, Frederick M. Kreiner; comptroller, Frederick W. 
Knowles; manager supplies and purchases, John D. 
Nicklis ; assistant secretary, Merle S. Clayton; directors, 
Wilham Nelson Cromwell, chairman, Perey M. Brother 
hood, Henry D. Carlton, J. M. Davis, Donald G. Geddes, 
William T. Graham, Lyman N. Hine, Martin L. Lus 
comb, Charles A. Moore, it.; Kugene M. Moore, and 
Rovall Victor. 
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ENTERS MILL SUPPLY FIELD 


Stamford Company, Which Has Beer Manufacturing Belt Special: 
ties, Sees Opportunity in Jobbing Business 

The Geo. W. Southwick Co., Stamford, Conn., which 
has been manufacturing belt dressing and lacing for 
many years, has entered the general mill supply field 
with headquarters at 60 Summer street, Stamford. 

The company was founded in 1881 by Geo. W 
Southwick to manufacture a grease belt dressing which 
he developed. Later a composition wire belt) which 
was placed on the market. These two specialties were 
the sole business of the company for a number of 
years. In 1900, A. Q. Southwick joined the organiza 
tion, and a few years later a belt lacing machine was 


invented and added to the line. In 1908 a special 
belt lacing was invented. 
G. W. Southwick retired from active business in 


1916, and A. Q. Southwick took over the general man 
agement, later purchasing the former’s interest in the 
company. Ever since becoming sole owner of the 
business, he has considered the possibilities of enter 
ing the jobbing business, as Stamford has a popula- 
tion of 50,000, with about 250 factories and no supply 
house specializing in the mill supply field. Mr. South 
wick states that his company carries a repre 
sentative stock and intends to Tranch out later and 
take on new specialties and supplies. 
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New Products and Improvements of Interest 


The Lunkenheimer Co. Has Developed Motor Driven Gate Valve 


And Other Manufacturers Have 


Columbia Manufacturing Co., Belleville, Ill., manufac- 
turer of grinding, polishing and buffing machines, coun- 
. tershafts and other products, has 
perfected an electric grinder for 
grinding small tools in machine 
shops. One of the advantages 
claimed for it is that it takes up 
very little space and can be in 
stalled in any convenient place. 
It is equipped with water pot, 
rests and guards, has a 1/3-hp., 
A. C., single-phase, 60-cycle, 110 
or 220-volt motor, carries two 
wheels, 1x8 and 114x8, and 
weighs, complete, 140 pounds. 
The grinder is one of several 
types of machines which the 
company has been developing 
for some time. The motor ts 
built for grinding purposes, and 
while it is rated at 1/3 hp., it is claimed that it is of 
such construction that it will carry heavy overloads with 
out injurv. The machine can be connected to an electric 
lamp socket if desired, but permanent connection is 
better. 

The F. kK. Myers & Bro. Company, Ashland, Ohio, 
manufacturer of pumps, door hangers and farm operat 
ing equipment, has perfected and placed on the market 
a self-oiling power pump, which, it is claimed, has been 





brought out to meet the demands of the trade for an 
efficient, durable pump of modern construction at a 
moderate price, and which is said to be particularly 
adapted for work around factories and for road con 
struction work. It is a single-cvlinder, double-acting 
power pump for general service wherever from 500 to 
9,000 gallons of water per hour are required against 
100 pounds pressure or 225 feet elevation. The power 
end consists of a one-piece casting, which forms the 
base of the pump and oil reservoir, and in connection 
with a lid encloses all working parts, protecting them 
from dirt. The pinion and gear are mounted between 
double bearings. An eccentric cast integral with the 
main gear operates the crosshead. From the oil reservoir 
in the base oil is carried by the main gear and dis- 
tributed by a system of channels to all moving parts and 
then returned to the reservoir. The cylinder is brass 
lined, cast in one piece and attached to the power end 
by heavy bolts. Large rubber valves on bronze grid 
seats are located above the cylinder for priming purposes. 
These pumps are being made up in connection with a 


Added to Their Mill Supply Line 


3-hp. Novo engine mounted on a steel truck, and also 
without the engine. The company has recently issued a 
catalog giving full description of its new products. 
Maywood Machine Works, Inc., 511 Madison street, 
Maywood, Il., is manufacturing a new soft face flogging 
hammer for use on any finished machined part. It con- 





sists of an iron body strengthened to stand hard use, on 
each end of which is molded a special antimony lead 
face. The company also makes a mold for the hammer, 
so that it can be refaced. The handles are of hickory. 
The hammers are being made in four sizes, 1, 214, 4 and 
6) pounds. 


\merican Car & Foundry Co., 165 Broadway, New 
York, is developing an automatic heater for heating bolt- 
blanks, and blanks for other similar work, a heater for 
drop-forging and upset work, one for bar stock 20, 30 
or more feet in length, and also heaters for automobile 
springs and other purposes. The company has recently 
issued a new catalog describing and illustrating the types 
of electric metal heaters which have been perfected up 
to the present time. These include rivet heaters, chain 
heaters and scarfing heaters. 

The Lunkenheimer Co., Cincinnati, Ohio, manufac 
turer of high grade engineering specialties, has per 
fected and is marketing a new motor-operated gate valve, 
which has resulted from a 
special study made by the 
company in response to a de 
mand for valves capable of 
being operated by electric 
control from one or more re 
mote points. It is said that 
the motor-driven valve is a 
long step forward from the 
standpoint of safety in the 
control of steam lines, espe 
cially in the event of rupture 
of the main lines. Tests were 
conducted by the Public Sery 
ice Electric Co., Newark, N. 
J., on January 28, 1922, un 
der the auspices of the Na- 
tional Electric Light Associa 
tion, to determine the possibility of closing a gate valve 
under extreme velocity conditions occasioned by a rup- 
tured steam line. A Lunkenheimer valve, a 10-inch cast 
steel, monel mounted gate, equipped with a Dean electric 
control, was used in the test, and the line was closed in 
less than 30 seconds against a boiler steam pressure of 
225 pounds, superheated 150 degrees F. The new valves 
are being manufactured in iron body bronze mounted, 
or cast steel monel mounted, patterns in 6 inches and 
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| “To Get the Right Start—Equip with MEDARP ”’ 


Get the 





Wood Split 
PULLEY 
from Stock! 


Our Line is the recognized standard on 





Air Cocks Gauge Cocks 
Air Valves Water Gauges 
Cylinder Cocks Priming Cocks 


@ What are the sizes, 
regardless of what 


quantities, you want . Li ; 
shipped TODAY? = . 

@ Wire them—’phone them—they’ll go off our ware- 
house racks and on the cars in a jiffy. 

© You can always get them from stock, and for a fair 
price, at “Medart’s.” 

{ MR SU. PPLY DEALER—We hai e been engaged in the 





Pulley tsiness for 40 years, and we know a great deal more 
it making good pulleys than many other concerns. 

{OUR POLICY in building Wood Split Pulleys is: Cheap- 

‘ ; products must be the best in their class. We 

Idn’t think of running the slightest risk 8 ‘andiasitie the 

f our most valued asset—our Good UW 


Get the “MEDART” WOOD SPLIT se-afnchony from Stock! 


THE MEDART COMPANY 


(Former Medart Patent Pulley Co 


General Offices and Works: St. Louis, v. S: &. 
Office and Warehouse Offi 
CINCINNATI CHICAGO and PHILADELPHIA 





STERLING & SKINNER MEG. Co. 


DETROIT, MICH. 


Shafting, Coupling Collars, Hangers, Searings, Bearing Supports, 
Friction ¢ sIutehes, ‘ron. ‘Thieves. Steel Rim Pulleys, Gearing, Sprock 
ets, Chain, Rope Sheaves, Rope Drives, Belt Tighteners, etc. 














Facts About | =e. Five Gallon Pump Tank 
° e Jior fire-fighting — adapted for 
Edgemont Friction Clutches | 


use in factory buildings, ware- 
houses, railroad property and 
Made in our modern, specially equipped fac wherever such safety devices 
ve: tan Che Zt may be necessary. The pump 
a a Bet A is double action, type and will 
throw a stream approximatels 
Ga TAN a ; aac ; : 
hy Lon nee 30 feet, with sufficient force to 
‘ 4 beat its way through flames and , 
soak the burning material. The 
tank can be filled during opera- 
tion of the pump. It is made oi 
brass, copper or galvanized iron 
Sales Are Created 
For Jobbers 


. ; ; by the requirements of fire in- 
Kedgemont clutches respond instantly with al surance and prevention inspec- 
smooth, powerful and positive grip. tors that such devices be installed. Insurance poli- 
cies require the use of “Approved” Fire Prevention 
equipment and insurance rate reduction pays the 
cost. Jobbers who fail to supply the demand are 
Combined with the Edge- overiooking a real sales opportunity. 
mont engineering service, 
Edgemont clutches are a 
money making proposi- 
tion for mill supply deal- 
ers. Catalog on request. 


Only high grade materials are used, and 
skilled workmen employed. 


\Il advantageous Edgemont features are fully 


OP Eng 
: ATE 
patented and cannot be secured in other TIEN wor 


clutches. 


Pp ornec 
with Nozze 


i l’Xvery completed Edgemont clutch must pass 
a severe working test before it goes into 
stock or to a customer. 





The friction plates are faced with burn-proof 
brake lining. 


A Peerless product for every need—Includes 
Peerless Oily Waste Cans, Fire Extinguishers, Fire 
Pails, 50 gallon six bucket 
Fire Tanks, Excelsior Boxes, 
Safety Gasoline Cans—in fact 
all fire prevention and extin- 
guishing er 


The Edgemont Machine Jobbers are requested to write for details. 


Company a Safety Can & eins Mfg. Co. 
Dayton, Ohio 127-129 South Green St. Chicago 
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larger. The disc guides are designed with a view of 
preventing the discs dragging across the faces of the 
seat rings. A yoke bushing provided with ball bearings 
is included, with the idea of taking the thrust and reduc 
ing the power required for operating the valve at a min- 
imum. <All valves are equipped with Dean control. 


Steel-Flex Coupling Corporation, 1712 First National 
Bank building, Detroit, Mich., has recently developed a 
new cushion flexible coupling for installation in trans 


4 





mission systems wherever shafts meet. These couplings 
are made of two sleeves, or plugs, carrying two helical 
connecting springs or driving coils, one inside the other, 
and with two headers or hubs, shrunk over and binding 
these parts into a continuous flexible unit. They are 
made in two standard types, plain for the smaller and 
flanged for the larger sizes. 

The Elwell-Parker Electric Company, Cleveland, Ohio, 
manufacturer of electric industrial tractors and trucks, 
has recently developed an electric truck with carrying 
capacity of 3,000 pounds, with a revolving counterbal 
anced crane mounted on it. It is especially designed for 
use where there is stacking of materials in yard or ware 
house, or for assembly work in machine shops and sim 
ilar work. A heavy vertical steel column, with a long 
bearing in steel pedestal bolted to steel platform on 
truck, supports a 12-foot boom, which may be racked 
in or out by the operator without leaving the driving 


position. The hoist is operated by a separate motor 
direct connected to an enclosed hoist mechanism. The 
controller is located on a dash in front of crane operator. 
The hoist is mounted on a steel frame which houses the 
battery. The battery, hoist and motor all act as counter 
balance. .\ special trip switch mounted on the front of 
the battery box stops the inward motion of the boom as 
set. The crane is capable of handling 3,000 pound loads. 
It is claimed that it will pick up 1,000 pounds at &-feet 
outreach at the side or the end of the platform, or with 
outriggers in position, will pick up 3,000 pounds at 6-feet 
outreach. The boom may be lowered to permit entrance 
at doorways. When not in use, the outriggers may be 
quickly swung in beside the crane column. The truck 
is equipped with 2144x3%-inch drive wheels and 15x31 
inch trailing wheels, all four of which steer. .\ coupler 
is furnished on the rear to permit of use of the truck 
for intermittent tractor service. 

Flexible Steel Lacing Company, 4007 Lexington street, 
Chicago, has placed on the market a new size Alligator 
steel belt lacing, known as No. 1, and designed especially 


CA, SECTION IN HOLDER 
> \ READY TO APPLY 
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for belts from 1/16 to 3/32 inch thick. Formerly the 
sizes put out by the company jumped from No. OO to 
No. 15, and the No. OO was a little too light, and the No. 
15 too heavy to care for the belts for which the new size 
is designed. .\ special holder frame has been added to 
the standard equipment for sizes No. OO and No. 1, to 
facilitate application of these two miniature sizes. 


Catalogs and House Organs 


One Recent Publication Includes 


M. B. Skinner Co., 558 Washington boulevard, Cli 
cago, manufacturer of steam specialties, is publishing a 
miniature house organ, called “The Skinner RKe-seller.” 
Here is a little advice to the mill supply salesmen that 
is found in the latest number: “Of course, we realize 
that vou, a mill supply salesman, have a prodigious num 
ber of items to talk about. All right. That's your great 
advantage over other salesmen. (so through your cata 
log constantly. You can’t read off twenty items hit or 
miss, to an engineer, without finding something he ac- 
tually needs. After eighteen months of slack buying, 
many things are needed—it is the greatest. immediate 
market we have ever known for those who will 
volume through variety.” It also contains descriptions 
of three new products of the company—a leak 
clamp, a gasket cutter, and a valve disc. 


seek 
collar 


Lewis Mill Supply Co., Helena, Ark., jobber of mill 
and steam supplies and heavy hardware, has just issued 
a general catalog of their complete lines. It contains 
910 pages in addition to the index. This company was 


eldvice to Mill Supply Salesinen 


incorporated in 1919, has a capital of $225,000, and 
carries an average stock of $130,000. Its territory com 


prises Arkansas, Mississippi and northern’ Louisiana. 


It employs three road salesmen. The officers are: 
President and business manager, T. W. Lewis; vice 


president, W. H. Howe; secretary, W. C. French; treas- 
urer, R. D. Van Dyke, Jr. The company occupies a 
new three-story building at Ohio and Rightor streets, 
containing a total floor space of 37,000 square feet. 

A. F. Gleockle, Jr., 415 Bay street, Rochester, N. Y., 
manufacturer of metal specialties, has just 
booklet describing a new universal adjustable wall radi- 
ator bracket which he has just perfected and is placing 
on the market. They are designed to meet the require 
ments of a bracket to support wall radiators 
fastening to all types of construction. 


issued a 


and for 


The Paul Maehler Company, 2210 West Lake street, 
Chicago, manufacturer of ovens and foundry equip- 
ment, has published a new catalog describing its com 
plete line of ovens. 



































VOGEL Patented Frost-Proof Chassis 


give satisfactory service, day in and day out, winter and summer 








The material used in the manufacture of VOGEL closets is the best to be obtained. 
The seats are exceptionally strong and durable, the operating levers are of mal- 
leable iron galvanized and will not break, the valve bodies are of good quality brass, 
and the entire fixtures are tested under hydraulic pressure before leaving our 
factory. 


VOGEL PATENTED FROST-PROOF CLOSETS have stood the test of zero 
weather and many thousands have been in use for years without requiring repairs. 
When repairs become necessary, merely remove one valve cap in back of the 
bowl and the rod with operating parts may be 
removed in an instant. 





The VOGEL is the simplest and most durable frost- 


proof water closet made. The price is right. 


SOLD BY ALL JOBBERS 


_ JOS. A. VOGEL COMPANY 


Wilmington, Delaware 












Send for 
complete 
catalogue 





THE U. S. ELECTRICAL TOOL CO. Cincinnati, Ohio 


Boston, New York, Philadelphia, Pittsburgh, Detroit, Chicago, St. Louis, Cleveland, Milwaukee, Houston 











We have customers who have been buying from 
us for thirty-three years. Better join our family. 


The next time you need any Engine and Boiler Trimmings, Plumbers’ 
Supplies, Water Gauges, Gauge Cocks, Air Cocks, Steam and Gas Serv- 
ice Cocks, Bibbs, Basin Cocks, Brass Fittings, etc., mail your order to 


THE McRAE & ROBERTS CO. DETROIT, MICHIGAN 


Long Distance Phone—Cedar 74 
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Reeves Bond Sales Company 


Two Well Known Manufacturers Join Foreces in Chicago Branch House 











\n alliance has been completed between the Reeves 
Pulley Company, Columbus, Ind., and Bond Foundry 
& Machine Company, Mannheim, Pa., in the owner- 
ship and operation of a Chicago branch house. The 
latter will now be known as the Reeves-Bond Sales 
Company, and the two manufacturing concerns will 





REEVES, PRESIDENT MORGAN T. 














A. E. SHIEBLEY, 


MANAGER 


hold equal interests in it. The location of the store 
will be 39 S. Clinton street, the same location as has 
heretofore been occupied by the Reeves Pulley Com- 
pany’s branch. 

In addition to the regular lines manufactured by the 
Reeves and Bond factories, the new company will car 
ry complete stocks of Oneida steel pulleys, Fafnir ball 
bearings, leather belting, shafting, and other products. 
It will also maintain a millwrighting and erecting de- 


partment. ‘The engineers from both factories will be 
at the service of the branch house. 

The officers of the Reeves-Bond Sales Company are 
announced as follows: G. L. Reeves, president; Mor 
gan T. Williams, vice-president; M. Florence Shaw, 
secretary ; John Jewell, treasurer. 








WILLIAMS, VICE-PRESIDENT 














M. FLORENCE SITAW, SECRETARY 

A. EE. Shibley, who has been manager of the Chicago 
branch of the Reeves Pulley Company, will retain 
active management of the new organization. He is a 
graduate of Northwestern University and has been 
connected with the mill supply business almost since 
his graduation. He has been with the 
Reeves company for the past twelve years. The Chi- 
cago branch of the company was established twenty- 
eight vears ago, and has enjoved steady growth. 


associated 
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Victor Balata & Textile Belting Company 


Main Sales Office: 38 Murray Street, New York, N. Y. 
167 N. Market St. Chicago Factories: Easton, Pa. 


Manufacturers of ““V-B” (Victor Balata) Belting and Canvas 
Stitched Belting, for transmission, elevating and conveying— 
also Tractor and Endless Thresher Belts. 


We manufacture all our products 
from the raw cotton to the finished 
belt. We spin our own yarn and 


We carry large and complete stocks 
for immediate shipment at our fac- 


weave our own duck, enabling us to tory, branch stores, warehouses and 
furnish high quality belting with uni- distributing agents, and in all mar- 
formity throughout. eets. 











A few desirable territories still open— Write. 








PICKERING 
“FORCE FEED” OIL PUMPS 


are worthy companions of the Pickering Governor—being made in the 
same careful manner, of simple design and selected materials. 
Intended primarily for Steam Engine Cylinder lubrication, they are 
made in two sizes, i. e., Single and Double Feed. 
The former is here illustrated. 


This is a good live item for any Jobber to handle and we suggest they 
write for particulars and latest prices. 





The Pickering Governor Co., Portland, Conn. 


No. 1 Single Feed Oil Pump 








Our Specialties are sold to Jobbers only The 


r M i 
Hanna “Ball Joint” FRI ya Rae 


Pipe Hanger | CLUTCH 





s the 1 Smashes All Friction Clutch Competition 
Im es : . : 
S Zi ANY dealers have realized this; some joyously— 
some otherwise. If you are one of the latter, 
tron ges think this over— 
hanger ever made. The Moore & White Friction Every Friction Clutch or 
Clutch is one that your cus- Cutoff Coupling that leaves our 
tomers can depend upon abso- shop must be right and IS 
T r lutely. Thirty-five years ago, RIGHT. And when an aarticle’s 
qNote the ball ana way back in ‘86, we started to got quality and _ construction 
: > 1-1 build it. Orders came in thick right and the price is fair— 
socket joint. and fast from the very start, it’s a safe bet that folks will 
° e and we're still doing a rushing ask for and buy it whenever 
@Hanger can Swing In business at the old stand. But they need it — no matter 
. . during the stress of all the whether it’s a pair of shoes, a 
any direction. rush and hustle we have never piano, cigar or a Moore & 
attempted to increase the out- White Friction Clutch. That’s 
put by lowering the original why “M. & W” Clutches are 
qNot necess sary to re- high standard of quality and more in demand today than 
: p £ ay 
move hanger to raise workmanship we set tor our ever. 


: product. NO, SIR! 
or lower pipe. Make 
Hundreds of dealers in Mill Supplies throughout the United States 
realize this through contact with the Clutch itself and through 
Write for Consumer demand. 


**Our Silent Salesman’”’ DROP U 





S A LINE TODAY AND ASK FOR CATALOG “C” 


The Penn Engineering Co. THE MOORE & WHITE Co. 


Sole Makers 
Philadelphia, Pa. 2711 to 2741 N. 15th St., Philadelphia 
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Question of Cash Discount 


Buyer Has No Right to Deduction Because Seller Cashes Check 


ELTON J. BUCKLEY 


\ subscriber of one of the papers which regularly 
publishes these articles is in a controversy with a West- 
ern manufacturer, and it seems they have agreed to 
submit the matter to me and abide by my decision. The 
papers have all been forwarded to me, | have examined 
them and decided the case. | appreciate the contidence 
of these parties, and only regret that I cannot render 
a decision which will suit them both. 

The question involved here should touch every reader 
hereof, and that is why I am using it here. 
my decision in the 


I have sent 
case direct to the parties. 

The case is this: The buver bought certain goods of 
the manufacturer for shipment in March, terms net 
September Ist, 5 per cent discount if paid June Ist. 
March 26th. On June 7th, which 
was seven days past the discount date, the buver wrote 
the seller asking for an extension of the discount period 


on the 


The goods arrived 


first, that the goods arrived later than 
he expected them, and, second, that none of them had 
sold. The manufacturer replied, agreeing to 
extend the discount date on half of them to September 
Ist, and asking for a check for the other half. The 
buver on June 21st sent this check as requested, but 
deducted from it $28.36, being the 5 per cent discount 
which would have been earned if the bill had been paid 
June Ist. With the check went a payment slip showing 
clearly that the buver had deducted the discount. The 
On June 29th 
that he 
allowed 
the dis 


ground, 


been 


seller accepted the check and collected it. 
he discovered it and wrote the buver, asking 
remit the amount, as the discount could not be 
at that late date. 
count on the following grounds: 

L—We entitled to $28.36 discount 
remittance filled out 


The buver demurs at paying 


the 
compan 


because 
the 


are 
sheet was so and 
cashed the check. 

2.—The company should have returned our check if it 
did not wish to accept it that wavy. 

The question therefore is this: Does a buyer who 
at the date of payment is not entitled to a cash discount, 
become entitled to it merely because he sends a check 
from which it has been deducted, and the seller accepts 
the check and collects it? 

I say that in this case the buyer was not at the time 
entitled to the cash discount. 
the discount date had passed, and the seller had only 
agreed to extend the discount period on half the amount 
due. It is fundamental that no buyer is entitled to a 
cash discount when he pays his bill after the discount 
date has passed, in spite of the many subterfuges buvers 
to get it. 


That seems clear, because 


are constantly adopting 

Under the settled law, this buyer is not entitled to the 
cash discount merely because he deducted it from his 
check and the seller cashed it. There are certain cir 
the the 
and the cashing of it will settle an account, however. 
Where, for instance, there is a dispute between buyer 
and seller over how much is due. 
debt is so much, the other party says something differ 
If in the midst of the dispute the party owing the 


cumstances under which acceptance of check 


One party says the 


ent. 


money sends his credit a check for the amount he thinks 
he ought to pay, or any amount less than the amount the 
other party thinks is due, and marks it “in full of all 
claims,” or makes it clear he is sending it as payment in 
full, then the other party, if he accepts it and cashes it, 
is bound and can never collect any more. 

But the law is just the reverse when there is no dis 
pute about the amount owing. 
promise then, and if the debtor sends less than both par 
ties agreed was owed, the creditor can accept it even 
though marked “in full,” and still get the rest. In such 
cases the law says that the creditor cannot be trapped 
in any such way, and even if he agrees to accept as full 
payment less than the amount both parties agree is due, 
he is not bound by it, because there is no legal considera 
tion for the promise. 
there not could the 
submitted to me, any dispute as to the amount due, it 
follows that the case comes under the last 
and the buyer is not entitled to the discount. 


There is nothing to com 


Since was and not be, in case 


cited rule, 


+o 
Donovan Organizes New Company 
Donovan Packing & Rubber Co., 211 Bainbridge street, 
Philadelphia, Pa., has been organized by L. E. Donovan 


to manufacture and deal in packings. Mr. Donovan 


was formerly manager tor Montgomery Bros. Ine., 
Philadelphia, manufacturer of packings. 
—<eor 
Statement of the ownership, management, circulation, ete., required b 
the Act of Congress of August $4, 1912, of MILL SUPPLi ES, published 
Chicago, Hlinois, for April, 1922 State of Hlinois, Count 


monthly at 
of Cook-—ss 

Before me, a Notary Public, in and for the 
personally appeared Clay C. Cooper, who, having been duly sworn accord 
ing to law, deposes and says that he is the business manager of MILI 
SUPPLIES and that the following is, to the best of his knowledge and 
belief, a true statement of the ownership, management (and if a dail 
paper, the circulation), ete., of the aforesaid publication tor the 
shown in the above caption, required by the Act of August 24, 1912, 
embodied in section Postal Laws and Regulations, printed on the 
reverse of this form, to wit: 

1. That the 


State and county aforesaid, 
| 


date 
443, 
names and addresses of the publisher, editor, managing 
editor, and business manager are: Publisher, The Crawtord Publishing 
Ca., 537 S&S. Yearborn street, Chicago; editer, Clay C. Cooper, 537 8 
Dearborn street, Chicago; managing editor, Clay C. Cooper, 337 S. Dear 
born street, Chicago; business manager, Clay C. Cooper, 537 S. Dearborn 
street, Chicago. 

2. That the owners are: names and addresses of 
owners, or, if a corporation, give its name and the name and 
of stockholders owning or holding 1 per cent or more of the total amount 
of stock.) 

B. WW. Crawford-MecNash, Wheeling, W. Va.; Frederick P 
Philadelphia, Pa.; Clay C. Cooper, Chicago, Hl; Fred Newton 
Ann Arbor, Mich.; John Harrison MeNash, Wheeling, W. Va.; 
Trix, Detroit, Mich 

3. That the known bondholders, mortgagees, and other security 
owning or holding 1 per cent or more of total amount of bonds, 
gages, or other securities are: (If there are none, so state.) None. 

$. That the two paragraphs next above, giving the names of the owners, 
stockholders, and security holders, if any, contain not only the list of 


individual 
addresse 


(Give 


Crawtord, 
Scott, 


holder 


mort 


stockholders and security holders as they appear upon the books of the 
company, but also, in cases where the stockholder or security holde: 
appears upon the books of the company as trustee or in any other 
fiduciary relation, the name of the person or corporation for whom such 
trustee is acting, is given; also that the said two paragraphs contain 


statements embracing affiant’s full knowledge and belief as to the circum 
stances and conditions under which stockholders and = security holders 
who do not appear upon the books of the company as trustees, hold stocl 
and securities in a capacity other than that of a bona tide owner; and 
this affiant has no reason to believe that any other person, association, 
or corporation has any interest direct or indirect in the said stock, bonds, 
or other securities than as so stated by him. 
5. That the average number of copies of each issue of this publication 
sold or distributed, through the mails or otherwise, to paid subscribers 
during the six months preceding the date shown above is (This 
information is required from daily publications only.) 
CLAY C.. COOPER, 
Business Manager 
Sworn to and subscribed before me this 29th day of March, 1922 
(SEAL) ROBT. R. GREIG. 


(My commission expires Oct. 27, 1923.) 
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Leather NUTAN Belting 


Neither Oil Nor Severe Overloads Can Stop This Belt 








Last June, the Mountain Ice Company, Newark, 500 kw.—more than three times the operating 

N. J., needed a belt for their new compressor load. 

drive. Schieren Engineering Service recom- - ; ie 

mended a DUXBAK NUTAN Double. These working conditions were severe enough 
} to kill the average belt—but not DUXBAK 

No time could be lost waiting for accessories, NUTAN! 

such as, oil wipers. Result: The belt soon : 

became oil soaked. In addition to this, numer- Another example of what Schieren Engineer 

ous tests showed the operating load to be 90% of ing Service means to buyers of leather belting. 

the motor’s rated capacity and the starting load Put vour belting problems up to them. 

4) XB. 





BELTIN ift anf 
nes. U.S. Pat. Off. ° (on 


Tanners 
Belt Manufacturers 


















Vain Office and Factory 


42 Ferry Street, New York, N. Y. 
TANNERIES: BRISTOL, TENN. 


SERED? 


Distributing Branches and 
Dealers in all leading cities 
tt the world 









Details of Compressor Drive 


Motor Pulley—24 in. in diameter, 600-r.p.m: 
Rated Capacity of Motor—225-h.p. or 170-kw. 
York Compressor Pulley—15 ft. in diameter. 
Length of Belt—86 ft. 4 in. 

Width of Belt—22 in. 

Drive horizontal with slack side on top. 


M-S-22-5 
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PERSONAL 


been appointed manager of the At- 
Company, 48 Binford street, Boston, 


Harry E. Hall has 
lantic Machine Screw 
Mass. 

Robert F. 
Pittsburgh Gage 
vice-president, 


Blair, for a score of years connected with the 
& Supply Company, for some time as a 
resigned a few months ago, and is now 





ROBERT F. 


BLAIR 


manager of the Pittsburgh branch of the 
& Equipment Co., of Philadelphia, well-known distributor 
of mill, mine, railroad, contractors’ and automotive supplies. 
Mr. Blair has been for many years well and favorably recog- 
nized in the mill supply field as a hustler, constant in his 
attendance at the annual conventions. He is second vice- 
president of the National Supply & Machinery Dealers’ 
Association. 


Standard Supply 


Julius Holl, advertising manager of the Link-Belt Co., 
Chicago, has been elected president of the Engineering 
Advertisers’ Association 

Howard E. Smith, formerly sales manager of the Con- 


crete Steel Co., New 


Norton Co., 


York, is 
Worcester, Mass. 
Louis E. Stoner, president of the Jacobs 
ford, Conn., manufacturer of drill chucks, 
from a month’s business trip to Europe. 
William Doughertv has been appointed to the sales force 
of the Independent Pneumatic Tool Co., Chicago, Ill., and 
will be stationed at the company’s Philadelphia office. 
Iles, general manager and treasurer of the Interna- 
tion2l Machine Tool Co., Indianapolis, Ind., has been elected 
president of the Indianapolis Chamber of Commerce. 


now connected with the 
Mfg. Co., Hart- 


recently returned 


Leslie H. Taylor, formerly sales manager of the machine 
tool division of the Greenfield Tap & Die Corp., is now 


general sales manager of the Williams Tool Corp., Erie, Pa. 

George E. Merrill, Jr., who has been associated for sev- 
eral years with the Boston sales department of Manning, 
Maxwell & Moore, Inc., has been granted leave of absence 
due to ill health. 


Erle J. Byerlein has resigned as representative of the 
Osborn Mfg. Co., Cleveland, to enter business for himself 
He had been working on molding machine with head- 
quarters in Milwaukee. 

R. B. Kerr, Jr., has been appointed to the sales force of 
the Ohio Brass Company, Mansfield, Ohio, and will make 
his headquarters at the company’s eastern offices, 50 Church 
street, New York City. 

William S. Trask, who for the past few 
mechanical superintendent of the American Hardware Corp., 
Russell & Erwin division, New Britain, Conn., has resigned 
to enter the automobile business. 


sales, 


years has been 


Howard S. Peck has been succeeded by T. W. 
as comptroller of the S-K-F Industries, Inc., 


Dinlocker 
New York 


City. Mr. Dinlocker has been assistant comptroller of the 
company for the past two years. 
J. Corbet Davis has been appointed sales manager of 


Donnelley & Co., Philadelphia, jobbers of bolts, rivets, wash- 
ers and other supplies. He has been connected for several 
years with Davis Brothers, Philadelphia. 

Louis W. Arny, secretary of the Leather Belting Ex- 
change, Philadelphia, made an address recently on leather 
and leather belting before the Meriden, Conn., branch of the 
American Society of Mechanical Engineers. 


R. W. Shore, formerly manager of the New York office 
of the Defiance Machine Works, Defiance, Ohio, is now asso- 
ciated with the sales department of Russell, Holbrook « 


New 


Spencer G. Gilbert, of Henry Gilbert’s Sons, Harrisburg 
Pa., jobbers of mill supplies, pipe fittings, iron and steel, 
and hardware, has been elected a director of the Pennsyl 
vania railroad to succeed the late Joseph Wood. 

L. S. Cope, formerly metallureical engineer for the 
Steel Ball Co., Ann Arbor, 
metallurgical work of the 
the Cleveland Motorcycle 


Henderson, York, machine tool dealers. 


Hoover 

Mich., is now in charge of the 
National Screw & Tack Co. and 
Mfg. Co., Cleveland, Ohio 


W. J. Metcalf has been appointed assistant to President 
Walter C. Allen of the Yale & Towne Mfg. Co., Stamford, 
Conn. Richard G. Plumley has been appointed manager otf 


the order department of the same company. 


A. H. Tuttle, formerly with the J. L. Mott Iron Works, 
Trenton, N. J., has joined the sales torce of the Noland 
Co.. Inc., mill, steam and plumbing supply jobber, Golds 


boro, N. C., and will make his headquarters at Raleigh, N.C 
The Momsen-Dunnegan-Ryan Co. is a new wholesalc 
hardware house which has located at El Paso, Texas. Ed- 


ward B. Ryan, Jr., is one of the officers. He was formerly 


assistant general claim agent for the United States Steel 
Corporation. 

G. F. Sherratt has been appointed manager of the Vitts- 
burch office of the Chain Belt Co., Milwaukee, Wis., and 


Union Arcade building 
company’s business in the 


will have his headquarters in the 
He will be in charge of all the 
Pittsburgh territory. 

Franklin G. Smith, president and general manager of the 
Osborn Manufacturing Company, Inc., Cleveland, Ohio, man- 
ufacturer of foundry moulding machines, brushes and brooms, 
foundry and platers’ supplies, returned to this country on 
March 25 from a two months’ business trip to Europe 


Ralph Barstow has resigned as general sales manager of 
the Greenfield Tap & Die Corporation, Greenfield, Mass., to 
go into business for himself as merchandising counsellor in 
association with Marquis Regan, Inc., at 21 East 40th street, 
New York City. The resignation becomes effective May 1 
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Sise of of Front of 
Backhon Catalog 
Above tlustrations show comparative sizes of an 800 page 74%4x105%-inch New (National Standard) size catalog 


as agaist a 1200 page 6x9-inch former size. This new sise, on which we are now offering service, allows the 


Ie etes ; hottor Jeooseas -_ = ae R a . mei. faeces a 
listing to better advantage of more goods in one-third less pages at a lower cost than the smaller size, and there- 


SERVICE 


fore, has proved of areater value 

Our Service consists of making your layout, securing the data and cuts, doing 
the compiling, setting the type, submitting proofs of same to you as well as the 
manufacturer for OK, printing and binding the catalogs. This Service also 
includes keeping your salesmen’s loose leaf catalogs continuously up-to-date by 
revising your pages immediately upon receipt of new data from manufacturers or 
information from our clients. This Service eliminates all your catalog troubles. 


NATIONAL STANDARD SIZES COMPILING STAFF 

We build to your individual requirements, Mill a oe aed well ile acai 
Supply, Machinery and Automotive Equipment Cata- Mae! sag en. os bia pe gy Pen 0 ta 
logs in National Standard Sizes, of which the outside BEVERY BE, ONE OF (WHOM, SSSDSCleny Se 

wea nen TEL tks if oe ss the lines you handle, will be placed at your disposal 
measurements are 7'4x105% inches, (type measure ; dies. sana eee ane Macaca P nog Praga “ee 
61%4x9 inches); also Hardware Catalogs in 84x11 o make your layout and thereafter confine his e : 
es ae strictly to your work until your catalog is completed. 


UNIT SYSTEM 


Our Units consist of whole and half pages as well 


INQUIRY INVITED 





as Units of four to eight items to a page, from which We shall be very glad to write you more fully 
you may build your entire layout as per your ideas about our Service, mail samples of our work and 
and selection, enabling you to place in the hands of furnish estimates, or—if preferred—have one of our 
your clients an individual catalog illustrating the representatives call ready to lay out your catalog 
lines you handle exclusively. This places you under no obligation whatever. 








Cuneo-Henneberry Service Company 


451-455 W. Twenty-Second St. CHICAGO 
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Howard Greene has been appointed superintendent of the 
malleable foundry of the Walker Mfg. Co., Racine, Wis., 
manufacturer of automobile jacks. He was formerly assist- 
ant superintendent of the Great Lakes Malleable Co., Mil- 
waukee, and before that had been with the Chain Belt Co., 
Milwaukee. 

W. L. Garcia has been appointed manager of the en- 
gineering and power transmission department of the Fair- 
banks Co., 416 Broome street, New York, and will have 
charge of the shafting, couplings, friction clutches and sim- 
ilar lines. He will also act as sales agent for the Lewellen 
variable-speed transmission. 

R. C. Beaver has resigned as second vice-president of the 
Noland Co., Inc., and has also severed connections as man- 
ager of the Roanoke, Va., branch of the company. G. H 
Shute, first vice-president, will hereafter manage the Roanoke 
branch. W. J. Wood, of the Roanoke office, has been trans- 
ferred to the Winston-Salem, N. C., branch. 

William Ochse has resigned as sales representative ot 
Manning, Maxwell & Moore Co., Inc., Chicago, and has 
become efficiency engineer for the Ohio Machine Tool Co., 
Kenton, Ohio. He had been with the former organization 
for two years and previously had been connected for twenty 
vears with Gould & Eberhardt, Newark, N. J. 

Col. Lloyd E. Jennings, manager of the Crescent Co., 
Meriden, Conn., manufacturer of mechanics’ tools, has been 
appointed sales agent for the American Saw & Mfg. Co., 
Springfield, in the territory comprising Ohio, [linois, Ken- 
tucky, Missouri, Tennessee, Indiana, Michigan and the west 


ern part of Pennsylvania. He will make his home at Findlay, 
Ohio 

\. P. Blackstead, formerly chief engineer of the Camden 
Iron Works, Camden, N. J., and prior to that hydraulic en 
vineer with the Henry R. Worthington Company, New 


York, has joined the engineering staff of the Dayton Dowd 
Company, Quincy, Ill, manufacturer of centrifugal pumps 
fire pumps. He returned Europe, 
he spent six months studying conditions and investi 
recent developments in hydraulic engineering 

W. C. Allen, former manager of the Philadelphia brane] 
of the Black & Decker Mig. C., and later special repr 
sentative, has been appointed branch manager of the 
pany’s Chicago office, with territory including the states of 
IHinois, Wisconsin, Missouri, Towa, Minnesota and North 
Dakota. He has been with the company for three years 
and previously had experience as a jobber’s salesman and 
as assistant manager of sales of the Manley Mfg. Co., York, 
Pa 

©. W. Russell, 537 S. Dearborn street, Chicago, who for 
eighteen years has been compiling catalogs for mill supply 


and has recently from 
where 


vating 


com 


houses, has decided to retire from business. He has sold 
out to Buford Sharp, who will continue the business, but 
will change the name to the Buford Sharp Co. Mr. Russell 


is a resident of Wilmette, IIL, but plans to remove soon to 
Calitornia. He large acquaintance the mill 
supply jobbers. His successor has been connected for some 


has a amone 


time with mill supply houses in the South 
Morgan Wing, formerly secretary and director of Wing & 
Evans, Inc., New York, sales agent for the Solvay Process 


Company, recently reorganized and became president of the 
Robert Wrench Co., 71 Murray street, New York City 
\ssociated with him in the venture are Frederick I’. Robert, 
inventor of the wrench, and vice-president of the company, 
The Robert 
recently been placed on the market. 


and John ©’Day, secretary. wrench has onl: 


It is self-adjusting and 


has ratchet action, is manufactured from high carbon steel, 
and will take both pipes and nuts. 

Wilham S. Van Court, veteran belt salesman, was the 
euest of honor at a dinner given on March 20 by the sales 


iorce of Geo. Rahmann & Company at the Machinery Club, 
New York City. The occasion Mr. Van Court’s 
seventieth birthday. He is a resident of Glen Ridge, New 
Jersey, and a member of one of the oldest Dutch families 
in that state, being a direct descendant of Thomas Van 
Court, who settled in New York City in 1691. A man of 
unusual optimism and energy, he has made a host of friends 
during his long connection with the belting trade. After 
the dinner, his associates presented him with a highly en- 
vraved silver fountain pen as a token of the high esteem in 
which he is held. 


Was 


His son, Lee Van Court, was among the 


the dinner. 


cuests at 





FACTORY ADDITIONS 


_ The Donaldson Lithographing Co., Newport, Ky., plans a 
five-story addition to its plant. 

The Yokel Corp., Hartford, Conn., manufacturer of lamps, 
is building a factory addition, 24 x 94 feet. 

The Flambeau Paper Co., Park Falls, Wis., is enlargine 
its paper and pulp mill at a cost of $110,000. 


The American Radio & Research Co., Medford, Mass., 
has plans for a one-story addition to its plant. 
The Cisco & Northwestern Railroad Co., Cisco, Texas. 


will soon erect a new locomotive and repair works. 
_Hackney Bros., Wilson, N. C., manufacturers of commer 
cial automobile bodies, is building a one-story plant. 

The Bowie Stove Co., East Rome, Ga., will build a one- 
story factory to replace the plant recently destroyed by fire 

The Automatic File & Index Co., Green Bay, Wis., is 
planning additions to its plant at an estimated cost of $75,000 

The Mount Vernon Car Co., Mount Vernon, Ill, is build- 
ing a one-story foundry to cost $200,000, including machinery 

The United States Spring Bed Co., Springfield, Mass., is 
building additions to its plant 
been let. 

The Darco Corporation, Wilmington, Del., plans to erect 
three plant units at Marshall, Texas, 
$500,000. 

The Fuller Brush Co., 547 
will 
new 


The contracts have already 


at an estimated cost of 


\sylum street, Hartford, Conn. 
house in connection 


erect a One-story with its 


factory. 


power 


The Hibbard Manufacturing Co., Joplin, Mo., is building 
an addition to its plant to take care of the f 
sludge tables. 

The Hall & Brown Woodworking 
North Broadway, St. Louis, 
plant to cost $50,000. 

The Whitin Machine Works, Whitinsville, 
facturer of textile machinery, is building 
plant to cost $500,000. 

John P. Sullivan, Broadway and Jetferson streets, Buffalo, 
N. Y., is planning to build an addition to his ice manufactur 
ing plant to cost $50,000 

The Great Northern 
build a one-story 
estimated 

The United Ice & Coal Co., Forster 
Pa. is building a two-story ice 
ating plant to cost $60,000. 

The Amoskeag Mie. Co., 


manufacture of 


Machinery Co., 1913 
plans to build an addition to its 


Mass., manu 
additions to its 


Railway, St. 
car repair shop at 
$85,000 


Paul, Minn., plans to 
Minot, N. D.. at an 
cost of 
Harrisburg, 
and retrige r- 


street, 
manufacturing 


Manchester, N. 


F.. plans to erec! 


new hydroelectric generating plant near Merrimack, N. H., 
at an estimated cost of $2,000,000 

The Southern California Metal & Leather Co., Los 
\ngeles, Calif., is considering plans for rebuilding the part 


of its plant destroyed by recent fire 

The Dm WW; Reedy Elevator Co., Indianapolis, 
building a new two-story plant on South New Jersey 
to cost $50,000, including equipment. 


Ind., is 
street, 


The Charleston Mining & Mfg. Co., Charleston, S. C 
plans to rebuild its grinding plant at Mt. Pleasant, Tenn., 
which was recently destroyed by fire. 

The Andross Worsted Co., Bridge and Charles streets, 
Philadelphia, Va., is building a one-story machine shop 
addition at an estimated cost of $350,000. 

The St. Louis & San Francisco Railroad Co., St. Louis, 
plans enlargements and additions of new machinery to its 


locomotive shops at an estimated cost of $200,000 
The Henry Vogt Machinery Co., Tenth & Ormsby street, 
Louisville, Ky., manufacturer of ice and refrigeration 
chinery, will build additions to its plant to cost $75,000 
The H. W. Johns-Manville Co., New York, has resumed 
construction of its plant at Waukegan, Ill, which 
stopped over a year ago because of business conditions 
The Commonwealth Edison Co., 72 West Adams street, 
Chicago, plans to build a second unit to its power plant 
in the Calumet district at an estimated cost of $7,000,000. 
The Globe Portland Cement Co., 416 McKnight building, 
Minneapolis, Minn., is building a new plant at Dubuque, 
lowa, at an estimated cost of $1,600,000, including equipment 


Mla 


Was 




















MLL QUPPLIES 


FOR NINETY-FOUR 
YEARS 





IN EVERY UNDER EVERY 


KINDOF § {S[JPREME} — cumatic 


TIMBER CONDITION 


R. HOE & CO. 


NEW YORK 
America’s Oldest Saw Manufacturers 














Reputation 


The reputation of any company depends upon its product. We are jealous of 
our good name and are willing to back up every claim we make to the fullest 
degree. That is one of the reasons why Diener Products are good for repeat 
business. 


Diener Fire Extinguishers and all other products of this company enjoy a repu- 
tation that is enviable. You should join the prestige you have built with the 
reputation of the Diener Line and get the business in your territory. 


If you are a jobber who appreciates a connection with a company 
that believes in the foregoing, write for additional details—Now. 


Geo. W. Diener Mfg. Co. 


400-416 Monticello Ave., Chicago 








Write for Com- 
plete Catalog 


showing Fire Ex- 
tinguishers, Oily 
Waste Cans, Ex- | 
celsior Cans, | 
Safety Cans, Shop 
Cans, etc. 
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The Watsontown Door & Sash Co., Watsontown, Pa., 
plans to rebuild at once the section of its plant which was 
recently destroyed by fire with a loss estimated at $150 000. 

The Federal. Radio Laboratories, Inc., 403 W. First street, 
Elmira, N. Y., will enlarge its plant by the addition of a 
machine shop for the manufacture of metal radio equipment 
and parts. 


The L. E. Lynd Mfg. Co., Canal street, Mechanicsville, 
N. Y., manufacturer of hardware and metal products, will 
rebuild its three-story factory, which was recently partially 
destroyed by fire. 

The Chicago, Rock Island & Pacific Railroad Co. plans 
to construct a new machine shop and woodworking plant at 
Cedar Rapids, Iowa. A. T. Hawk is engineer of buildings 
for the company. 

The Gilbert & Bennett Mfg. Co., Georgetown, Conn., man- 
ufacturer of wire cloth, will build a three-story and _ base- 
ment addition to its main plant, and also plans additions to 
its plant at Wireton, III. 

The W. J. Hyland Mfg. Co., 151 Dwight street, Spring- 
field, Mass., manufacturer of plumbing supplies, will build 
a three-story brick and steel plant on Liberty street at an 
estimated cost of $45,000. 

The Meisel Press Mfg. Co., 944 Dorchester avenue, Bos- 
ton, manufacturer of printing presses and other products, is 
building a one and two-story addition to its factory at a 
cost of $250,000, including machinery. 

The Northern Boiler & Structural Iron Works, Appleton, 
Wis., plans to erect a new machine shop on the site of its 
present plant at a cost of $75,000. The present building will 
be kept intact during the building operations. 

The Blyestone Mfg. Co., Cambridge Springs, Pa., manu- 
facturer of concrete mixing machinery, will rebuild its works, 
which were recently destroyed by fire. Pending construc 
tion, it has leased the plant of the Triangle Tool Co., Erie, 
Pa. 

The C. A. Shaler Company, Waupun, Wis., is building a 
new factory to replace the group of buildings destroyed by 
fire two months ago with loss of $300,000. The company 
manufactures tire and vulcanizing equipment and other 
specialties. 

The Studebaker Corporation, South Bend, Ind., manufac 
turer of automobiles, plans to build a new power house 
addition to its automobile works, at an estimated cost of 
$750,000, and also a storage and shipping building at an 
estimated cost of $500,000. 

\. W. Jack Corporation, Lockport, N. Y., manufacturer 


of asbestos millboard and cement, has plans for a new 
factory to cost $350,000. A site has been purchased at Mill 
street and North Transit road. The plans have not yet 
been completed, but the length over all of the plant will be 
500 feet with a width of 164 feet in the finishing room, 47 
feet in the machine room, and 128 feet in the raw material 
storage building 


NEW FACTORIES. 
The Magic Ice Co., Endicott, N. Y 
one-story ice-manufacturing plant. 


The American-Aluminum Metal Products Co., Burbank, 
Calif., is building a new plant to cost $100,000. 


., is building a new 


Louis Keurn, Portland, Ore., will build a new one-story 
machine shop at East Second and Oregon streets. 

The Electric Alloy Steel Castings Corporation, Warren, 
Ohio, plans to erect a new plant in the near future. 

The Central Ice & Storage Co., Vineland, N. J., will build 
a new plant to cost $300,000, including equipment. 

The Armstrong Bros. Tool Co., Chicago, has purchased 
a water front site for a new plant at Astoria, Oregon. 

The Fresno Tire & Rubber Co., Fresno, Calif., plans to 
start soon on construction of a new plant at Selma, Calif. 

The Wearwell Tire Co., New Castle. Pa., mannfacturer 
of automobile tires, is planning to build a new one-story 
plant. 

S. S. Herrick, Adeline street, Oakland, Calif., will build 
a new one-story machine shop at Eighteenth and Campbell 
streets. 

The William Gilmore Auto & Machine Co., Meridian, 
Miss., is building a new one-story machine shop to cost 
$50,000. 


_ The Taylor Products Co., Kalamazoo, Mich., will build a 
five-story cold storage and refrigerating plant at a cost of 
$80,000. 

The Mebane Wrench Co., 123 Third street, Newton, N. C., 
will erect a new one-story factory to make adjustable 
wrenches. 

The Pfaler Mfg. Co., Leipsic, Ohio, has plans for a new 
factory. This company was recently organized by William 
Z. Ptales. 

Whe ALS: Kreider Shoe Co., Lebanon, Pa., is building a 
new tour-story factory at Tamaqua, l’a., at an estimated cost 
of $110,000. 

The Johnstown Terminal Warehouse Co., Johnstown, Pa., 
is building a new six-story warehouse at an estimated cost 
of $300,000 
_The Greene Machine Co., Watertown, N. Y., of which 
C. H. Greene is the head, plans to erect a new one-story 
machine shop. 

The Paasche Air Brush Co., Chicago, is erecting a new 
two-story tactory at 1909 Diversey parkWay, at an estimated 
cost of $100,000. 

The N. E. Ice Mfg. Co., Luroy and Front streets, Phil- 
adelphia, is building a new plant for manufacturing and 
storage purposes 

The Hugh Lyons Co., Lansing, Mich., is erecting a new 
two-story steel factory for the manufacture of fixtures and 
automobile bodies. 

The Michigan Tool Co., 402 E. Jefferson avenue, Detroit, 
Mich., will build a new factory at Mack avenue and the 
Detroit Terminal railroad. 

The L. W. Smith Co., jewelry manufacturer, is erecting 
a one-story factory on the southeast corner of Lake street 
and Kilbourne avenue, Chicago. 

The Kay Bee Mfg. Co., Los Angeles, Calif., will soon 
erect a new factory on South Park avenue, to manufacture 
ignals and electrical equipment 

The S. Heller Elevator Co., 250 Milwaukee street, Mil 
waukee, will build a new four-story factory at Milwaukee 
and Buffalo streets, to cost $75,000, 

The Southern Refrigerating Co., Johnson City, Tenn., 
plans to erect a new ice and cold-storage plant at an esti 
mated cost of $200,000, including equipment. 

The National Can Co., 36 Washington street, Boston, 
Mass., will build a new two-story plant on Locust street, 
South Boston, at an estimated cost of $125,000. 

Parker Axles, Inc., Gotham National Bank building, New 
York, is building a one and two-story plant at Poughkeepsi 
N. Y., for the manufacture of automobile axles 

The Conley Tin Foil Co., New York, is building a one 
story plant on Woodhaven avenue, Long Island City, at an 
estimated cost of $175,000, including machinery 

The Natural Abrasive Mining Co. of America, Waynes- 
ville, N. C., will soon erect a new grinding mill and operat- 
ing plant at Willets, N. C., at a cost of about $100,000 

The Bay-City Freezer Co. Bay City, Mich., plans to 
erect a new ice-manufacturing and cold-storage plant. The 
company was recently organized with a capital of $120,000 

The National Lamp Works of the General Electric Co., 
Cleveland, Ohio, plans to erect new works at Glenwood 
Park, New Albany, Ind., at an estimated cost of $1,000,000 

The Liberty Ice & Cold Storage Co. 410 Crutcher & 

Starke building, Louisville, Ky., will build a new ice-manu- 
facturing plant to have an initial capacity of 200 tons per 
day. 
The Advance Boiler Co., Poughkeepsie, has awarded con- 
tract for a new foundry to cost $100,000. It will be a one- 
story building and will contain 30,000 square feet of floor 
space. 

The National Stamping & Electrical Works, Chicago, has 
awarded the contract for a new one-story factory to be 
erected at 3238 W. Lake street at an estimated cost of 
$60,000. 

W. E. Higman and H. B. Mason plan to build a new ice 
and refrigeration plant at Atascadero, Cal., at an estimated 
cost of $200,000. They have completed organization of a 
new company. 

The Underpinning & Foundation Co., 290 Broadway, New 
York, will build a new two-story plant at Degnon Terminal, 
Long Island City. The cost of the buildings is estimated 
at about $200,000. 
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SPECIALTIES FOR MILL SUPPLY JOBBERS 
Who are Seeking Opportunities for Sales and Profit 
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TRADE MARK 


A SPECIALTY YOU SHOULD SELL 
If You Want New Business and More Profit 


A higher temperature may be used with 


this fluid than any other. It turns out 
more work per day with less labor. 


Write for Price List and Discounts 


JOHNSON MANUFACTURING CO. 
729 W. Washington Blvd., Chicago 


SEND FOR OUR REVISED PRICE LIST OF 
STANDARD IRON and STEEL STUDS 


ill | wi 





We recently acquired the entire equipment of one of the best equipped 
shops for the manufacture of studs and threaded rods. 


We Also Manufacture a Line of 


Malleable and Drop Forged Thumb Huntington Pattern Emery Wheel 
Screws and Nuts Dressers and Cutters 

Victor Small Screw Clamps Victor Gas Solder Iron Furnaces 

Malleable Carriage Clamps Victor Soft Metal Face Hammers 
Special Studs and Screw Machine Products made to individual requirements 


VICTOR PRODUCTS CORP. 


Office 


Factory 
560 Van Buren st, 


CHICAGO 2631 Belmont Ave. 





Your Customers Know 


The Quality Of 
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SAVES POWER SAVES WONEY | 





Packed in high class printed cartons of 6, 


12, 25, 50 or 72 pounds. Shipments made 
subject to approval. Write for informa- 
tion and our jobbers’ proposition 


The Jobbers Manufacturing Co. 
950 Webster Bldgz., Chicago 





Stock 
Valve Tools 


When times are good 
Skinner Valve Reseat- 
ing Tools sell because 
they save time. 

when times are poor, 
because they save 
money. Stock them—sell 
them. 


Write for Catalog of Pipe Repairs and Valve Reseaters 


M. B. SKINNER CO. 


558-562 Washington Boul., Chicago 





LAWN SPRINKLERS 
CY ) _ 





Write for catalog and prices 


SCHLANGEN BROS. CO. 
{ 2435 Irving Park Blvd., 


Makers of a Full Line of Hose 


Chicago 


Fittings 


DAVIS VALE 
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Float Valves 
Steam Traps 
Flow Regulators 


Pressure Regulators 
Back Pressure Valves 
stop and Check Valves 
Exhaust Relief Valves 


Write to the G. M. Davis Regulator Co. 


111 Milwaukee Avenue, Chicago 


Special Valves 


for details of money-back 


guarantee. 











MODERN GRINDER MFG. CO. 
Milwaukee, Wis. 
SUPER QUALITY 
Tool 


Grinders and 


\ ises 


Built Mechanically Right 


Clamp 


Sales Representatives 
SURPLESS, DUNN & CO. 
NEW YORK CHICAGO re 
74-76 Murray St. 34 No. Clinton St. — 
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MORGAN VISES 


Guaranteed Against Breakage 


=) 





All parts are carefully 
machined to insure 
perfect interchangea- 
bility. 


The jaws are equipped 
with renewable tool 
steel faces which add 
100% to life of vise. 


Write for New Catalog 
and Discount Sheet 


MORGAN VISE CO. 


35 S. Desplaines St. 


CHICAGO 
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Stroh & Wilson, 514 West 125th street, New York, plan 
to erect a new plant on a site recently purchased on 125th 
street. The company’s line includes brass goods, pipe and 
plumbing supplies. 

The Webster Fruit Growers’ Co-operative Association, 
Webster, N. Y., will erect a new one-story cold storage and 
refrigerating plant in connection with a new packing plant. 
The estimated cost is $150,000. 

The Croft-Riley Co., Weleetka, Okla., will erect a new 
one-story machine shop for manufacturing oil well equip- 
ment and machinery parts. The company 
vanized with a capital of $100,000. 

The Remington Oil Engine Co., Stamford, Conn., plans 
to erect new manufacturing units at Glenbrook, Conn. The 
company, which went into the hands of receivers in Febru- 
ary, last year, has been reorganized. 


Was Tre cently or- 


The Heslar Radio Corporation, Indianapolis, Ind., is said 
to be seeking a site for a new factory to manufacture radio 
supplies. The company was recently incorporated. It has 
purchased the Capital Radio Supply Co. 

The Liberman Manufacturing Co., Seventeenth and Vine 
Philadelphia, has acquired the factory property at 
Twentieth street and Allegheny avenue, for a new plant 
for manufacturing cigar-making machinery 


streets, 


The Brooklyn Retail Butchers’ Corporation, Brooklyn, N. 
Y., is planning the erection of a new four-story cold storage 
and refrigeration plant. Henschlen & McLarsen, 1637 So. 
Prairie avenue, Chicago, are the architects. 

The Wilton Tool Co., Sharon, Pa., will soon start work on 
the construction of a new plant, which will be composed of 


two machine shops, an office building and other units. Ma- 
chinery will be moved from its old Detroit plant. 

The Belknap Hardware & Mig. Co., Second and Wash- 
ington streets, Louisville, Ky., is soon to build a_ twelve- 


story factory and warehouse at an estimated cost of $1,000,- 

000. The plans were recently placed under revision 
Montclair Rink & Ice Co., Montclair, N. J., plans to erect 

an ice-manufacturing and refrigeration plant in connection 


with a skating rink. George W. Backoff, 9 Clinton street, 
Newark, N. J., is architect, and the estimated cost is $200,000. 
The Patuxent Clay Products Co., 210 Equitable building, 


Baltimore, Md., plans the construction of a new plant at 
Patuxent, to manufacture hollow tile. A site has been 
secured. The cost of the buildings and equipment is esti- 
mated at $100,000. 

The Harvey & Sisler Warehousing Corporation, Wilming- 
ton, Del., plans to construct a new ice and cold storage 
plant at an estimated $200,000. Morton Harvey, 
1404 Gilpin street, is president of the company, which was 
recently organized. 


cost ol 


The Kentucky Refractories Corporation, Covington, hy) 
plans to erect a new plant at Russell, Ky., for the manufac- 
ture of fire brick, furnace linings and other products, at an 


estimated cost of $300,000. The secretary and treasurer of 
the company is A. J. Ivey. 
The Richelieu Motor Corporation, 649 Mattison street, 


\sbury Park, N. J., has plans for a one and two-story plant 
at an estimated cost of $200,000. The company was organ- 
ized under the laws of Delaware, with a capital of $2,000,000, 
to manufacture automobiles. 

The Smoot-Holman Co., Los Anveles, Calif., plans to erect 
a new plant to manufacture stamped metal and other prod- 
ucts. A site of about 5 acres has been acquired at Ingle- 
wood, Calif. The company is a_ re-organization of the 
American Enameling & Stamping Works. 

The Ever-Ready Heater Co., Inglewood, Cal., plans to 
erect a new factory for the manufacture of heaters and heat- 
ing equipment. The company, which was recently organized 
with capital of $500,000, has acquired a site of five acres ot 
land near the plant of the Hicks Dovetail Lath Co. 

The General Iron Works Co., Denver, Colo., plans to erect 
new factory buildings at an estimated cost of $750,000. The 
Colorado Iron Works, Denver Engineering Works, Stearns- 
Rogers Mig. Co., and the Queen City Foundry Co. are in- 
cluded in the company and will have space in the new works 


The Auto-Treat Co., Perth Amboy, N. J., plans to estab- 
lish a factory to manufacture gasoline and oil pumping 
machinery and parts. The company recently incorporated 


with a capital of $1,000,000 
Porcelain Works, Perth 


new company. 


Abel Hansen, head of the Ford 
Amboy, will be president of the 


INCREASED CAPITAL 
The Safety Semaphore Co., Louisville, Ky., has increased 
its capital from $20,000 to $75,000. 
; The Sterling Brass Co., Cleveland, Ohio, has 
Its capital stock from $100,000 to $3,000,000. 
The American Electric Fusion Corp., Chicago, has in 
creased its capital stock from $20,000 to $40,000. 
Che Eastern Connecticut Power Co., Norwich, Conn., 
increased its capital from $1,500,000 to $4,000,000. 
The Bossard Railway Signal Corp., Troy, N. Y. 
creased its capital stock from $150,000 to $500,000, 
The Sperry 


increased 


has 
has in- 


Engineering Co., New Haven, Conn., has in 
creased its capital stock from $25,000 to $225,000. 
The St. Lawrence Boat Works, Ogdenburg, N. Y., has 
increased its capital stock from $25,000 to $75,000. 

he Bronze Corp., Freeport, N. Y., has in- 
creased its capital stock from $450,000 to $1,250,000 

The Drake Mig Co., New Haven, Cann., has increased its 
capital stock from $30,500 to $120,000. 
factures automobile radiators. 

The Lyons Level & Tool Co., New Haven, Conn., has in- 
creased its capital from $50,000 to $150,000, and has changed 
its name to the Lyons Mig. Co. 

The Bi Shoe Polishing Machinery Co., 
Bryan, lexas, has increased its capitalization from $75,000 
to $150,000, and plans to enlarge its plant for an automobile, 
machine and eveneral repair plant. 


Columbian 


The company manu- 


Bryan Automatic 


NEW INCORPORATIONS 

The Universal Tool Co., Garwood, N. |] 

porators, William H. Osborne, Ir., 
Blair Reilly, all of Newark, N. J. 

The Vulcan Iron Works, Galveston Texas, $100,000, 1 

manutacture oil well equipment; 


J., $125,000; incor 
Daniel B. Smith and 


incorporators: 


hse Ben Sass, 
Joseph Bader and William J. Cain 

The Allen D. Cardwell Mfg. Corp., Brooklyn, N. Y., $500,- 
000, to build radio apparatus; incorporators: F. LL. Carver. 
C. E. Prettyman and M. M. Messinger. 

The Industrial Machine Corp. 501 E. Preston. street. 
saltimore, Md., $200,000; incorporators: Whitney W. Jones. 
Herman Gamse and Addison W. Brock. 

The Randolph-Andrews Electric Co., Trenton, N. |., $100, 


OOO, machinery; incorporators: 
KF. Andrews and Chalmers E. 

The Baltimore Tank & Tower Co., 1223 
street, Baltimore, Md., $500,000; incorporators: 
Brehn, Julius Wyman and John B. 


Arthur E 
Vanaglen. 


Randolph, Charles 


lLeadenha 
Henry A 
Berger 


The Murdock Dishwashing Machinery Co., Marion, Ohio, 


$250,000; incorporators: Parmly H. Ryder, Hueh A. Me 
Kinnon, Elmer B. Fidler and Fred B. Scherff. 

The Marathon Co., Attleboro, Mass., $200,000, to manu 
facture jewelry; incorporators: Samuel M. Einstein, Harry 


EK. Robinson and Max M. Forman, Providence, R. I. 


The American Steel Corporation, Milwaukec 
manufacture iron and steel products; incorporators: A. | 
Vollbrecht, George A. Affeldt and B. Glenn Tarkington 

The Swedish Charcoal Steel Producers, New York, $50,000: 
incorporators: Kk. Sandelin, W. L. Batt and J. A. Vaughan 
The company’s representative is F. J. Knorr, Albany, N. Y 

The Self-Change Making Drawer Co., Allentown, Pa.. 
$100,000, to manufacture automatic drawers for cash revis 


ters \llentown 


$100,000, to 


The company is to establish a new plant at 
The James E. Blake Co., Attlebore, Mass., $200,000, t& 
manufacture jewelry; incorporators: William H. Blake, Al 
bert E. Hathaway and Edwin R. McCormick, Taunton, Mass 
The Gellman Wrench Corp., 138 W. Washington street, 
Chicago, to manufacture and deal in machinery and tools: 


incorporators: C. J. Schussler, I. C. Gellman and A. W. Gell- 
man. 

The Walden-Stax Mfg. Co., Worcester, Mass., $99,000, to 
build) machinery and manufacture tools; incorporators: 
Frederick I). Walden, G. Everett Stackpole and John D 
Gardiner. 

The Star Nipple Co., North Chicago, Ill, $100,000, to 


manufacture and deal in machinery, tools and other prod- 
ucts; incorporators: Thomas Rankin, W. F. 
G. A. Burgess. 


Rankin and 
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SPECIALTIES FOR MILL SUPPLY JOBBERS 
Who are Seeking Opportunities for Sales and Profit 















Would you like to 
know about 


Sweetland Chuck 
Service? 
Our Catalog No. 11¢ 


1 show you. 
Now Ready. 


THE HOGGSON & PETTIS MFG. CO. 
NEW HAVEN, CONN. 


This is New 


the Ad—not the Company 





California Tanning Company 


TANNERS AND MANUFACTURERS OF 
Chrome, Indian Tan and Raw Hide 


LACE LEATHERS 


Chrome Hand Leathers in Two Patterns and 
Three Weights—Leather Aprons 


1909 Shenandoah Ave., St. Louis, Mo. 














MASON 


Reducing Valves 
ARE STANDARD 


Do You Carry 
Them in Stock? 


MASON REGULATOR CO. 


BOSTON, MASS. 











TheWhitman & Barnes Mfg Co. 
TWIST DRILLS & REAMERS 


AKRON, OHIO, U.S-A. NEW YORK LONDON 








PORTER’S BOLT CLIPPERS 
““Easy’’, “(New Easy”’, “‘Allen Randall’’ 


——— el 











BENEFITS THE DEALER 


30 YEARS ADVERTISING 


THE GOODS FOR WHICH THERE IS A DEMAND 








H. K. PORTER, Everett, Mass. 


The Best and Most Rene 
Car-Mover Made 


In strength, power and push the ATLAS Car-Mover 
is without an equal. The unique design and con- 
struction of the spurs make slipping impossible. 













One man with the ATLAS can easily move a loaded 
car, while 12 men without it can hardly budge an 
empty car. 


Let us tell you all about its many fea- 
tures. Write for literature and prices 
Appleton 
Car-Mover Co. 








The No. 401 Champion 
Steel Rivet Forge 


can be seen working on 99 out of 
every 100 structural steel buildings 
being built in the United States to- 
day. The same may be said of all 
railroads, bridge builders, boiler 
makers, ete The No. 401 Forge 
has not only been adopted by this 
class of trade in the United States, 
but also throughout the entire 
world. 

Carried in stock by all the lead- 
ing mill supply jobbers, 


Write for catalog and price sheet. 


Champion Blower & Forge Co. 


Lancaster, Pa. 


















“Quality 
Protects 
Profits” 


All Our 
Distributors 
Successfully 
Selling ~~ 


Reg. U. S. Pat. Off. 
OUR LINE INCLUDES 


Complete Welding, Cutting, Brazing, Lead Burn- 

ing and Decarbonizing equipments. Non-Flash 

Torches, Gas Regulators, Acetylene Generators, 

Cylinder Trucks, Welding Rods, Fluxes and Accessories. 
Write for ‘Torchweld Equipment Co. 
our Sales 


Proposition FULTON & CARPENTER STS., CHICAGO 
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NLL QUPPLUES 








The Minerva Metal & Novelty Co., New York, $50,000, to 
manufacture novelties; incorporators: B. Moses, A. Corey 
and D. Schneer. The representative is E. Morganlander, 
1540 Broadway. 

The American Radiophone Corp., 1140 Otis building, Chi- 
cago, $110,000, to manufacture and deal in radio apparatus; 
incorporators: George McClellan Hoke, Albert E. Davis and 
A. M. Johnson. 

The Michigan Porcelain Tile Works, Ionia, Mich., $100,- 
000, to manufacture tile products; plans have been drawn 


for a one-story and basement factory. Harry FE. Kidder is 
general manager. 
The Special Utilities Machine Co., New York, $250,000; 


incorporators: C W. Spear, H. R. Mainhall and D. V. Wall 
The company’s representative is J. B. Brockway, 1476 Broad- 
way, New York. 

The Lawless Automatic Gate Co., 63 Adams street, Chi- 
cago, $50,000, to manufacture and deal in safety devices and 
other products; incorporators: A. W. Smallen, W. H. Cobb 
and L. L. Lawless. 

The McCabe Boiler Works, Newark, N. J., 
porators: Eugene F. McCabe, John P. 
McCabe. This company 
a number of years. 


$150,000; incor 
Ford and John M. 
has been in business as a firm for 


The Jones Road Machinery Corporation, Galva, IIl., $50, 
000, to manufacture and deal in road and agricultural ma- 
chinery; incorporators: N. I. Dexter, E. H. Fielder, Georg: 
A. McClintock and others. 


J. S. Hartley, Inc., Boston, Mass., $500,000, to build ma- 
chinery; incorporators: George Bb. Arnold, Stoneham, 
Mass.; Charles W. MeDermott, Brookline, Mass., and 


Thomas H. Ray, Wellesley, Mass. 
The Duncan Electric Cooker Co., 20 E. 


Jackson boulevard, 
Chicago, 


$125,000, to manufacture and deal in electric de 
vices and equipment; incorporators: Charles C. Bartlett, W 
A. Duncan and Edward C. Lindsey. 

The Cooper Co., Ellwood, Ind., $50,000, to succeed the Ell 
wood Foundry Co., manufacturing gray iron castings; of- 
ficers: president, Clayton C. Cooper, vice-president, W. T. 
McNamara, and secretary-treasurer, A. Levi. 

The Pioneer Auto Heater Co., Cincinnati, Ohio, $50,000, 
to manufacture automobile heaters and other equipment; 
plant will be located at 2682 Madison road, in connection 
with the Scott-Spencer Automobile Tool Co. 

The Commonwealth Envelope Co., Worcester, Mass., $50,- 
000, to manufacture envelopes, paper, containers and acces- 
sories; incorporators: Narcisse J. Lavigne, Charles H. Ros 
seel and others. Plant will be at 1446 Grafton street. 

\shlund, Fager & Weiterer, New York, $50,000 to manu 


facture sheet metal and fireproof windows; incorporators: ] 


\. Fager, G. Weiterer and C. Ashlund. The company’s 
representatives are Groch & Weiss, 233 Broadway, New 
York. 

The Stevens-Prentice Mfg. Co., Milwaukee, $50,000, to 
manufacture mechanical devices; incorporators: Fred W 
Brown, Charles Stevens and Lloyd M. Prentice. The ad- 
dress of the last named is 199 Twenty-third street, Mil 
waukee. 

The A. O. Davis Machine & Mfg. Co., Virden, IIl., $100,- 
000, to manufacture engines and tractors. It is reported 


that the company does not expect to build its own factor) 
for some time, but has let contracts for the manufacturing 
of its products. 

The Monarch Mfg. Co., Inc., 625 West Jackson boulevard, 
Chicago, $100,000, to manufacture and deal in automobile 
accessories and other products; incorporators: George 
Abrahams, Leo W. Froehlich, James W. Brown, Benjamin 
Franklin and others. 

The Ster-o-Lock Mfg. Co., 417 So. Dearborn 
cago, $50,000, to manufacture automobile 
machine shop equipment; officers: Bertram W. Coltman, 
president; Joseph E. Krass, secretary and general manager; 
Edward J. Krass, treasurer. ; 

The Palmer Steel Co., Holyoke, 
Earl Palmer, Memphis, Tenn., Raymond FE. Palmer and 
Wayne F. Palmer. Raymond E. Palmer was formerly chief 
engineer for the Stevens-Duryea Company, which recently 
completed a new factory at Willimansett, Mass. 

The Ohio Cash Register Co., Dayton, Ohio, $300,000, to 
manufacture a low-priced cash register; incorporators: 
George N. Lingham, William M. Carroll, Fowler Mold and 
Andrew Iddings. The company is to occupy 


street, Chi- 
accessories and 


Mass.; incorporators: 


temporary 


quarters in the plant of the Carroll Engineering Co., Xenia 
avenue, Dayton. 

The Schaynen Mig. Co., Topeka, Kansas, $50,000, to manu- 
facture thermo fire and refrigerator control; the company 
plans to build factories at Topeka and Kansas City; officers: 
George W. Seitz, Salina, Kan., president; E. C. Hayes, To- 
peka, first vice-president: Rk. D. Teasley, Topeka, second 
vice-president: W. R. Walker, Topeka, secretary; J. C 
Baughman, Los Angeles, Cal., treasurer. 


GENERAL NEWS FROM THE FIELD. 
The Cleveland office of William W. Stamets, 
tool dealer, has been moved to 874 Kirby building. 


machine 


The Chicago Pneumatic Tool Co. has moved its Boston 
branch from 182 to 172 High street. It is in charge of F. V 
Sargent. 

Frank M. Underwood, retired manufacturer of belting, died 
at his home in Auburndale, Mass., on April 3. He was 74 
years old. ~ 

The Belmont Packing & Rubber Co. has moved its Chi- 
cago branch office from 3&8 North Franklin street to 170-172 
North Franklin street. 

The Air Reduction Sales Co., 342 Madison avenue, New 
York City, and the Davis-Bournonville Co., Jersey City, N. J., 
have been consolidated 

The Wright-Hibbard Truck Co., Buffalo, N. Y., has pur- 
chased the Collins Iron Co. building at Phelps, N. Y., and 
will use it for manufacturing electric industrial trucks. 

G. A. Ball Bearing Mfg. Co. is now located at its new 
one-story factory at 3305-3335 West Harrison street, Chicago. 
The building is of brick, saw-tooth construction and entirels 
modern. 

Vandyck-Churchill Company, dealers in machine tools and 
equipment, announce the removal of their executive and sales 
offices from the Singer building, 91 Liberty street, to 52 
Vesey street, New York City. 

The Ware Nipple & Coupling Co., Ware, Mass., recently 
held its annual meeting and elected the following officers: 
President, Benjamin D. Ballantine; treasurer, Donald W 
Howe; clerk, Lucius H. Moore. 

The New Britain Machine Co., New 
recent stockholders meeting, held its 
officers. Among the directors elected is VP. K. Rogers, 
treasurer of the Skinner Chuck Co., New Britain 

The Hartwell Machine Co., Waltham, Mass., which re- 
cently moved into a new plant, is now manufacturing plumb- 
ing specialties, in addition to doing a jobbing business in 
iron, steel and brass products. Guy R. Hartwell is president 
of the company. 


Britain, Conn., at its 
annual election. of 


Sharon Pressed Steel Co., Sharon, l’a., announces the fol- 
lowing additions to its sales department: W. C. Ames has 
been appointed district sales manager at 20 East Jackson 
boulevard, Chicago, Ill, and Ralph E. Phillips has been ap- 
pointed district sales manager with headquarters at 66 Broad- 
way, New York City. 

The Trinity Supply Co., Inc., is the name of a new supply 
house which has been organized in New York City to spe- 
cialize in the sale of hardware and marine supplies. It was 
organized by T. J. Slattery, formerly purchasing agent for 
William Farrell & Sons, coal dealers, and also for the New 
York City dock department 

The International Blower Co., which was organized re- 
cently at Hartford, Conn., with a capital of $50,000, has pur- 
chased the entire business of the Connecticut Blower Co., 
Hartford, including the machinery, tools, stock, equipment 
and other assets, and has removed to the company’s new 
factory, 345 Trumbull street. 

The Tennessee Mill & Mine Supply Co., Knoxville, Tenn., 
jobber of machinery, mill, mine, electrical, garage and auto 
supplies, has leased a four-story building on State street, 
Knoxville, for a new plant in which to manufacture mining 
equipment and supplies. George H. Manning is president 
and general manager of the company. 

The Cleveland office of Manning, Maxwell & Moore, Inc., 
has been closed and the territory heretofore handled through 
that office has been combined with the Pittsburgh territory, 
under control of the district sales manager of the latter 
place. E. E. Winship will still continue in charge of the 
sales in the Cleveland territory but will make his headquar- 
ters at Pittsburgh. 
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“RENEWO” 


(Bronze Body) 


Fig. 73, Medium Pattern 
for 200 Ibs. W. S. P. 
Fig. 16, Extra Heavy for 
300 lbs. 
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‘America’s Best since 1862" 


THE LUNKENHEIMER ce: 


—="QUALITY "=—— 


Largest Manufacturers of 
High Grade Engineering Specialties 
in the World 


Chicago CINCINNATI,U.S.A. cordon 


Export Dept. 125-129 Lafayette St., 
ew York 
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“FERRENEWO” 


(Ferrous Body) 
Fig. 1021 


for pressure up to 
150 pounds 
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Warerchangeable- 


and renewable as well, and this applies to all wearing or bearing 
parts of Lunkenheimer ‘‘Renewo” and “Ferrenewo”’ valves. 


Standardization throughout a plant, with its resultant econ- 
omies is easily accomplished with the ‘‘Renewo-Ferrenewo”’ com- 
bination,—‘“‘Renewo”’ Valves for the high pressure lines and 
“Ferrenewo” for the low pressure lines, with only one set of 
repair parts necessary to meet any emergency. Both types also 
embody the well known Lunkenheimer Regrinding seat feature. 


Familiarize your customers with the advantages the ‘‘Renewo- 
Ferrenewo”’ combination offers. The results will more than prove 


that it pays to CONCENTRATE ON 


LUNKENHEIMER 


PRODUCTS 
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UPPILIUES 








The Schaw-Batcher Co., San Francisco, Calif., jobber ot 
mill supplies and hardware, has announced the appointment 
of J. R. Ferguson as general manager, and Elmer Pomtag 
as manager of the purchasing department. Mr. Ferguson 


was formerly sales manager of the Baker, Hamilton & 
Pacific Co., San Francisco, and Mr. Pomtag was in a similar 


position with Dunham, Carrigan & Hayden Co. 


The Atlas Die Casting Co., Worcester, Mass., has been 
reorganized with the following executive heads: lPresident, 
Edward G. Norman; treasurer and veneral manager, |. Her 


bert Johnson; Nathan Lester and Malcolm <A. 
Blanch. Mr. Norman was formerly assistant sales managet 
of the Norton Company's machine division. Mr. Lester was 
formerly with the Doehler Die Casting Co., Brooklyn, N. ¥ 

The Norton Co., Worcester, Mass., manufacturer of grind 
ing wheels and other products, recently filed its financial 
statement for the year 1921. It shows that the company is 
in excellent financial conditions, with a surplus of $7,184,844, 
after making deductions for inventories and adjust 
ments for amortization purposes for war-time facilities 
There are no notes outstanding, and only $85,273 in current 
liabilities 


directors, 


large 


thre 


Space at 


The Combustion Co., Chicago, successor to a firm by 
name, has 14,000 square feet floor 
$256 North Western avenue for the manufacture 


same leased ot 


of automatic 


fuel oil burning equipment. The company’s officers are: 
President, William T. Dean; vice-president, Cecil De Groot; 
secretary and treasurer, J. F. Kennedy. These officers, with 
John Bodditch, Jr, and VP. M. Louwerse, compose the board 


of directors 


Detroit Seamless Steel Tubes Co., Detroit, Mich., manufac 


turer of cold-drawn seamless boiler and mechanical tubing, 
has recently established its own branch sales office in the 
Canadian Pacific building, 342 Madison avenue, New York 
City. H. C. Kensing, formerly manager of the steel tubing 
department of the U. T. Hungerford Brass & Copper Co.'s 
New York branch, has been appointed district sales man 


New York terri 
Bolt & Specialties Co; Inc., has 
York with a capital of $43,000, to manuiac 
bolts, nuts and other products. The 
confine itself to local business. E. W 
Farmer, for 18 years general manager for the Builders 
& Steel Co., Boston, Mass., is president of the new 
pany, and Clarence M. Stowe, formerly with the Hamilton 
& Chambers Co., ¢ New York, is TI 


company is located at 232 Kent street, Brooklyn, N. ¥ 


ager for the 
The New York 

canized in New 

deal in 


intends to 


tory 

be cn Ol 
ture and com 
pany 
Iron 
com 


neineers, treasurer Phe 


Burglars broke into the offices of the Torchweld Equip 
ment Cos plant, Fulton and Carpenter streets, Chicago, 
during the night of April 17, blew open the safe, and helped 
themselves to $121, leaving behind several thousand dollars 
in checks The job was evidently the work of amateur 
cracksmen, and repairs to the safe were made without dith 
culty, and without the necessity of resorting to the use of 


the company’s welding equipment. The 
tures complete welding, brazing, lead burning and decarbon 
izing equipment 

Tool 


which 


COMpanVv Manulac 


name of a new house 
\lton and C. B. Cole 
South Clinton 
The company is distributing the products of Alvord 
Tool Co., Millersburg, Va., and line of 
Mr. Alton was for forty 
having been part 
West Madison street, 
in the last company just 
the 
\lvord company’s Chicago store. 
and 


Sales Co. is the 
Jesse B 


business at 18 


Equipment 


has been organized by 


and which has opened for 
street. 
also a 
the hardware 
Hodge & 
He sold out 
before the wat Mr. Cole, 
manager of the 
tools 


centr: | 


Reamer & 
hack-saws years in 


the Homer 


his 


business, 
Co. 549 


interest 


owner ot 
Chicago 

has been 
H¢ 


familiar 


his partner in new venture, 


s¢ lling 


the 


has bec n 


for several years is chiefly with 


western territory. 





VERTISEMENTS 


For 


cents 






heads of Wanted, 
it a rate of 25 


sale, 
My 
line, 


etc., 
each 





SALESMEN WANTED 
WANTED—Leather belting salesman 


experienced and have established trade. 


No. 714, care MILL SUPPLIES, 537 S. 


for lowa Must be 
Confidential. Address 
Dearborn St., Chicago 


WALL Sf 


WANTED—We would like to communicate with salesmen for 
machinery, blacksmith and mill supplies, or iron and _ steel, in 
various parts of the country, who would he interested in hand- 
ling a high grade machine as a side line. Commission only 
Correspondence confidential. Address No. 715, care MILL SUP- 
PLIES, 537 S. Dearborn St., Chicago. 

WANTED—Sales engineer, experienced salesman of flout 
null, grain elevator, power transmission, elevating and con 
veying machinery equipment including mill, elevator an 
faciory supplies. Want reliable hustler with initiative 
successful business wanted. State age busi- 
and State fully mechanical qual 
incations Great Wester Mfe. Con 


] 
( nls 


getter and give 
references. 


\ddress 


character 
and 


ness 


salary 


pany, Leavenworth, Kansas 
SITUATIONS WANTED 
WAN TED)—Salesman, with proven ability, large and fay 
orable acquaintance with mill supply and hardware jobbers, 


desires high class factory connection in south and west; other 
territory would be considered Exceptional references fur- 
\ddress No. 720, MILL SUPPLIES, 537 S. 


street, Chicago 


nished CATC 


Dearborn 


STATE MANAGER WANTED 
WANTED—Ii 


and direct a State Force, you can 
nent vearly For further 


territory, us—S$200,000.00 corporation, 


the ability to « 


turn a 


you have reanize, tnanes 


Sales small invest 


mto a INCOME miormatio1 oO} 
Wilk 
patented 2 Speed 
Prall 
unlimited 
lent) Opportunity, 


MacNeal & Camp, 


Wanulacturiy 


Pransmuission Driven Portable Electric 


Power oY universal usefulness 


and demand 


Not an 


million 


offered unusual 
but one In ia 


Warsaw, Ind 


contract nor an eCXxce 


\ddress ones 


PURCHASING AGENT WANTED 





WANTED Purchasing agent, at out racto . Leaver 
worth, Kansas, experienced purchasing general mill, factory, 
machine shop, foundry, and steam supplies; checking and 
paving invoices and supervising at i 1 . ‘ 
rate, unusually systematic and of good business lement 
tate expr rience and give business and cl Acte 14 ( 
Man of mechanical qualifications pre ed States \ 


\ddress Great Western Alfg Co., Leavenworth, Wat 


REPRESENTATION WANTED 


REPRESENTATION WANTED for Southeri 
Vee 30 Will furnish bond and some capital, requires 
\ddress M. Morrison, Box 969, Houston, Te 


SALES REPRESENTATIVES WANTED 


WANTED—Manutacturers’ agent to sell electric and 


driven GRINDERS AND POLISHING AND BUFFING 
LATHES in the following territory: 

1. Pennsylvania 

2. New York state except city of Ne York 

3. Maine 

$, Connecticut 

5 Delaware. 

6. City of Chicavo 

7 City ot Detroit, Micl 
Reference required \ddress No f2i, Care MET L1 Sui 


PLIES, 537 S. Dearborn St., Chicago. 


FITTING BIN LABEL CARDS AND CARD HOLDERS 





ILLUSTRATED BIN MARKERS 
For Mill, Mine and Plumbing 
ubove. Send for samples and prices, and free booklets: “How 
To Systematize The Store Room”; “Perpetual Inventories”; 
and “How To Cut The Costs Of Manufacturing By Standard- 


Haddon Bin Label Co., Haddon Heights, N. J 


Supplies, printed as own 


ization’ 

















— NULL 


Cu! 


PIPILUES 











Cast 
Iron 


Pulleys 


We special- 
ize in the 
manu fac- 
ture of 
commercially 
perfect, sym- 
metrical, bal- 
anced, true run- 
ning castiron pul- 
leys, which from 
3-in. to 72-in. di- 
ameter are machine 


molded. 










Wie didveniie 


The Use of Cast Iron Pulleys 
Because 
They are permanent— 
They are suited to a wide range of service— 
They are true running— 
They will not warp or bend— 
They hold to the shaft. 


Send for Catalog 


PYOTT FOUNDRY CO, 


CAST IRON PULLEYS, SPROCKETS axoF LY WHEELS 
| ees 


(Established 1897) 


328 N. Sangamon St. Chicago 


WHEN YOU NEED GATE VALVES 
ORDER WILLIAMS. 


T’S as much to your in- 
| terest to sell Williams 

Gate Valves as it is to 
the engineer to use them. 
You 
profit, 


benefit in increased 
also the good will of 
the engineer—who, in turn, 
better valve value, 
and higher 
efficiency at less cost. 


secures 
greater economy 





Whenever the Williams is compared with 
other Valves, in point of quality, construction and 
durability—its superiority is quickly emphasized 
and here are some of the reasons why: 

The Williams is heavier than other Gate 
Valves and it’s guaranteed for 200 lbs. pressure. 
It's strong and substantial—that’s why it is not 
affected by the strains of expansion or contraction 
or sagging of pipe lines. 

It has two discs and seats, a double pro- 
tection against leakage, and it will take pressure 
from either side. 

Like all other Williams Valves, 
safely repacked under pressure 


In short, the Williams is a GOOD Gate 
Valve—good for the user and very good for the 
dealer. 


Send us a stock order—small or large, and 
we'll do the rest toward making your valve trade 
more profitable. 


The D. T. Williams Valve Company 


CINCINNAT!S OHIO 


it can be 














THE JOHNSON FRICTION CLUTCH 


Friction Clutches from Stock 


Johnson Clutches, both single and double, can now be 
obtained from stock in our standard slow speed type 
to fit all common shaft diameters and all standard 
pulley bores, within the range of light and medium 
horse powers that we cover. 

State definitely— 

Just what the clutch must drive. 
Actual maximum horse power. 
Speed of clutch shaft. 

Diameter of shaft. 

Diameter, width and bore of pulley. 


We will select the proper clutch and make 


Immediate Shipment on All 
Ordinary Requirements 





Friction Control Means Better Machinery 


And the Johnson Clutch is supreme among friction 
clutches. Adopt it as your standard—always depend- 
able and always promptly obtained. 





Complete 
engineering 
service to con- 
sult on your 
problems and 
to handle spe 
cial installa- 
tions of any 
kind. 





Single Clutch Broken Away 


Write for our stock list and catalog D-R. 





THE CARLYLE JOHNSON MACHINE CO. manchester conn 









Registered U.S. Patent Office 


(GIRQAS 


Cook’s Lubricant 


and 


Albany Cylinder Oils 


offer a splendid business opportunity for 
progressive dealers. They are most efficient 
lubricants for all shafting and machinery 


bearings, gears and sliding surfaces. 


Ask for our 
**Sales Proposition’’ 


Adam Cook’s Sons 
708-710 Washington St., 
NEW YORK 





A MARK 
known and respected 
around the world 
— Since 1868 — 
for fair dealing, 
@ quality product 


unexcelled service 


C-146 
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READY REFERENCE FOR 


SUP IPI 





AG: 
IUDs 


MLL, 





BUYERS 


Classified List of the Products of Advertisers 


*Member American Supply & Machinery Manufacturers’ Association. 


For Location of Advertisements see 


ACCESSORIES, AUTOMOBILE 


Detroit Brass & Malleable Works, 

*General Asbestos & Rubber Co. 

*The Lurkenheimer Co. 

*The Wm. Powell Co. 
APRONS, 


California Tanning 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. 
ASBESTOS MATERIALS 

Asbestos & Rubber 
BABBITT METALS 


Sales & Engineering Co. 


LEATHER 


Company. 
Co. 
*General 


Co. 


*Dodge 


*W. A. Jones Foundry & Machine Co. 
*The Medart Company 
BALLS, STEEL, BRASS, BRONZE, ALUMI- 
NUM, MONEL AND BELL METAL, 
SOLID AND HOLLOW 
Hoover Steel Ball Co. 
BARRELS, TUMBLING 


*Royersford Foundry & Machine Co. 


BEARINGS, BRONZE 
Manufacturing Co. 


BEARINGS, ROLLER 
*“The Reeves’’—Reeves Pulley Co. 
*Royersford Foundry & Machine Co. 

BEARINGS, SHAFT 


Arguto Oilless Be 


*Sherwood 


aring Co 


*Bond Foundry & Machine Co. 
*Dodge Sales & Engineering Co. 
*The Hill Clutch Co. 
*W. A. Jones Foundry & Machine Co. 
eThe Medart Company 

Royersford Foundry & Machine Co. 
Th Skayef Ball Bearing Co 
*T. B. Wood’s Sons Co. 


BELT DRESSING 
**“Beltex’’—Chicago Belting Co 


*Chicago Rawhide Mfg. Co. 
Gandy Relting Co., The 
Joseph Dixon Crucible Co 
*Jobbers Mfg. Co 
*Chas. A. Schieren Co. 
*Stephenson Mfg. Co 
BELT FASTENERS 

*Flexible Steel Lacing Co. 

BELT LACINGS, LEATHER 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 


*“Cocheco”’—I, B. Williams & Sons, 
BELT LACINGS, METALLIC 
*Flexible Steel Lacing Co. 
BELT TIGHTENERS 
*Dodge Sales & Engineering Co 
*The Hill Clutch Co. 
*w. A. Jones Foundry & Machine Co. 
*The Medart Company 
*T. B. Wood's Sons Co 
BELTING, BALATA 
Balata & Textile Belting Co. 
BELTING, CANVAS STITCHED 
“Gandy’—The Gandy Belting Co. 
*Victor Balata & Textile Belting Co. 
BELTING, CONVEYOR 
Gandy Belting Co. 
*The B. F. Goodrich Co. 
New York Belting & Packing Co. 
*Victor Balata & Textile Belting Co. 
BELTING, COTTON, SOLID WOVEN 
*Victor Balata & Textile Belting Co. 
BELTING, IMPREGNATED, BLACK 
Gandy Belting Company 
BELTING, LEATHER 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
Geo. Rahmann & Co, 
*Chas. A. Schieren Co. 
®“Shield’”—McCauley Belting Co 
“Sterling’’—Chas. Bond & Co., 
*I. B. Williams & Sons. 
BELTING, LINK 
H. W. Caldwell & Son Co. 
*Chas. A. Schieren Co. 
BELTING, ROUND 
*Chicago Belting Co. 


*Victor 





Philadelphia 


*Chicago Rawhide 
*New York 
*Chas. A. 


Mfg. Co. 
Leather Belting Co. 
Schieren Co. 


*I. B. Williams & Sons. 
BELTING, RUBBER 
*Diamond Rubber Co., Ine 


*The B. F. 
*New York 


Goodrich 
Belting & 


BELTING, THRESHER 


Rubber Co. 
Packing Co. 


Gandy Belting Co. 
*New York Belting & Packing Co. 
*l. B. Williams & Son 


& Textile Belting Co. 
BELTING, TRACTOR 
lata & Textile Belting Co. 
BELTING, TWISTED 

cago Rawhide Mfg. Co. 
BELTING, WATERPROOF 


*Chicago Belting Co. 
*Chicago Rawhide Mfg. 


*Victor Balata 
*Victor Ba 


*Chi 


Co. 


Gandy Belting Company 
**‘“Marine’’—McCauley Belting Co. 
Geo. Rahmann & Co. 


*Chas. A. 
7%. 3. 
*Victor 


Schieren Co. 
Williams & Sons. 
Balata & Textile Belting Co. 
BELTS, WELL DRILLING 
Balata & Textile Belting Co. 
BENCHES (WORK) JEWELERS 


Leiman 


*Victor 


Bros, 
BENCH LEGS 
*W. A. Jones Foundry - nae Co 
*Standard Pressed Stee 
SENDERS, 


Co 


PIPE 
*M. B. Skinner 
BITS, AUGER, AND EXPANSIVE 
“Pexto’’—The Peck, Stow & Wilcox Co. 
BLOCKS, CHAIN 
*Wright Mfg. Co. 
BLOCKS, PILLOW 
*Bond Foundry & Machine Co. 
*Chicago Pulley & Shafting Co. 
*Dodge Sales & Eng*theering Co. 
*W. A. Jones Foundry & Machine Co. 
*The Medart Company 
The Carlyle Johnson Machine Co. 
*Royersford Foundry & Machine Co. 
*Standard Pressed Steel Co. 
*T. B. Wood's Sons Co. 


BLOWERS 


*Champion Forge Co 


nan B 


slower & 


ci ros 





BLOWERS, FLUE 
Manufacturing Co, 
BLOWERS, SANDBLAST 


ros 


*Sherwood 


Leiman B 
BOLT CUTTERS 
*H. K. Porter—‘“Easy,” ‘‘New Easy,” 
Randall.” 
BOLTS, CONNECTING ROD 
*Ferry Cap and Set Screw Co. 
BOLTS, KING 
*Ferry Cap and Set Screw Co. 
BOLTS, NUTS AND SCREWS 
*The National Acme Company. 
*Standard Pressed Steel Co. 
BOLTS, SPRING 
‘ap and Set Screw Co. 


BRACES, BIT 
“Pexto”—The Peck, Stow & Wilcox Co. 


BRACKETS, WALL 

*Bond Foundry & Machine Co 
W. A. Jones Foundry & Machine 
Medart Company 
BRAKE 
Asbestos & Rubber 


BRASS GOODS, STEAM 
*American Injector Co. 
Crane Co. 
Detroit Brass & Malleable Works. 
*The Lunkenheimer Co. 
*McRae & Roberts Co. 
*Sherwood Manufacturing Co. 
*The Wm. Powell Co. 
*Sterling & Skinner Mfg. Co. 
*The D. T. Williams Valve Co. 
BRONZE BUSHINGS AND BARS 
*Sherwood Manufacturing Co. 
BROOMS, FACTORY, WAREHOUSE AND 
RAIL ROAD 
*Indianapolis Brush & Broom Mfg. Co. 


“Allen- 


*Ferry ( 


Co. 
T he 
LINING 


*General Co. 


Alphabetical Index to Advertisers. 


BRUSHES, BENCH, FLOOR, 
*Indianapolis Brush & Broom Co. 
BUCKETS, ELEVATOR 
W. H. Caldwell & Son Co. 
*W. A. Jones Fdy. & Machine Co. 
“Salem’’—Mullins Body Corporation 
BUILDERS’ HARDWARE 
Stow & Wilcox Co. 
BUSHINGS, PULLEY 


Arguto Oilless 


ETC. 


Peck, 


Bearing Co. 
CANS, EXCELSIOR 
Geo, W Diener Mfg. Co 
Peerless Safety Can & Device Mfe. cs 


CANS, O-FLY WASTE 
Geo, W Diener Mfg. Co 
Peerless Safety Can & Device Mfg. Co 
CANS, SAFETY, GASOLINE 
Geo. W. Diener Mfg. Co 
Peerless Safety Can & Device Mfg. Co 
CAR-MOVERS 


*Appleton Car-Moving Co. 
CARTS, CONCRETE 
The Akron Pi 


irrow Co 
CASING, WELL 
National Tube Co, 


CASTINGS, BRASS, BRONZE AND 
M 


ALUMINUS 
*Sherweod Manufacturing Company 
CASTERS, TRUCK 
*Bond Foundry & Machine Cx. 
CASTINGS, GRAY AND MALLEABLE 
Detroit Brass & Malleable Works. 
Illinois Malleable Iron Co. 
*Sherwood Manufacturing Co 
CATALOGS, SUPPLY HOUSK 


Cuneo-Henneberry Service Co 


*R. R. Donnelley & Sons Co. 
*Wynkoop Hallenbeck Crawford Co. 
CEMENT, LEATHER BELT 


*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
*Cocheco—I. B. Williams & Sons. 
*Chas, A. Schieren Co. 
CHAIN BELTS 

Caldwell & Son Co. 
Jones Foundry & Machine Co. 
CHISELS, CARPENTERS’ 
The Peck, Stowe & Wilcox Co 

CHUCKS, DRILL 
Chuck Company 

CHUCKS, LATHE 
Chuck 


H. W. 
Tr. Oe. 


“*Pexto”— 


*Skinner 


*Skinner Company 










*“Sweetland’—The Hoggson & Pettis Mfg. Co. 
CLAMPs, BELT 
*The Hoggson & Pettis Mfg. Co. 
*t. B. Wood’s Sons Co, 
CLAMPS, “C” 
Machinists’ om Toolmakers’ 
*Armstrong Bros. Tool 
CLAMPS, PIPE “a PIPE JOINT 
*M. B. Skinner & Co, 
CLIPPERS, BOLT 
*H. K. Porter. 
CLOSETS, FROST PROOF 
Jos. A. Vogel Co. 


CLUTCHES, FRICTION 
*Bond Foundry & Machine Co. 
H. W. Caldwell & Sons Co. 
Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 
Edgemont Machine Co., The 
*The Hill Clutch Co. 
*“Lemley”—W. A. Jones Fdy. & Mach 
*The Medart Company 
Pyott Foundry Co. 
*The Moore & White Co. 
*“The Reeves’—Reeves Pulley Co. 
*T. B. Wood’s Sons Co. 
COCKS, AIR 
*American Injector Co. 
Crane Co. 
Detroit Brass & Malleable Works. 
*The Lunkenheimer Co, 
*McRae & Roberts Co. 
*The Wm. Powell Co. 
*The Sterling & Skinner Mfg. Co. 
*The D. T. Williams Valve Co. 


COCKS, BALL 


*Detroit Lubricator Co. 
*McRae & Roberts Co. 
*The Sterling Skinner Mfg. Co 








When writing to Advertisers please 


mention MiL_t SuPppties. 









































COCKS, CORPORATION 
rt Lu r Co 
I Wr ce 
COCKs, GAUGE 
Ar I Injector Co 
*JjJenk S 
*The Lu 
*O} ( 
*The W 
*S} I ym pa 
~ l iam e to 
COCKS, STEAM AND SERVICE 
( 
rit I & M \ Ss 
oT} L 1 mer oO 
*McRae erts ¢ 
rs W ( 
°T} lliams Valve ) 
COLLARS, SHAF' 
*; Foundry & Machine Co 
} y Pulley & Shafting Co 
“_ Sale & Engineering Co 
pa! H ‘ 
*W A. J & Machine Co 
*T) Me 
*R si Machine 
a ee \ i 
COMPOL ND, PIPE JOINT 
xon Crucible Co 
su » } Gral t ( 
COPPERS, SOLDERING 
COU ies RSHAFTS 
col NTERSHAF TS, SMALL 
( sty Fr bon INGS, HOSE 
COUPLINGS, MOTOR 
| pe M hit ( 
! & Ma 
COUPLINGS, SHAFT 
i . Er ne I Co 
\ found & hit 
e I pan 
. 1 & M ne ¢ 
1 & M 1 ( 
COUPLINGS, SHAFT, FLEXIBLE 
. \ | pasties & M } n 
“TT is’ Sons Co 
COUPLINGS, SHAFT, FRICTION CUT-OFT 
J M hine 
* , M ) 
“TY ‘ 
CUP LEATHERS 
. M ( 
CUPS, OIL AND GREASE 
Mar wet 
+ ’ \ 
CUPS, PRIMING 
CUTTERS, BOLT, RIVET AND WIRE 
er P 
CUTTERS, GASKET AND WASHER 
CUTTERS, PIPE 
I & Cur ( 
¢ ( Threadin M ne Co 
( U r rE Rs, STOR: AG E BATTERY 
+H I 
CUTTING DIES FOR LEATHER, PAPER AND 
CLOTH 
*The Hoggs & Pettis Mfg. Co 
CYLIN IRS, WATER, AIR OR GAS 
Nat Tube Co 
cyt INDE RS, WATER, BRASS AND BRASS 
LINED 
M & 
—* BOL + THREADING 
*The Compan 
DIES, ‘BRASS AND. STEEL, L TERING AND 
PRINTING 
*The Hoggson & Pettis Mfg 
DIES, PIPE THREADING 
rl Ost Mi Co 
*T do Pipe Threading Machine 
DOGS, LATHE 
*Ar trong Bros. Too d 














DRILLING POSTS 
*Armstrong Bros. Tool Co 
*Lovejoy Tool Works. 
DRILLS, BREAST 
Pexto''—The Peck, Stow & Wilcox Co 
DRILLS, ELECTRIC 
Knight Engine 1 Sales Co 
*Lovejoy Tool 
*U. S. Elect: Co 
DRILLS, POST 
«"} nn Blower & Forge Co 
r)} ( scent Machine Co. 
DRILLS, RATCHET 
Ihe Armstrong Bros. Tool Co. 
Lovejoy Tool Works. 
Pexte The Peck, Stow & Wilcox Co. 
DRILLS, TWIst 
Cleveland wist Drill Co Sleveland,” ‘“Par- 
igon,’’ “Mezzo 
*Whitman & Barnes Mfg. Co 
DRUMS, CAST IRON 
*W. A. Jones Foundry & Machine Co. 
Tl Medart Company 
*T. B. Woods’ Sons Co 
DR on STEEL RIM 
T) Medart Comp \ 
‘eeeeens 
American Injector Co 
Sherwood Manufacturing Company. 
ELIMINATORS, OIL 
*The D. T. Williams Valve Co 
ENGINE AND BOILER FITTINGS 
mericon Injector Co 
ine (¢ 
‘Lunk nheimer Co 











IcRae & Roberts Co 
Pickering Governor Co 
» Wm. Powell Co 
erwood Manus cturing Cc 
- SS. l lve Co 
ENGINES HOISTING 
Somel Fitler & Todd Co 
EXPANDERS, BOILER TUBE 
*ILovejoy Tool Works 
rINGUISHERS, FIRE 
(reo, W ! Ifg. Co 
Peerless Device Mfg. Co 
ERS, BELT 
Stee Lacing Co 
WATER SOFTENE R AND PURIFIER 
Sales & Engine Co 








: : Ce (Precision 
lic kers t elers’, machin 
*Delta File Wo 
FIRE FIGHTING DEVICES—UNDER- 
WRITERS’ APPROVED 
\\ M (o 
I ess Can & Device Mfg. Co 





FIRE 





PREVENTION EQUIPMENT—UNDER- 
WRITERS’ APPROVED 
t'o 


Geo. W. Diener M 


Safety Can & Device Mfg. Co 

















FITTINGS, GAS FIXTURE 
) B S & Malleable Works 
e ~ TINGS, PIPE, MALLEABLE 
Petrett Beau & Malable Works 
Illinois Malleable Tron Co 
\\ vorth M ar 
FLOOR STANDS 
Machi ("0 
igineerin Co 
iry & Machine Co 
ny 
FLUX, SOLDERING, ACID, PASTE, ROSIN 
AND STEARINE 
Johnson Mfg Co 
PLY WHE ELS, CAST TRON 
rod 3 DI n ring Co 
The h Co 
W oundt & Machine Co 
Tl ‘or pany 
vot Co 
. 3B Sons Co 
PFORG ~ _ AC “one 
( pion Blower ” 
FORGE =. RIVE T 
Champion Blower & Forge Co 
1.o ioy Tool Works 
FRAME 
Bond & Mach 
Dodds Engineering Co 
W \ Tones Foundry & Machine Co, 
The Medart Company 
Valley Iron Works 
Tr. B. Woods’ Sons Co 


PRIC —t, Digs TCHES 


(See ‘lutk ‘riction’’) 

FURNACES ciniaenia 
Gea, W. Diener Mfg. Co 
Johnson Mfg. Co 

GAGES, WATER 

Americar Injector Co 
Crane Co 
Detroit Brass & Malleable Works 


Co 
Co. 


*Detroit 
*T he 


Lubricator 
Lunkenheimet 


*McRae & 
The Ohio 
*The Penn 
*The Wm 


*Sterling 


Roberts Co. 

Brass 

Engineering Co 

Powell Co. 

& Skinner Mfg. 
GASKETS 

Asbestos & Rubber 


Co. 


Co. 


*General 


Co. 





Jenkins Bros 
New York Belting & Packing Co. 
GEARS 
H. W. Caldwell & Son Co. 
*bodge Sales & Engineering Co. 
*W. A. Jones Foundry & Machine Co 
*The Medart Company 
GEARS, RAWHIDE 
*Chicago Rawhide Mfg. Co. 
*W. A. Jones Foundry & Machine Co. 
GLASSES, GAUGE 
*The Libbey Glass Mfg. Co 
GOVERNORS, FOR STEAM AND GASOLINE 
ENGINES 
The Pickering Governor Co., Portland, Conn. 


GRAPHITE FOR ALL PURPOSES 


Joseph Dixon Crucible Co, 

Superior Flake Graphite Co. 
GREASE, LUBRICATING 

Adam Cook's Sons. 


Joseph Dixon Crucible Co. 
*Royersford Foundry & Machine Co. 
Superior Flake Graphite Co. 


GRINDERS, ELECTRIC 


*U. S. Electrical Tool Co 
GRINDEI gS, HAND 
Modern Grinder Mfg. Co 
G wee Rs, TOOL, ROLLER BEARING 
*Chicago Pulley & Shafting Co. 
GUARDS, ELECTRIC LAMP 
Flexible Steel Lacing Co. 
GUNS, OIL AND GREASE 
Rioyersford Foundry & Machine Co 
HAMMERS, HAND 
Pexto The Peck, Stow & Wilco Co 
rh Warren Tool & Forge Co. 
HANGERS, DOOR 


Myers & Bro. Co 


HANGERS, PIPE 


Ball Joint’—The Penn Engineering Co. 
HANGERS, SHAFT 

Bond Foundry & Machine Co. 

Chicago Pulley & Shafting Co 





Dodge Sales & 1 leering Co 
The Hill Cluteh Co 
\ \. Jones Foundry & Machine Co 





The Medart Company 
Royersford Foundry & Machine Co 
S K F Industries, Inc 
Stance rd Pressed Steel Co 
oy I rods Sons Co 
HATCHUETS 
Pextc The Peck, Stow & Wilcox Co. 
HOISTS, CHAIN 
Wright M Co 
HOLDERS, TOOL 
Armstrong Bros. Tool Co 
HOOKS, BELT 
*Flexible Steel Lacing Co 
HOSE FITTINGS 
Schlangen Bros. Co. 
COTTON 





Ine 
Rubber Co 
Belting & Packing Co 


Goodrich 





HOSE, FIRE 
Diamond UR ubber €o., Tne 
1 , Goodrich Rubber Co. 











Belting & Packing Co 
HOSE, RUBBER 
Diamond RR ubber ¢ Inc 
The B Goodric Rubber Co. 
New York Belting & Packing Co 


HOSE, 
Rubber 
Goodrich 


STEAM 
Ine 
Rubber Co. 


Diamond 


The B. F. 


New York Belting & Packing Co 
HYDRAULIC LEATHER 

Chicago Rawhide Mfg. Co. 

Chas, A. Schieren Co. 


INJECTORS 


American Injector Co, 


The Lunkenheimer Co 
*Sherwood anufacturing Company. 
*The Wm Powell Co, 

JACKS, LIFTING 
*Lovejoy Tool Works 

LACE LEATHER 


California Tanning Company 





*Chicago Belting Co. 
‘Chicago Rawhide Mfg. Co. 
*New York Leather Belting Co. 
*Chas. A. Schieren Co. 
*T B. Williams & Sons 
LACING, BELT, METALLIC 

*Flexible Steel Lacing Co. 

LAMP GUARDS 


Flexible Steel Lacing Co. 
LEATHER BELTING 


(See “Belting. Leather.’’) 
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JNULL QUPPL 
I TERMINE the tnitial 


cost, erection cost, main- 


tenance cost, and the safety Power Plant 
and reliability of a power | Equipment 
plant when the system is 4 
designed. 



























is designed with the 
object of producing 
an efhcient system hav- 
ing the longest possible 
life, the least liability of 
a breakdown, and a min- 
imum cost of 


upkeep. 





Part of Crane piping equip- 
ment in M. FE. Smith & 
Co.’s factory, Omaha. 




















SALES OFFICES, WAREHOUSES AND SHOWROOMS: WORKS: CHICAGO AND BRIDGEPORT 
BOSTON ATLANTIC CITY MEMPHIS = INDIANAPOLIS ST. PAUL SEATTLE 
SPRINGFIELD NEWARK LITTLE ROCK OETROIT MINNEAPOLIS TACOMA 
HARTFORD CAMDEN MUSKOGEE agar asad vette ua on kets CHICAGO WINONA PORTLAND 
BRIDGEPORT BALTIMORE FR ROCKFORD POCATELLO 
DULUT 
ROCHESTER WASHINGTON bese G AN E CO. OSHKOSH — SALT LAKE CITY 
NEW YORK SYRACUSE GREANOMA: Crry GRAND RAPIDS FARGO OGDEN 
HARLEM BUFFALO WICHITA 836 S. MICHIGAN AVE. DAVENPORT WATERTOWN RENO 
ALBANY SAVANNAH ST. LOUIS DES MOINES ABERDEEN SACRAMENTO 
BROOKLYN ATLANTA KANSAS CITY CHICAGO OMAHA GREAT FALLS OAKLAND 
PHILADELPHIA KNOXVILLE TERRE HAUTE SIOUX CITY BILLINGS SAN FRANCISCO 
READING BIRMINGHAM CINCINNATI MANKATO SPOKANE LOS ANGELES 
CRANE _ MONTREAL, TORONTO. VANCOUVER, WINNIPEG, CRANE-BENNETT, Lro. 
LIMITED CALGARY. REGINA, HALIFAX, OTTAWA, LONDON, ENG 
We are manufacturers of about 20 000 articles, including valves, pipe fittings and steam specialties, made of brass, iron, ferrosteel, cast steel 
and forged steel,in all sizes, forall pressures and all purposes, and are distributors through the trade of pipe. heating and plumbing materials. 
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PULL SuppuEs 





LATHES, SPEED 








NOZZLES, HOSE POLES, TUBULAR STEEL 
Leiman Bros. schlange on. C - 
eae shuns Schlangen Bros. Co, National Tube Company 
LEAD BURNING EQUIPMENT NUTS AND SCREWS 
Tore <i r _ pment Co, *The National Acme Co. POWER TRANSMISSION APPLIANCES 
Oxweld Acetylene Co a *The American Pulley Co. 
LEATHER SPECIALTIES NUTS, THUMB *Bond Foundry & Machine Co. 
; Victor Products Corp. Chicago Pulley & Shafting Co. 
California Tanning Company. — wi ale " *Dodge Sales & Engineering Co. 
*Chicago Belting Co OIL WELL ACCESSORIES Edgemont Machine Co., The 
*Chicago Rawhide Mfg. Co. *The Wm. Powell Co. The Carlyle Johnson Machine Co. 
> TEE : 7 *The Hill Clutch Co. 
LEATHERS, HAND OILING DEVICES *W. A. Jones Foundry & Machine Co. 
California Tanning Company *American Injector Co, *The Medart Company 
*Chicago Belting Co Crane Co *The Moore & White Co. 
*Chicago Rawhide Mfg. Co. bits ae sd ee , Pyott Foundry Co. 
—— a an re a ioee ee *Royersford Foundry & Machine Co. 
LEGS, BENCH ee eet ee ee mee, eee *S K F Industries, Inc. 
*w. A. Jones Foundry & Machine Co. *The Wm. Powell Co, *Standard Pressed Steel Co. 
*Standard Pressed Steel Co. PACKING, AMMONIA *T. B. Wood’s Sons Co, 
LETTERS AND FIGURES, STEEL Diamond Rubber Co., Ine. PRESSES (DRILL) JEWELERS’ SENSITIVE 
*The Hoggson & Pettis Mfg. Co. Goodsell Packing Co. 
: *Montgomery Bros., Inc. Leiman Bros, 
LUBRICANTS, BALL & ROLLER BEARING «New York Belting & Packing Co. 
*Royersford Foundry & Machine Co . . . " PRESSES, DRILL AND FOOT 
iui tibiae ; PACKING, HYDRAULIC ven ey if . . 2 
LUBRICATORS (iisane Hawtite wie, Co Royersford Foundry & Machine Co. 
*American Injector Co Diamond Rubber Co Inc. . ae . » = e 
Dative t Sanat itor Co *General Asbestos & Rubber Co. PRESSES, PAPER BALING 
*The Lunkenheimer Co *The B. F. Goodrich Rubber Co. Somers, Fitler & Todd Co. 
*McRae & Roberts Co Goodsell Packing Co. — - . ‘ 
The Pickering Governor Co *New York Belting & Packing Co. PRINTERS AND BINDERS 
*The Wm, Powell Co sieeniaatitinies = Cuneo-Henneberry Service Co. 
*She rwood Manufacturing Company PACKING, LEATHER *R. R. Donnelley & Sons Co, 
*The D. T. Williams Valve Co. *Chicago Belting Co *Wynkoop Hallenbeck Crawford Co. 
*Chicago Rawhide Mfg. Co. 
MACHINE TOOLS ‘hao ae Schieren Co. PROTECTORS, ELECTRIC LAMP 
Somers, Fitler & Todd Ce oe — *F lex » Steel Lacing C 
Somer Fitler & Todd Co PACKING, PISTON Flexible Steel Lacing Co. 
MACHINERY CLUTCHES (niamand weshes are PRUNING SHEARS 
fs i yuamone x rhe o.. ( = i 
The Carlyle Johnson Machine Co, *General Asbestos & Rubber Co. “Pexto”—Peck, Stow & Wilcox Co. 
"DOORS GAite & Mosnectne Yo The B. F, Goodrich Rubber Co PULLEY BUSHINGS 
Edgemont Machine Co Inc Goodsell Packing Co. Arguto Oilless Bearing C 
*The H Clu } hota 9 *Montgomery Bros., Inc. su Villess earing Co. 
Sas oe ee ee cee PACKING, RING PULLEY COVERING 
MACHINERY, COAL HANDI ING enicntaud deaminase eb. Wik *Chicago Rawhide Mfg. Co. 
*Dodge Sales & Engineering Co. *General Asbestos & Rubber Co. PULLEYS, CAST IRON 
; ») E i ELEVATING Goodsell Packing Co ; ; 
MACHINERY CONVEYING AND ELEVATING *New York Belting & Packing Co. Ping Machine Works. 
H. H. Caldwell & Son Co ca i 3ond Foundry & Machine Co 
*Dodge Sales Engineering Co PACKING, RUBBER *Dodge Sales & Engineering Co. 
*The Hill Clutch Co : *Piamond Rubber Co., Inc. *The Hill Clutch Co 
*w. A. Jones Foundry & Machine Co *General Asbestos & Rubber Co. po yy Foundry & Machine Co. 
. 5 : ; > [G *The B. F. Goodrich Rubber Co. 1e edar ompany 
MACHINES, GRINDING AND POLISHING Situs York Belting & Packing Co. Pyott Foundry Co, 
*Royersford Foundry & Machine Co. ree gt ° *Royersford Foundry & Machine Co. 
' as PACKING, SHEET *T. B. Wood’s Sons Co. 
MACHINES, MARKING “ : 
T ror ett re. Co *bDiamond Rubber Co., Inc. —_ _ 
*The Hoggson & Pettis Mfg. *The B. F. Goodrich Rubber Co. PULLEYS, CONE 
MACHINES, PIPES CUTTING AND *General Asbestos & Rubber Co. *W. A. Jones Foundry & Machine Ca 
a THREADING *“jenkins ’96"’°—Jenkins Bros. Pyott Foundry Co 
TI ie 7 *New York Belting & Packing Co. *Saginaw Mfg. Co. 
e Curtis & Curtis Co. “ A 3 *T. B. Wood's Sons Co. 
The Oster Mfg. Co PACKING, VALVE STEM 
*Toledo Pipe Threading Machine Co . PULLEYS, CONVEYOR 
*Diamond Rubber Co., Inc. *The Medart C A 
MACHINES, PUNCHING AND SHEARING *General Asbestos & Rubber Co. ae a ar “tS 
*Royersford Foundry & Machine Co, *New York Belting & Packing Co. yo ounary Oo, 


*T. B. Wood's Sons Co. 
PULLEYS, FLANGE 
Joseph Dixon Crucible Co. 


' ; aie Superior Flake Graphite Co. *Dodge Sales & Engineering Co. 
MACHINERY, WOODWORKING oe *The Hill Clutch Co. 
*The Crescent Machine Co. PASTE, SOLDERING *W. A. Jones Foundry & Machine Co. 
Somers, Fitler & Todd Co Chicago Solder Co *The Medart Company 
Shicez s . *The Ohio Valley Pulley Works, Inc. 
MALIETS AND HAMMERS, RAWHIDS PEGS OR PINS, RAWHIDE *Reeves Pulley Co. 
*Chicago Rawhide Mfg. Co. 


*Saginaw Mfg. Co. 


MACHINES, SHEET METAL WORKING PAINT, SILICA-GRAPHITE 
Peck, Stow & Wilcox Co 


*Chicago Rawhide Mfg. Co. 


MATS AND MATTING, RUBBER PIOKS T. B. Wood's Sons Co. 
“rhe Bb. F. Goodrich Rubber Co. PULLEYS, FRICTION CLUTCH 
*New York Belting & Packing Co. The Warren Tool & Forge Co. *Bond Foundry & Machine Co. 
MERCHANDISE CONVEYORS PIPE CLAMPS *Chicago Pulley & Shafting Co. 
- vers & o. Co : 7” *Dodge Sales & Engi . 
E E. Myers & = : c a *M. B. Skinner Co. ‘Emergency Pg ol Chateh — Co 
METAL, BEARING PIPE SADDLES The Carlyle Johnson Machine Co. 
*Dodge Sales & Engineering Co ; = *w. A. Jones Foundry & Machine Co. 
*The Medart Company °M. B. Skinner Co. ‘Skinner *The Medart Company 
a oe PIPE THREADING TOOLS oe ene & Seale Gn 
N AL LEATHERS, ALL KINDS yo Foundry Co, 
a op LE aie coro Crane Co *Reeves Pulley Co. 
BS aoa ly "gaia gma *Toledo Pipe Threading Machine Co. *T. B. Wood’s Sons Co. 
*The Chicago Rawhide Mfg. Co. PIPE, STEEL 7 
*Chas x s aver Co. : 7 PULLEYS, GROOVED 
; National Tube Co. Birkle Machine Works. 
MILL SUPPLIES Crane Co. *Dodge Sales & Engineering Co. 
Somers, Fitler & Todd Co PIPE, WROUGHT IRON *wW. A. Jones Foundry & Machine Co. 
MILL SUPPLY CATALOGS Crane Co. *Reeves Pulley Co. 
; - ee cane imeg= Somers, Fitler & Todd Co. *The Ohio Valley Pulley Works, Inc. 
Cuneo enneberry Service Co *Sagi Mfg. le 
*R. R. Donnelley & Sons Co. PLATES, BASE “Sun wandaee on 
PR Aen SIN Sere EM. *Bond Foundry & Machine Co. *T. B. Wood's Sons Co. 
MOTORS, AUTOMOBILE *Dodge Sales & Engineering Co. 
‘Reeves Pulley Co. PLATES, FLOOR AND CEILING Pa, See 
MOVERS, CAR Crane Co. ; 7 : *Dodge Sales & Engineering Co. 
*Appleton Car-Mover Co The Penn Engineering Co. *The Medart Company 
MULE STANDS PLIERS Reeves Pulley Co, 
*Bond Foundry & Machine Co. The Peck, Stow & Wilcox Co. PULLEYS, IRON CENTER 
*Dodge Sales & Engineering Co. é as e 
*W. A. Jones Foundry & Machine Co. PLUGS, BRASS AND FUSIBLE Dodge Sales & Engineering Co. 
*The Medart Company “ F : a one Medart Company 
*T. B. Wood’s Sons Co. American Injector Co. The Ohio Valley Pulley Works, Inc. 
. om ii *The Wm. Powell Co. *Reeves Pulley bony 
NAME PLATES *Sherwood Manufacturing Company *Saginaw Mfg. Co. 
*The Hoggson & Pettis Mfg. Co. *The D. T. Williams Valve Co. *T. B. Wood’s Sons Co. 
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STANDARD IRON 
MOTOR PULLEYS 
FROM 1% TO 12 
INCH DIAMETER 


Shipped Within 24 
Hours After Receipt 


One Man or a Dozen? 


What concern wouldn’t invest $5.00 to save 11 
mens’ time and wages. The ATLAS Car Mover is 
the best and most powerful device ever made for 
starting and moving loaded cars by hand. Its 
compound leverage exerts a double leverage of tre- 





mendous force. Many other good points. of Order 
—* aa o> tab ‘—— Phone Main 754 
Write for discounts and 755 
APPLETON 
=| CAR-MOVER 126-128 South 
COMPANY 





Clinton Street 


aon BIRKLE MACHINE WORKS—Chicago 




















Satisfied Customers mean Profitable Business 


Homestead t=" Valves 


are rendering efficient service in countless Mills and Factories 
throughout this country on water, air and stean pees on _ operating 
machines, and in other places where the service is severe 

The next time your customers are in need a dependa valve 
on a troublesome line, be sure to eesminnt. Ht IMES STE AD "QU AR 


TER-TURN “VALVES 


Made in me Straight-Way, Three-W ay Four- Way and Angle pat- 
terns, of Brass, Semi-Steel Mone | Metal and spe ial ympositions, 


in all sizes up to 6” and n all pre ssures to 5,000 Ibs. to the 
square inch, 





HOMESTEAD VALVE MFG. CO. 
Homestead, Pa. 

























Sold by Dealers Daily 


<i __ SKINNER DRILL PRESS VISE 











Truly “The Handy Tool.” Small, 
convenient, portable, ideal for 
drill press, shaper, milling ma- 
chine, ete. 


















Work can be firmly held in it, one 
operation completed, the vise 
turned upon its edge as_ illus- 
trated, and a_ second operation 
completed without reclamping the 
work in the vise. 







Send for illustrated circular 
showing sizes, prices, etc. 











THE SKINNER CHUCK COMPANY 


NEW BRITAIN.CONN US A 


prruiaine 1887 
New Ye win Office 94 Reade Stre 
, - ws 




















——————e—eE 


Chicago Office: 552 \ est Washingt mn ‘s Ivd 
San iaiiieon Oftie : Rialto Building 
{> ~ London Office: 159 Queen Victoria St., E. C. 4 





in 
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EK. T. RUGG & CO. 


MANILA ROPE 


Write us today asking about our special proposition on Rope 


for supply houses. 
Dept. M. S. 


NEWARK, OHIO 
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Manufacturers OCEAN BRAND MANILA With Green Thread LAT: 





ELIA BLE 
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PULLEYS, LOOSE 
go Pulley & § 








ne co 
e Sales Engineering Co 
H Clutch Cc 
A. Jones Foundry & Machine Co 
Medart Comps iny 
P ulley Co 
e Ohio Valley Pulley Works, Ine 
iginaw Mig Co 
B. We s Sons Co 
PULLEYS, MOTOR 
Machine Works 
Jones F as & Ma ine Co 
e Ohio V lle Pulley Work 
iginaw Mf Go 
B. Wood's Sons 
PUL 
\I 


‘PULLEYS, ‘STEEI 
Pulley Con Di ny 
Sales & Eng a 


Pt LLEYS, STE EL RIM 








Medart Co 
PULLEYS, STEP AND TAPER CONE 
ige Sales & Engineering Co 
A. Jo s Foundry & Machine Co 
Medart Company 
o Valley Pulley Works, In 
Pulley Co 
Mf¢ Co 
B. Wood Sons Co 


PULLEYS, WOOD SPLIT 
Sale & Engineering Co 

Medart Company 

Ohio Valley Pulley Works Inc 


PUMPS 
Leiman Bros 
PUMPs, HAND AND POWER 
I’, E, Myers & Bro. Co. 
PUMPs, JET 
*American Injector Co. 
*Sherwood Manufacturing Company 
PUMPS, MINE 
Fr. E. Myers & Bro 
PUMPs, OIL 
*Detroit Lubricator Co 
Leiman Bros 
*The Lunkenheimer Co 
The Pickering Governor Co 
*Sherwood Manufacturing Company 
PUMPS, TANK 
I E. Myers & Bro 
PUNCHES AND DIES 
*Royersford Foundry & Machine Co 
PUNCHES,. SCREW 
*Lovejoy Tool Works 
PUNCHES, HE ST METAL 


» GAS AND VACUUM 





Peck, Stow & Wilcox Co 
RAILS, ELECTRIC MOTOR 
Birkle Machine Works 
RASPsS 
Delt Fil Works 


RATCHETS 
Tool Co 





* Al str 
*Whitmatr sal 
RESEATERS, VALVE 
*M RB. Skinner Co Skinnet 
ROPE DRIVES 
*Dodge Sales & Engineering Co, 








H. W. Caldwell & Son Co. 
The Hill Clutch Co 

*The Medart Company 

T 


B. Wood's Sons Co. 


ROPE, MANILA AND SISAL 


E. T. Rugg & Company 


ROPE WIRE 


Williamsport Wire Rope Co. 


RUBBER GOODS, MECHANICAL 


Diamond Rubber Co Inc 


Empire Tire & Rubber Co 
veneral Asbestos & Rubber Co, 


*The B. F. Goodrich Rubber Co 
*Jenkins Bros 
*New York Belting & Packing Co. 


SAFETY DEVICES 


*The Crescent Machine Co. 


Sales & Engineering Co. 
SAND BLAST OUTFITS 
Leiman Bros 


SAWS, BAND 


*The Crescent Machine Co. 


SAWS, CIRCULAR 
Rn. Hoe & Co 
SAWs, SWING, CUT-OFF 


*The Crescent Machine Co. 


SCREW DRIVERS 


The Peck, Stow & Wilcox Co. 


SCREW EXTRACTORS 
ind Twist Driil Co. ‘Ezy-Out.” 


SC REW MACHINES, ct TOMATIC 


The National Acme Compéz 


SCREW MACHINE PRODU CTs 


The National Acme Company 


Standard Pressed Steel Co. 


SCREWs, CAP AND SET 


*Ferry Cap and Set Screw Co. 




















Most Plumbers and Fitters Know Them as the 


‘‘Dependable’’ 
Brass Goods 
and 
Malleable 
Fittings 


Not only through constant ad- 
in trade papers but by 
actual experience 


vertising 


with them. 





southern Re 





30 years of 
They are recognized 
by this trade mark. 





Sold Through Jobbers 


DETROIT BRASS & MALLEABLE WORKS 


Formerly Detroit Valve & Fittings and Detroit Brass Works 


Holden and Greenwood Ave., Detroit, Mich. 
N. Y¥. Office (Metropolitan District Only) 66 Cliff St. 

H. ROMEYN SMITH, Eastern Sales Manager 
sentative (East of 
W. T. Mayfield, American Tr 

Birmingham, Alabama 


Mississippi River) i} 1 AS 





Bldg., 




















UIKWERK Tools are 


forsplendidservice. That's 
because they do not mere- 
ly do the work and stand 
the strain they ought to— 


Bars 


known everywhere 





but they generally outdo 
and outlast what any man 
has a right to expect of 
good tools. 


isk your Jobber for 


Quikwerk Tools 


The Warren Tool & Forge Co. 


Griswold St. 


Warren, Ohio 
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The enduring quality of 


Crescent 
Wood Working 
Machinery 


will eventually command the interested 
attention of all users of wood working 
machinery. Send for catalogue and price 
list so you will be prepared to quote when 
you receive inquiries. 


THE CRESCENT MACHINE CO. 
96 Columbia St. 
LEETONIA, OHIO 


e - se BR ". *, *, *."5 *. "a" "5 ". "a a"s ". Fa a's "a 2 *. se ee 
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These Concerns 
are Saving Coal 


Here are just a few of the thousands ot plants 
Sells Roller Bearings. We sclected this list 

we felt that you would know of thes« 
‘erns—know that they would install only that 
earin which had proved itselt best under all 


mMaiwti89ns 


Millers Milling Company 
Aunt Jemima Mills 
Company 


American Agricultural 

Chemical Co. (25 plants) 
Newberry Cotton Mills 
Babcock & Wilcox Mfg. Co. 
Borden Condensed Milk Co. 
Dodge Brothers 


French, Shriner & Urner 
United Shoe Machinery Co, 
Gillette Safety Razor Co. 


Sells Roller Bearings are split and can be in 
stalled overnight—using vour present hangers, 


post hangers and pillow blocks 
They will save ten tons of coal out of every 


hundred 


Let us send our booklet “Anti-Friction VPowe1 


Transmission.” 


Royersford Foundry & Machine Co. 


43 No. 5th Street Philadelphia, Pa. 


American Car & Foundry Co. 
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| LILS Holler Bearings 





and Power Transmission Machinery 





| 
| 
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For DELICATE JOBS or 
ROUGH ONES 


On jobs like machinery, for re- 
pairing utensils, soldering eaves 
spouts and sheet metal work— 
and for such delicate uses as de- 
scribed above—Kester Acid Core 
Wire Solder saves trouble, time 
and expense. The reason is that 
the flux is inside the hollow wire 
solder. The same kind of solder 
and acid flux you’ve always used 
for best results, but in far hand- 
ier, more economical form. 
Send the coupon. 





cid (ore 2 SOLDER. 


CHICAGO SOLDER. COMPANY MS 5-2 
4215 Wrightwood Ave., Chicago, III. 





Please send me the sample spool of Kester 
Acid Core Solder described in your advertise- 
ment, no charges, postage prepaid. 
Name 
Address 


y~ 
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SCREWS, SAFETY SET SQUARES, STEEL TOOLS, BORING 
*Ferry Cap and Set Screw Co. The Peck, Stow & Wilcox Co. *Armstrong Bros, Tool Co. 
*The Natienal Acme Company. P ° sia =" 
*Standard Pressed Steel Co. STEAM SPECIALTIES TOOLS, CARPENTERS 
Strong, Carlisle & Hammond Co. *American Injector Co. The Peck, Stow & Wilcox Co. 
SCREWS, THUMB Crane Co. TOOLS, ELECTRICAL 


*G. M. Davis Régulator Co. 


Victor Products Corp : , 
: : I *Detroit Lubricator Co. 


Knight Engineerng & Sales Co. 





SEPARATORS, OIL AND STEAM Detroit Brass & Malleable Works. *Lovejoy Tool Works 
*The D. T. Williams Valve Co. *The Lunkenheimer Co. *U. S. Electrical Tool Co. 
: —-, *Sherwood Manufacturing Co. 7 Ss. MAC NISTS’ 
. SHAI TING *Sterling & Skinner Mfg. Co. 4, Soe 
"Enice in oP ulley & Shatting Ce Strong, Carlyle & Hammond Co. *American Swiss File & Tool Co. 
“eatin ye ha copes ey *The MeRae & Roberts Co. *Armstrong Bros. Tool Co. 
spedee Salkse & Magincering Co. The Pickering Governor Co. acai Vise Co. 
1 c 0. . 7 ¥ _ , ne on ‘ 
The Carlyle Johnson Machine Co. Hae Mae eo The Warren Tool & Forge Co, 
*W. A. Jones Foundry & Machine Co. 3308 7 i : 
Mike Sodart Canpnans °The D. T. Williams Valve Co. TOOLS, PLUMBERS’ AND STEAMFITTERS’ 
*Royerstord Foundry & Machine Co. STEEL STAMPS AND MARKINU DIES Crane Co, 
Somers. Fitler & Todd Co . > as S The Curtis & Curtis Co. 
*T. B. Wood's Sons Co. *The Hoggson & Pettis Mfg. Co. The Oster Mfg. Co. . 
: ° iG. T J TE ° ss E The Peck, Stow Wilcox Co. 
SHAFTING, TUBULAR (MATERIAL FOR) STENCILS, SHIPPING cbeinde Pipe Res i: 
National Tube Company. *The Hoggson & Pettis Mfg. Co. *Walworth Mfg. Co 


SHEARS, SQUARING TOOLS, VALVE RESEATING 


STOCKS AND DIES 





Peck, Stow & Wilcox Co. Gvaun en *M. B. Skinner Co. “Skinner” 
SHEAVES, MANILA AND WIRE ROPE The Oster Mfg. Co. TORCHES, BLOW 
*The Hill Clutch Co *Toledo Pipe Threading Machine Co. . om is . 
. = Geo. W. Diener Mfg. Co, 
*w. A. Jones Foundry & Machine Co, 
sThe Medart Company STRAINERS TORCHES, WELDING 
. ~ eer oe see *American Injector Co. Oxweld Acetylene Co 
SLEEVES AND SOCKETS, DRILL STRAPS, LEATHER Torchweld Equipment Co 
*Lovejoy Tool Works . 
reat - ; *Chicago Belting Co. TRADE CATALOG PUBLISHERS 
**‘Pexto’’—T} _—- * Astow & Wile x Co *Chicago Rawhide Mfg. Co. Cuneo-Henneberry Service Co i 
exr.o - ie eckK, . 0 « 1ico% rf ° A - o = g 
a R. R. Donnelley & Sons Co. 
SOCKETS, DRILL STUDS, MILLED *Wynkoop Hallenbeck Crawford Co. 
*Cleveland Twist Drill Co.—‘Cleveland,” “Per- eperry Cap and Set Screw Co. n Snel’ aatienien > meio 
fect Double Tang.” Mictar Broducts Care —— FACTORY TRUCK 
Shar *-resse Stee ¥ 
SOLDER, BAR AND WIRE TANKS, SEAMLESS STEEL ee es reel Co 
Chicago Solder Company f r tie ss a eas i 
ations be C : TRANSMISSION, VARIABLE SPEED 
SOLDERING COPPERS, FLUX, PASTE AND N@tional Tube Company abi ditael, te tiie, sae 
SALTS a M . . 
Cniinisn Qttten Cuma. TAPS, COLLAPSING *Reeves Pulley Co. 
SOLDERING FLUID *The National Acme Co. TRAPS, STEAM 
Se ae TILING, RUBBER, INTERLOCKING G, M. Davis Regulator Co. 
SPROCKETS *New York Belting & Packing Co. Strong, Carlisle & Hammond Co. 
H. W. Caldwell & Sons Co. vais a “ON - *D. T. Williams Valve Co. 
*Ww. A. Jones Foundry & Machine Co MIRES, AUTOMOBILE ROLLEYS, O 
*The Medart Company *Diamond Rubber Co., Ine T ~ Ss, VERHEAD 
Pyott Foundry Co, *The B. F. Goodrich Rubber Co. *Lovejoy Tool Works 








se eet A Portable Electric 
Buy Goodsell —* Hand Drill at $30.00 


TRADERS MEG HO 134489 






No. 3 
Capacity 


Flexible All-metal Packing %” in steel 


Goodsell’s “‘98” Stitched * i . 
Goodsell’s “Dollar” Packing High Speed—Light—Convenient 








Goodsell’s Rubber Back Flax Weight 4 pounds 110 or 220 volts 
Goodsell’s Polar Ammonia 3ronze bearings Speed 1600 R.P.M. 
| Bronze gears Nebaco chuck 
Westinghouse Handy switch 
| THE reputation that our products enjoy is the universal motor Air cooled 
result of over forty years of manufacturing qual- 


ity packings. We have a packing for every purpose. 
Jobbers everywhere now sell Metalpac and Goodsell Net Price $30.00 


brands because their customers demand the best. 


Write us for Dealers’ Proposition 


Lovejoy Tool Works 


Goodsell Packing Co., Inc. 328 West Ohio St. 


Maywood, Ill. : 
Subteb of Chicago Chicago, Ill. 


Samples and Literature 
on request. 
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A Complete Line 


There’s a Parker Vise for every type of work—for the autoist—the home 


tinker—garage man—and mechanic as well as for all kinds of shop equip- 
ment. 


You can safely recommend them to your most exacting customers. The 
many distinctive features furnish convincing talking points and make the 
vises easy to sell. 


The semi-steel castings, the renewable jaws, the patented swivel base, solid 
steel strengthening bar, improved saddle and the extra strong screw and 
nut are distinctly Parker Features. 


Send for Folder No. 7 
THE CHARLES PARKER CO.. 
Vise Makers 
MERIDEN. CONN., U. S. A. 


Single Swivel Vise Double Swivel Style 


THREE OF THE “70 


Standard U. S.S. & S. A. E. Cap Screws 
U. S. S. Set Screws 
S. A. E. Plain and Castellated Nuts 
U. S. S. Semi-finished Nuts 


Special screw machine product up to 4” 
diam. to customer's specifications. 


> 
> 
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Hardened and ground product to specifi- 
cations. 


THE NATIONAL ACME. CO 
CLEVELAND OHIO 


NEW YORK - BOSTON - CHICAGO - DETROIT - BUFFALO 
PLANTS= Cleveland Ohio Windsor Vermont Montreal DR 


Adjustable “Bias Grip” Vise 
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TRUCKS, HAND 
on Pressed Steel Co 
TUBING, RUBBER 
*The B. F. Goodrich Rubber Co 
*New York Belting & Packing Co. 
TUBING, STEEL 
National Tube Co. 


*Youngstow Sheet & Tube Co 


Shar 


UNIONS, BRASS AND IRON COMBINED 
Crane Cc 

Illinois Malleable Iron Co 
*Walworth Mfg. Co 


VALVE LEATHERS 
*Chicago Belting Co 
*Chicago Rawhide Mfg. Co. 

VALVES, AIR 

Detroit Brass & Malleable Works 
*Homestead Valve Mfg. Co. 
*The Lunkenheimer Co. 
The Penn Engineering Co 
*Sterling & Skinner Mfg. Co. 


VALVES, BALANCED, FLOAT 
*Mason Regulator Co. 


VALVES, BLOW OFF 
Crane Co 
*Homestead Valve Mfg. Co 
*Jenkins Bros 
*The Lunkenheimer Co 
*The Wm. Powell Co. 
*The D. T. Willlams Valve Co 
“VW wortl Mfg Co 

VALVES, CHECK 

Crane Co 
*Jenkins Bros 
Detroit Brass & Malleable Works 
*The Ohio Brass Co 
*The Wm. Powell Co 
*The D. T. Williams Valve Co 
*Walwort Mf ) 


VALVES, GATE, GLOBE AND ANGLE 


Detroit Brass & Malleable Works 
*Hor ad Valve Mfg. Co 
*Jenkins Bres 


*The Lunkenheimer Co 
*The Ohio Brass Co. 
*The Wm. Powell Co. 
*Walwort Mfz. Co 


*The D. T. Williams Valve Co 





NULL, 


VALVES, HIGH PRESSURE 
Crane Co. 
*Homestead Valve Mfg. Co. 
*Jenkins Bros, 
*The Ohio Brass Co. 
*The Wm. Powell Co. 
*The D. T. Williams Valve Co. 
*Walworth Mfg. Co. 


VALVES, HYDRAULIC 





Crane Co. 

*Homestead Valve Mfg. Co. 
*Jenkins Bros. 

*The Wm. Powell Co. 
Walworth Mfg. Co 

*The D. T. Williams Valve Co. 


VALVES, POP SAFETY AND RELIEF 
Crane Co. 
*Detroit Lubricator Co. 
*The Lunkenheimer Co. 
*The Wm. Powell Co, 
‘Walworth Mfg. Co. 


VALVES, PRESSURE REGULATING AND 
REDUCING 
Crane Co 


Gy M Davis Regulator Co 
*Mason Regulator Co. 
Walworth Mfg. Co 


VALVES, PUMP OR RUBBER 
Crane Co. 
*lbinmond Rubber Co., Inc 
*The B. F. Goodrich Rubber Co. 
*Jenkins Bros. 
New York Belting & Packing Co. 
VALVES, RADIATOR 
Detroit Brass & Malleable Works. 
*Detroit Lubricator Co. 
*Jenkins Bros. 
*The Lunkenheimer Co. 
*The Ohio Brass Co. 
*The Wm. Poweil Co. 
*Walworth Mfg. Co 
*The D. T. Williams Valve Co. 
VALVES, THROTTLE 
*Detroit Lubricator Co. 
*Jenkins Bros. 
*The Lunkenheimer Co. 
*Walworth Mfg. Co 
*The D. T. Williams Valve Co 
VISES, BENCH 
Modern Grinder Mfg. Co 
Morgan Vise Co. 
*The Chas. Parker Co. 
*\V Iworth Mere Co 


VISES, DRILL PRESS 
*The Skinner Chuck Co. 
VISEs, PIPE 
Crane Co. 
*The Chas. Parker Co. 
*Toledo Pipe Threading Machine Co. 
*Walworth Mfg. Co 
WASHERS, LEATHER 

*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 

WASHERS, RUBBER 
iamond Rubber Co., Inc. 
> B. F. Goodrich Rubber Co. 
New York Belting & Packing Co. 
WASTE, COTTON AND WOOL 
*The J. Milton Hagy Waste Works. 

WATER CLOSETS, FROST PROOP 

Jos. A. Vogel Co. 

WELDING EQUIPMENT 
Oxweld Acetylene Co. 
Torehweld Equipment Co 





WHEELS, GRINDING 
*New York Belting & Packing Co. 
WHEELBARROWS 
The Akron Barrow Co 
WIPING CLOTHS, MACHINERY 
*The J. Milton Hagy Waste Works. 
WIRE ROPE 
Williamsport Wire Rope Co. 
WIRE SOLDER 
Chicago Solder Co. 
WRENCH SETS 
*Armstrong Bros. Tool Co. 


WRENCHES, ADJUSTABLE 
The Peck, Stow & Wilcox Co. 
*Walworth Mfg. Co 


WRENCHES, ENGINEERS’ & MACHINISTS’ 


*Armstrong Bros. Tool Co. 
“Pexto”’—The Peck. Stow & Wilcox Co 
WRENCHES, PIPE 
The Peck, Stow & Wilcox Co. 
*Walworth Mfg. Co. 
WRENCHES, SOCKET 
*Armstrong Bros. Tool Co. 
YARN, LATH 
E. T. Rugg & Company 








SILICA 
GRAPHITE 


> Four’ Protection 


JOSEPH DIXOM & 
JERSEY €T? 





sembly 


In 





Surfaces to be concealed 
in erection necd = very 


careful painting before as 


g that will protect the steel members 


is long as the building 


PAINT 


JOSEPH DIXON CRUCIBLE CO. 


Deed Jersey City, N. J. ext 
ann Established 1827 P 


original paint- 
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ing costs 








It’s a one 


steel 


It will cut 


\ THY take «a 
/ chance in hoist- 
ing when 
cuaranteed 
safety in the Wright 
High Speed Hoist. 


you are 
absolute 


man hoist 
every type ol 
hoisting operation. 


DIXON’S ie 
SILICA-GRAPHITE built easily 


speedy and safe 


ruggedly 


operated 


Our 


WR 
COMPANY 


Lisbon, Ohio 
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ONE-HAND-y flettrc 







Weight 
3 Ibs. 


Westinghouse - 
Motor 


Does Work Everywhere 


This 3 pound electric drill with a die-cast 
aluminum housing, bores holes in wood 
or metal quickly, accurately and quietly. 


Runs on direct or alternating current at 
960 R. P. M. Takes bits up to and includ- 
14 inch. 


Just the tool for light work and it sells at 
a reasonable and popular price. 


Write us direct 


Knight Engineering & Sales Co. 


30 W. Walton Place, Chicago 210 W. Seventh St., Los Angeles 





AMERICAN SWISS FILES 








SYMBOL On 
: Every 
of File 
QUALITY echo 











The Precision File Made in U. S. A. 
for 
Die Makers, Tool Makers, Machinists, Jewelers. Ete. 


American Swiss File & Tool Co.. 
Sales Office Factory 
26 John Street, N. Y. Elizabeth, N. J. 











ELEVATOR 
BUCKETS 


Half a century of leadership! Sale: 
buckets are known’ everywhere 
service and dependability. Prompt de 
livery from stock or on special orders 
Ce ee eran ane 
Mullins Body Corporation 
Stamping Dept 
102 Mill Street, Salem, Ohio 


Successors to The W. J. Clark Co 














Straight trough 
front bucket— 
POURS its load 
through discharge 
trough instead of 
throwing it. 











CONTRACTORS, HIGHWAY BUILDERS 
Mill, Mine, Factory and Railway Purchasing 
Agents, Superintendents, 


And others who employ power pumping equ pment 
will appreciate more than any one else the continuous 
twenty-four hour service, without attention, made 


possible by wyERsS SELF-OILING POWER PUMPS 


It’s the kind of water service that saves time and 
money, and adds to the efficiency of any organization. 


= Twelve Sizes—operation any power—with or without 


. 4 steel base for permanent installation—with steel base and 
~ trucks for easy transportation 
=V 


from place to place—meet a 
wide range of pumping needs, 
while positive  self-lubrication, 
covered working parts and other 
late features insure safety, 

economy and _ de- 
pendability. 











The F. E. Myers & Brother Co. 
Ashland, Ohio 


Manufacturers of MYERS “HONOR-BUILT” Pumps for Every 
Purpose, Hay Tools and Door Hangers 







‘ al 
GRAPHITE GREASE 
——— GRAPHITE PAINT 
Lubricating Graphite Boiler Graphite 

Pipe Joint Compound 
SUPERIOR FLAKE GRAPHITE COMPANY 
76 West Monroe St., Chicago, Il. 


|SUPERFLAKE| 
GRAPHITE 


7 








McCAULEY BELTING COMPANY 


LEATHER BELTING 


412-420 ORLEANS STREET, CHICAGO, ILL. 














STOVER 


SASH PULLEYS 


equipped With Stover pulleys (ne piece 
frames Wheels drilled, not cored Gro 
ground and polished, thus protecting the 


rd 
None Better Made! 


h made are mproved whe 








No better pulleys hence —_ J STOVER MFG. 

Stover quality, workianship 

and reputation are behind al 2 & ENGINE co. 

the Use the best in / 765 Lake Street, Freeport, Hl. 

the sash vou sell / Send me prices and inne 
Use the Coupon! iterature regarding sasl 


STOVER MFG. // °°" 
& ENGINE CO. / . 


Freeport, 1. F 4 
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“Our Best 
Money- Maker” 


A New York Distributor of Mill and 
Steam supplies says that the Diamond 
Line of Belts, Packing and Hose is the 
best money-maker he carries. 


But look at this statement he makes to 
substantiate his claim — 


“The gross profits on Diamond Belt- 
ing sales last year were 22 per cent 
—higher than our gross profits on 
any other kind of belting. On other 
Diamond Mechanical Rubber Goods 
our gross profits averaged 34 per cent. 


“In number of feet we sold twice as 
much Diamond Belting as we sold of 
other types of belting.” 


———_—_ a 


The co-operative effort of the Diamond 
organization plus the advertising and 
sales-making material furnished to dis- 
tributors can’t help but make the 
Diamond Line a money-maker. Write 
for our sales plan. 


The Diamond Rubber Company, Inc. 
Akron, Ohio 


Diamond 
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KNOW PITTSBURGH'S HOUSE OF SERVICE 


After All— 
WE SELL BUT ONE THING 


EOPLE do not buy nails or bolts, pipe, shovels or machin- 

ery for the materials of which they are composed, or for 

the manner in which they are made and finished. They 
buy them for the service they will render and that alone. 
Therefore the one thing we really sell is service—and with this idea 
in mind we make sure the things we sell will render the highest pos- 
sible degree of Service. 


Our Phone number is Court 4860—Lines 101, 102, 110 
or 204 will connect you with the Sales Department. 


Somers, Fitler & Todd Co., 


327. Water ot. o—— Pittsburgh, Pa. 
No. 21—Sales Department MACHINERY. and SUPPLIES 








Tested Toughness 


Don’t gamble on repeat orders. Sell 
the tested toughness of Mac-it Set- 
Screws, your customers will repeat and 
you will be freed from the necessity of 
meeting price-shaving competition. The 
extra value which is alloyed and heat- 
treated into Mac-it Steel is unmistak- 


ble. 
Make Mac -it ~— 


endurance 
Your sales- 
insurance. The Strong, Carlisle & Hammond Co. 
7 Cleveland, Ohio 
Mac-it Branches: 
stands the racket —-™ ee ———— 
and REPEATS 


Square-head, 
Set, iy | £ Headless, 
an Hollow, 
Safety 


; Tool - t 
Set Screws SOT + POS 


PRINTED BY ATWELL PRINTING & BINDING CO., CHICAGO, ILL. 





